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+t Sparks |Bowles Declares Used Car Ceiling 
Hinges Upon‘the Trend of Prices 


RFC is extending to Aug. 31 the 
(urray-Patman loans which ma- 
ture now. 
* ¢ 8 
With increments now ended, the 
maximum increment on new cars 
wm 27 percent, on new trucks 26 


bercent, 
* * 8 


Red’s New Cars 
New autos soon will roll off as- 
gembly lines of a huge factory in 
ussia’s Ural Mountains, the wire 
services reported last week from 


Aoscow. 
* * * 


Progress 

Some progress has been made in 
checking the black market in 
counterfeit and _ stolen’ gasoline 
oupons, OPA announces, adding 
that there has been no over-all 
increase in the diversion during 
he past month. 

* * * 

ot a Nuisance 

A used car business is not a 
“common nuisance,” it was decided 
y a Memphis Chancery court jury 
which returned a verdict against 
the town of Arlington in its suit 
o force B. L. Simpson to move 
such a business from the town’s 
orporate limits. 

s ¢ *& 
Navy’s 75% 

An estimated 75 percent conver- 
sion from crude to synthetic and 
reclaim rubber has been effected 
xy the Navy, Arthur M. Hill, Navy 
rubber director, reported last week. 

In addition, the crude rubber 
ised to fill the remaining 25 per- 
cent of Naval rubber requirements 
s being stretched by overseas sal- 

age operations, by a conservation 
and reclamation tire program, and 
by elimination of certain ship 
littings. 


ss *+ @ 


eft vs. Right 

The old question of left-hand 
driving versus right-hand driving 
f motor vehicles is flaring up 
again in England. Opponents of 
he changeover to American prac- 
‘ices called attention to the high 
cost of converting stairways and 
entrances on 50,000 buses and 
oaches from the left-hand to the 
right-hand side of the vehicles. 
St is also pointed out that street 
ayouts would need much altera- 
tion, especially in one-way arteries. 
Debating the question, Modern 
Transport, a London trade paper, 
asks: “And why should we, a 
jioneer nation in mechanical 
transport, hasten to adopt a device 
ntroduced by others which offers 
mo palpable advantages?” 

* &s 8 


uts State Income 


According to Paul Graves, man- 
ager of the Detroit Auto Dealers 
Assn., 64.8 percent of all sales of 
used cars in Wayne County, Mich., 
during January, February and 
(March this year were individual- 
to-individual transactions. These 
sales represented the transfer of 
itle of 14,531 cars. 

In Michigan, which has a sales 
tax, this represented a loss in 
revenue to the state of $267,760, or 
an average sales tax per vehicle 
of $18.62 which the dealer pays but 
which is not collected on individ- 
ual-to-individual sales. OPA’s ceil- 
ing threats certainly haven’t done 
the states with sales tax any good 
turn in driving the used car busi- 
ness out of the established dealers’ 
hands. 
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Census Carries 
Rationing Hint 
ODT Officials Believe 


Ceiling Would Hamper 
Smoking Out of Cars 


By William Ullman 
Washington Correspondent 


WASHINGTON.—Just how 
many used cars there are in 
the country, and what they 
are doing—that is, waiting 


for new owners, playing 
hookey from the graveyard or 
marking time in storage until hap- 
pier motoring days with unrestrict- 


ed gas and tires come again—is| NAD 


something that we will know 
shortly as an OPA census of such 
vehicles, now under way, nears 
completion. 

While the survey began with 
a different premise, it is likely 
that its findings will have a di- 
rect bearing on the question of 
rationing of used cars and price 

ceilings for them. 

The survey was set in motion by 
OPA several months ago, pri- 
marily as a means of obtaining 
closer check on the rationing of 
gasoline. But now both the WPB 
and ODT await its revelations, the 
former with an eye on scrap and 
recoverable parts while the latter 
agency scans the horizon for more 
and better transportation. 

Figures will be ready within the 
next two weeks, this correspondent 
was told at OPA and they will be 
as accurate as it is humanly pos- 
sible to compile them. 

It is conceded that direct 
touch with all owners is not 
possible, that in the main the 
census will be on dealer’s lots 
and that many a car carefully 

tucked away will remain un- 
found, but a well-developed ra- 
tion and percentage method is 
expected to bring the figures to 
a high degree of accuracy. 

All factors considered—new cars 
running out, no more new ones 
definitely in sight, old cars crack- 
ing under the strain and a short- 
age of mechanics to keep them 
together—the ODT is hard-pressed 
for transportation. Officials there, 
of course, want to get into service 
every vehicle capable of giving 
service where such service is 
essential to the war effort. While 

(Continued on Page 8, Col. 1) 
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FOUR NATIONAL AUTO Dealers Assn. officials peers *S in the annual 


convention of the Arkansas Automobile Dealers Assn 
they are with officials fi the gate association; left to right, Lynn S. 
. Clare Cargile, 


first vice-president of NADA; L 
Arkansas director of NADA; Da ave E. 
A; William H. Sadler, *of Little 
association; W. Link Lewis, 


NADA’s public relations director. 


Packard Parts 


Little Rock, 


Rock. Here 
Snow 

= president of NADA and 
Castles, immediate past president of 
Rock, retiring president of the state 


‘secretary, and Labert St. Clair, 


Plan Seen 


Speeding Reconversion 


DETROIT.—In a move which 
might shorten the _ reconversion 
period by two months, Packard has 
asked WPB to permit reestablish- 
ment of a skeleton production line 
to make spare parts, the shortage 
of which has been laying up hun- 
dreds of Packard cars. 

The program, involving the 
manufacture of $1,500,000 in 
parts, will not hamper Packard’s 
war output, since sufficient mili- 
tary production has been subcon- 
tracted to provide the necessary 


WPB Maps Plan 
To AllowSpace 


For Reconversion 


WASHINGTON. — The problem 
of getting tools that will be needed 
for passenger-car production and 
the problem of making available 
sufficient floor space in the plants 
to provide “maneuvering space” 
for reconversion preparations, were 
discussed Thursday by Col. John 
H. Middlekamp, director of WPB’s 
Automotive division, before the 
Automobile Labor Advisory Com- 
mittee, which was meeting for the 
first time with WPB. 

These problems, Middlekamp re- 
vealed, were raised at the meeting 

(See LABOR, Page 8, Col. 5) 


factory space, according to 
George Christopher, Packard 
president. Due to expanded war 
output, Packard has been unable 
to build spare parts. 

The skeleton line would be set 
up with machine tools which were 
stored when auto production was 
halted. 

While with one or two excep- 
tions, all auto makers have been 
producing so-called functional 
parts in limited quantities for two 
years, it is hoped that the Packard 
plan—if approved by WPB—might 
be extended to all plants and to 
virtually all parts. Many of these 
parts, while not listed as “func- 
tional,” have been laying up cars 
by the thousands. 

Thus, industry spokesmen de- 
clare, auto plants could line up 
needed machine tools, work out 
“bugs,” train workers and start 
oiling the “pipeline” for postwar 
car production, thereby saving 
perhaps two months in recon- 
version time. 

Such a program could be insti- 
tuted, spokesmen say, without 
hampering war production and 
without increasing manpower 
needs. Furthermore, they point 
out, production of these spare 
parts would help to assure the 
maintenance of America’s essential 


(See PARTS, Page 8, Col. 1) 


Stout Sees Roadable Planes by *46 


By Pete Wemhoff 
Managing Editor 

DETROIT.—Roadable planes 
costing $2,200 will be available 
from several aircraft sources with- 
in two years, 
provided the war 
is then over, 
William B. Stout, 
research chief 
for the Stout 
Engineering Lab- 
oratories division 
of Consolidated- 
Vultee, predicted 

last week. 
The  roadable 
will have a 60- 
100 horsepower 
Wee. &. Seeet aircooled, pan- 
cake opposed engine giving 30 
miles to the gallon, Stout pre- 


dicted. It will be a good car (four 
wheels) and an average airplane 
when wings are attached, he said. 

Stout, designer of the _ rear- 
engined tear-drop Scarab car 
years ago, said he knows of at 
least three aircraft companies 
(including Consolidated) which 
will bring out roadable planes 
within the next two years and 
predicted that others will also 
enter the field. 

At present he is testing his 
roadable plane in two parts, as a 
car and as a plane. Later when 
all “bugs” have been eliminated, 
the two will be merged into a 
roadable. 

After the war, Stout forecast, 
there will be private airplanes 
operated by a steering wheel and 
throttle, capable of 80 to 100 


miles per hour and costing about 
$1,200. He said the helicopter will 
not be fully developed for another 
five years, will cost considerably 
more due to additional machinery 
required. 

He predicted that the aircraft 
companies will have a great in- 
fluence on the postwar automo- 
bile field, especially in regard to 
lighter engines, more comfortable 
ride and simpler construction. 


10,000 New Automobiles 


To Be Released in May 

WASHINGTON. — Maintaining 
rationing quotas, the Office of 
Price Administration authorized 
last week release in May of 10,000 
new passenger automobiles to eligi- 
ble purchasers. 


Cites Difficulties 


Of Enforcement 


OPA Chief Says Ceilings 
Haven’t Worked Too 
Well in Auto Industry 


By Robert M. Finlay 
Associate Editor 


DETROIT.—Will OPA im- 
pose rationing and price ceil- 
ings on used passenger cars? 


That depends on what hap- 


pens to used-car prices this 
spring and summer, Chester 
Bowles, price administrator, told 
AUTOMOTIVE News last week. 


Bowles, who was here to ad- 
dress the Economic Club of De- 
troit, pointed out that OPA has 
been under tremendous pressure 
from two sides, one side demand- 
ing ceilings and the other side 
demanding that there be no ceil- 
ings. 

Right now the question is in 
delicate balance. Prices have 
gone up, but the advance was 
about halted last winter. OPA 
recognizes the terrific difficulties 
involved in rationing and enforc- 
ing ceiling prices. It doesn’t 
want to tackle the job unless it 
has to. 

“If we had wanted to put ceil- 
ings on used cars,” Bowles said, 
“we would have done so long 
ago.” 

Bowles pointed out that there 
have been several plans on his 
desk for price control. Asked 
which formula he favored, he said: 

“I don’t favor any of them.” 
Frankly, he said, ceilings which 
have been imposed in the automo- 
tive field have not worked any too 
well. But while OPA well knows 
the difficulties it would face in 

(See BOWLES, Page 30, Col. 5) 


Engineers'Battle 
Over Postwar 
Car Designs 


PITTSBURGH. — Down-to-earth 
discussion of postwar cars featured 
a meeting of the Society of Auto- 
motive Engineers, Pittsburgh sec- 
tion, here last week. More than 
1,500 engineers, including many 
from Detroit auto plants, attended 
the session. 

Charles Chayne, chief engineer 
of Buick, told the meeting that 
Buick is concentrating on auto- 
matic transmission for its post- 
war automobiles; that the cars 
will probably be heavier than 
prewar models “unless competi- 
tion dictates otherwise,” and 
that Buick is not at present 
considering a rear-engine design. 
R. J. S. Pigott, of the Gulf Re- 

search & Development Co., Pitts- 
burgh, took auto engineers to task 
for developing postwar engines 
which are ahead of the fuel to be 
available. 

In reply, Max M. Roensch of 
Chrysler, chided the oil companies 
for being behind the auto firms, 
and cautioned them to keep pace. 
Roensch declared that postwar en- 
gines will be smaller and probably 
rougher, due to higher compres- 
sions, 

A highlight of the meeting 

(See SAE, Page 27, Col. 5) 





“BUS SALESMAN’S DREAM OF 1950”—as envisioned in 192 


they drew this design of the ‘Coast 
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'McColister, Williamson Honored... 


_ New Cars are Far Off, 
Texas Dealers Told 


5 by frisky designers at Mack Trucks, Inc. 


When 


to Coast Wow” 19years ago, little did the Mack officials realize that heli- 


copters would one day land on rooftops without causing undue excitement. 


way radio communications systems. N 
dream bus, which would have to be a 


Touring N. 


DA Officials 


Speak in Seattle, Spokane 


SEATTLE—The question of 
rationing and price ceilings for 
used cars, the part National 
Automobile Dealers Assn. has 
taken in plans for disposal of 
government surpluses, the work of 
the NADA postwar planning com- 
mittee, as well as the dealers 
present job of servicing motor 
vehicles were on the agenda of 
meetings held in Spokane on Apr. 
24 and in Seattle the following 
day. 

Dealers serving on committees 
of the Washington Automotive 
Trade Assn. and its directors, were 
called to the two special meetings 
to greet NADA membership com- 
mitteemen on a tour of the coast 
states. 

M. O. Anderson, president of 
the state association, presided at 
both affairs. NADA officials on 
tour were Russ Jones, Packard 
dealer of Reading, Pa., vice-presi- 
dent of NADA and chairman of 


Fred Kurz Heads 
Northern Calif. 
Dealers Assn. 


SAN FRANCISCO.—Fred Kurz, 
Ford dealer of Fresno, was elected 
president of the Northern Cali- 

fornia Motor Car 
Dealers Assn. at 
the recent annual 
meeting of the 
organization. 
Kurz succeeds 
Glen Smallcomb, 
Chevrolet dealer 
of Burlingame, 
who has held the 
post for the past 
two years. Small- 
comb, refusing a 
third term, was 
unanimously 
elected treasurer, after being given 
a rising vote of appreciation for 
his service to the organization. 

Other officers elected were W. J. 
Silva, Studebaker dealer of Mo- 
desto, vice-president, and William 
Stahl, Packard dealer of Monterey, 
secretary. Mildred Haskins was 
retained as manager of the asso- 
ciation. 

More than 100 dealers from all 
Northern California points attend- 
ed the meeting and were optimistic 
over the reports of the officers 
and committees and the plans for 
1944. 





the membership committee; Ben 
Wright, Ford dealer, Chicago, and 
Jess Rodman, of California. 

Jones told of NADA accomplish- 
ments in Washington, D. C. The 
question of used-car ceilings hinges 
around the real problem of en- 
forcement, NADA officials said. 
There appears to be a _ serious 
question as to such an OPA ven- 
ture being enforceable with the 
facilities at hand. 

While it is admitted that pres- 
ent prices of used cars are high, 
it was said that this is due to 
public buying, to sales made be- 
tween individuals and not in any- 
way attributable to dealers. Fully 
75 percent of used-car sales are 
made individually, supply and de- 
mand, and public bidding being 
the determining factors. 

Manpower was characterized as 
the most serious present problem. 
Training the right men—and 
woman in some cases—and seeing 
that justice is done as to defer- 
ments of key men in this im- 
portant industry were pointed out 
as necessary. 

Chairman Jones was_ pleased 
with the work in Washington 
state, where the membership drive 
is proving highly successful. By 
June 1 the drive will be over and 
this state will have passed its 
quota, it is indicated. 

The party left Seattle for Port- 
land and California, to wind up 
the Western trip at Phoenix, Ariz. 


Vie Winters Obtains 
Studebaker Dealership 


SAN FRANCISCO.—Vic Winters, 
who for some years has been re- 
gional manager for Studebaker 
with headquarters here, has _ re- 
signed to become a Studebaker 
dealer in San Jose. 

A. T. Hodge, prominently identi- 
fied in coast automotive circles for 
years as a Pennzoil district repre- 
sentative and more recently a 
member of the Studebaker Pacific 
Corp., a subsidiary of the big 
South Bend factory, has _ been 
named to succeed Winters. 


Ask Ark. Tax Boost 
LITTLE ROCK, Ark.—Approval of 
an initiated act to increase the state 
sales tax from 2 to 3 percent, the 
additional revenue to be used _ for 
schools, was voted here by the Arkan- 
sas Education Assn. t was estimated 
the additional tax would provide ap- 

proximately $4,250,000 annually. 


H. C. DOSS, Nash’s new general sales manager, was introduced to the press 


at 
president; 


Present 
the 


last week in Detroit. 
Little, 
Kelvinator; 


assistant to 


the affair were, 
George 
Doss; and Neal Nyland, Nash advertising 


(Ted) 
Nash- 


left to right, H. G. 
Mason, president of 
manager. 


WwW. 


: Lg p Also the bus’ 
deck), intended as a gag in 1925, probably will become a reality after the war when cross-country buses carry two- | 
ote the swimming pool in rear and the passenger and freight elevators on the | 
bout the size of an ocean liner. 


| 


| 
| 


radio room (front, third 


Capital Is Canvassed 


For Auto Mechanics 

WASHINGTON.—A _house-to- 
house canvass to find auto me- 
chanics is under way here in 
the District of Columbia. The 
search is being conducted by 
civic associations at the request 
of War Manpower Commission 
officials. 

Mechanics found will be ask- 
ed to do part-time jobs of about 
four hours in the _ evening. 
Nurses are being sought by the 
same method. Warning that 
transportation and hospital 
services soon will be sharply 
reduced if necessary help is not 
found, WMC has asked a 
thorough combing of the dis- 
trict for both type of workers. 


Services Held 
For Miniger, 


Auto-Lite Chief 


TOLEDO.—Funeral services were 
held Apr. 25 for Clement Orville 
Miniger, 69, founder and chairman 
of the board of 
the Electric Auto- 
Lite Co, who 
died Apr. 23 after 
an illness of sev- 
eral months. 

Mr. Miniger 
was one of the 
outstanding in- 
dustrialists of the 
country, the 
builder of a far- 
flung _s industrial 
empire, a com- 
panion of the 
automotive industry whose future 
he clearly visualized when only a 
few autos bounced over rutted 
roads. Mr. Miniger also ranked 
as a great and modest figure in 
national finance and philanthropy. 

After early work as a drug sales- 
man, Mr. Miniger acquired control 
of some coal properties in Cam- 
bridge, O. The coal enterprises 
were successful as was a paper 
box factory he started here. 

In 1911 Mr. Miniger organized 
Electric Auto-Lite and became sec- 
retary and treasurer. On Jan. 1, 
1914, when John North Willys be- 
came affiliated with the concern, 
Mr. Miniger was made president 
and general manager. 

On two occasions Mr. Miniger 
stepped into the Willys-Overland 
Co. to add executive, production 
and sales strength to that organ- 
ization. During the first World 
War he was vice-president in 
charge of production for 16 months 
in addition to directing Auto-Lite, 
then, as now, deeply engrossed in 
production for the war effort. 

In June, 1929, Mr. Miniger and 
a group of Toledo and Chicago 
associates purchased the _ 800,000 
shares of Overland controlled by 
John Willys and Miniger went ac- 
tively into direction of the auto- 
mobile plant. 

Auto-Lite was started by 
Miniger with the purchase 
patent rights to an 


* * * 


C. O. Miniger 


Mr. 
of 


Arthur A. Lawder 

CHICAGO.—Arthur A. Lawder, 
neer Chicago Ford dealer, died 
Mercy Hospital recently after an ill- 
ness of five weeks. Born in Canada, 
Mr. Lawder organized a carriage build- 
ing firm in Chicago 54 years ago under 
the name of A. A. Lawder 
In 1908 he formed Lawder Bros., 
automobile dealership, and since 
this company has handled 
line on the southwest side 


plo- 
at 


an 


& Sons. | 


1912 | 
the Ford | 


SAN ANTONIO. — Expressing 
confidence in the future and a uni- 
versal desire to cooperate with the 
government to the fullest extent 
| in winning the war, approximately 
| 300 dealer-members of the Texas 
| Automotive Dealers Assn. met here 
| Apr. 24-25 in annual convention, 
electing Ira L. McColister, of 
Dallas, as their president, succeed- 
|ing H. B. Ransom of Fort Worth. 
| Elected to serve with McColis- 
| ter were W. A. Williamson, first 
| vice-president and general man- 
ager, and Joe Freeman, San An- 
tonio, second vice-president. 
The association presented W. A. 
Williamson, vice-president and 
general manager, with a watch in 
| recognition of his 25 years of serv- 
ice. 

Following opening ceremonies, 
Lynn B. Shaw, general manager, 
Texas Motor Transport Assn., ad- 
dressed the assemblage on “A 
| Better Understanding of Problems 
'for the Mutual Benefit of Dealers, 
|Bus and Truck Operators.” 

Shaw expressed the need for a 

| postwar resumption of the cooper- 
ative safety program, citing insur- 
ance premium savings. effected 
through the adoption of such a 
program, and pointing out that 
since the program had been dis- 
continued, public liability and col- 
lision rates would be increased 25 
| percent, effective May 1. 
Ray Chamberlain, executive vice- 
| president of NADA, opened the 
afternoon session with a review of 
what the industry is doing toward 
ithe winning of the war. He as- 
| serted that automobile dealers “are 
confronted with two major prob- 
lems—the manpower situation, and 
|the disposal of surplus war mate- 
'rials, mostly used trucks being 
'turned back by the Army.” 

He further stated—a point which 
was substantiated by other speak- 
ers—that there would be no new 
ear production until one of our 
major enemies, Germany or Japan, 
had been defeated. He predicted 
that “no production of new cars 
may be safely expected before July 
of 1945.” 

L. Clare Cargile, past presi- 
| dent of NADA, speaking on 
| “Postwar Profit Opportunities for 

Automobile Dealers,” predicted 
an unlimited number of oppor- 








tunities for dealers, reporting 


Beacham Succeeds 
Doss as Head 
Of Ford Region 


DEARBORN. —C. R. Beacham, 
for several years manager of the 
Chester (Pa.) branch, has been 
appointed Southeast regional man- 
ager for Ford, it was announced 
last week. 

Beacham, who has been with 
Ford since January, 1926, succeeds 
H. C. Doss, who headed the region 
for a few months following several 
years as Ford general sales man- 
ager. Doss is now general sales 
manager of Nash. 

In addition to covering the 
Chester branch, Beacham will 
have supervision over branches at 
Washington, D. C., Richmond, Va., 
Atlanta, Charlotte, N. C., and 
Jacksonville, Fla. 


auto headlight. 


that present money in circulatio 
and savings in the nation coul 
buy without credit all the cars 
built during the past 10 yea 

Don Smith, chief of automobi 
and parts section, OPA, opened the 
morning session Tuesday with 
address on “Automobile Price Cor 
trol.” Smith reported that “to the 
best of my knowledge, no decisic 
has yet been reached relative to 
used car price regulation.” 

Elliott Taylor, chief of autom 
bile rationing, OPA, followed Smith 
with an address on “Rationing 
Automobile Transportation,” poin' 
ing out that new-car production 
could not be resumed at this timg 
even on a limited scale witho 
interfering with the war effort. 

Taylor asserted that used-car 
price control would not be estab- 
lished unless absolutely neces- 
sary, and suggested that ration 
ing could be postponed by deal- 
ers buying used cars from per- 
sons who did not need them ané 
selling to those who did. 

Louis Milan, executive vice-presiz 
dent, Wisconsin Automotive Trade 
Assn., spoke during the afternoon 
on “Wisconsin’s Experiences wit} 
Dealers’ Licensing Law,” going 
into great detail to show why the 
act was drawn up, who was a 
fected and how, and how the legis 
lation had functioned during the 
seven years it had been in effect. 

J. Roy Cullum, dealer from Ama- 
rillo, who has been active in asso- 
ciation work for many years, wa 
named an honorary life member. 

J. N. Mitchell, of Waco, was re- 
elected NADA director. 

Seven new directors were elected 
to fulfill the places of those whose 
terms had expired. They weré 
Irving Walls, Dallas; G. D. Fox, 
Wichita Falls; Joe Freeman, Sa 
Antonio; Cargile, Texarkana, 
George Marshall, Galveston; Tom 
Abbott jr., Fort Worth, and Wil 
liam Frost, Amarillo. 


DeSoto to Get 
New Aircraft 


Assignment 


DETROIT.—A new and vital air- 
craft assignment looms for DeSoto, 
it was revealed last week by C. E 
Bleicher, vice-president and gen- 
eral manager. Bleicher said that, 
the new contract assignment comes 
as the B-26 twin-engine bomber 
work is nearing completion. 

Since before Pearl Harbor, De- 
Soto has been an important link 
in the nation’s aircraft building 
program, Bleicher pointed out. The 
division was originally selected to 
build nose and center fuselage sec 
tions for the B-26 Marauder bomb- 
er. This work represented the 
building of more than three quar 
ters of the plane’s entire fuselage, 
complete with instruments for 
bombardiers, pilots and navigators! 

In addition, for well over a year, 
it was disclosed recently, DeSoto 
has built the heavy center wing 
panels for the Navy’s Helldiver 
dive bomber, pioneering in the use 
of former automobile assembly 
lines for this project. On the over- 
all DeSoto aircraft program women 
workers now outnumber the men 
by nearly 2 to 1, Bleicher said. 


PACKARD EXECUTIVES tell dealers about record war production and 


postwar car plans. 
meeting since Pearl Harbor, 


Just before they addressed 300 Packard men, largest field 
President Geo. 


T. Christopher (left) and Sales 


Manager L. W. Slack (right) chat with their host, Alvan T. Fuller (center), 


Packard distributor in New England for 43 yéars. 


Dealers, parts managers, 


service men and mechanics thronged the huge Packard showroom in Boston 


where dinner was served. 
war production and plans for 
Slack detailed the increased 
new policies. He was assisted by 
and K. M. Greiner, parts and service 


distribution 
A, 


Following, they heard Christopher outline Packard’s 
expanded car output 


in the postwar era. 
rogram and advance important 
B. Nielsen, assistant sales manager, 
manager. 
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Dealers tell me 


By John 0. Munn 


Dealers’ of salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 


ROPONENTS of used car price 

ceilings see only one side of 
the picture—the high prices for 
used cars as compared with the 
glutted-market price levels of 
peacetime. They fail to perceive 
that the imposition of used car 
price ceilings would result in much 
more harm and disruption to our 
national economy than is being 
suffered by reason of high prices 
now. With ceilings in effect, the 
very people who are now complain- 
ing about the high prices would 
be the first to shout to high heaven 
when they found it impossible to 
buy a car to their liking at any 
price. 

Practical experience is better 
than theory in opposing used car 
ceilings. Column readers will be 
interested, I am sure, in a letter 
just written by A. H. Jones, Chrys- 
ler dealer at Hastings, Neb., to 
Ray Chamberlain at Washington, 
since it cites an everyday situation 
in the experience of many dealers 
which demonstrates conclusively 
why used car price ceilings would 
be detrimental to the public inter- 
' est, unfair, and unenforceable in 
practice. Jones’ letter follows: 

* * * 


“Little things come up which 
illustrate the general contention 
we have made heretofore and 
right along regarding the possi- 
bility of establishing and enforc- 
ing an equitable used car ceiling. 

“This week we had in stock 
four cars of a popular make. 
They were all 1939 models. They 
were all four-door. They were all 
in excellent condition, with good 
tires, ready to run. Our stand- 
ec ahha 


Just Arnong 


Dealers 


L. B. Laturop (Ford) Auburn, 
N. Y., was born in Michigan 52 
years ago, will celebrate his birth- 
day on May 27. Got his start in 
1910 as service helper for the 
Warren Detroit Co. He became a 
partner in a Ford dealership at 
Auburn in 1917, and has continued 
ever since. He is a member of the 
local school board, as well as con- 
nected with many civic clubs. His 
particular pride at present, in ad- 
dition to running the dealership, 
is the employment of 55 extra 
people working 24 hours a day on 
war production as an aircraft sub- 


contractor. 


* * 


D. A. Bennett (Cadillac) Cin- 
cinnati, was born in Houston, 
Tex., May 9, forty-four years ago. 
He entered the automotive in- 
dustry in the motor accounting 
division of General Motors. 
Started as a dealer in 1936 and 
the dealership has operated 
under his own name since 1938. 
He is on the ODT Advisory com- 
mittee, and is president of the 
Cincinnati Automobile Dealers 


Assn. 
* + Rd 


Frep Bryant (Oldsmobile) Lex- 
ington, Ky., is another dealer cele- 
brating his birthday in May, hav- 
ing been born in Jackson, Ky., in 
1892. He started in the business in 
1910 as a mechanic for a Ford 
dealer in Tampa, Fla. He returned 
to his home state in 1914 and 
started in business for himself with 
a storage and repair garage in 1915. 
He took on the Lexington car in 
1916 and has handled Oldsmobile 
continuously since 1936. He is 
president of the Lexington board 
of commerce and a past president 
of the Kiwanis Club; also chairman 
of the board of governors of the 
Shrine Hospital for Crippled Chil- 
dren. He is a past president of the 
Lexington Automotive Dealer 


Assn. 


* * * 


R. C. Greenvease (Cadillac) 
Kansas City, one of the pioneers 
of the industry, started in the 
business in 1903. By 1905 he was 
handling the Thomas Flyer. 

(Continued on Page 26, Col. 1) 


ard guarantee would apply to 
each of them. 

“We were pricing them at re- 
spectively $735, $925, $975, and 
$1,125. These cars would have all 
carried the same rating under a 
used car ceiling, except that the 
two lower-priced cars theoreti- 
cally would have justified slightly 
higher prices inasmuch as they 
were town sedans, originally 
higher priced than the other 
two. 

“And what happened? The 
highest priced car sold first. We 
got for it $1,000 in cash and a 
Model A Ford, which is prac- 
tically legal tender in the present 
market at $125. Can any propon- 
ent of a used car ceiling explain 
why our $735 car should be 
marked up to whatever median 
price some government bureau 
in its wisdom should establish 
as a fair price for a car of this 
make and model? 

“The answer is that while this 
car rates with the other three 
on paper, it is not worth as 
much money and the buyer will 
not pay as much. Can the same 
authority tell us any reason why 
our $1,125 car should be marked 
down to the average or what- 
ever intermediate price might be 
established? Its intrinsic value 
justified the $1,125 price as evi- 
denced by the fact that the 
buyer, having his choice of these 
four jobs with a differential 
range of $390, bought and paid 
for the highest priced one. 

“The answer is simple. Our 
expert judgment, if it is such, 
said this car was worth the dif- 
ference. The buyer’s practical 
judgment, which he backed with 
his own money, coincided with 
ours. Is it possible by mathe- 
matical formula to fix a fair 
price on these four cars which 
would reflect the intrinsic value 
of each? The answer is definite- 
ly ‘No! It simply cannot be 


done.” 
* * + 


WPB Auto Parley 


Is Hailed 

RECENT meeting of the Au- 

tomobile Manufacturers Advis- 
ory comittee with WPB officials 
in Washington was a momentous 
event, not from the standpoint of 
the results immediately obtained, 
but as an indication that the gov- 
ernment seeks advice on the steps 
to take to reconvert the industry, 
and appreciates the necessity of 
doing it as promptly as possible. 

As indicated by its name, the 
War Production Board is con- 
cerned with mobilizing industry 
for the most effective prosecu- 
tion of the war, and by the very 
nature of its assignment you 
can’t blame it for its insistence 
upon obtaining the maximum 
military output, and squeezing 
the production of civilian sup- 
plies to a minimum, right up to 
the time of Germany’s surrender. 
The government’s war agencies 
cannot foretell when the end will 
come. It is their responsibility 
to win the war; not to insure a 
smooth transition for the sake of 
stabilizing business or employ- 
ment, 

Nevertheless, the government is 
desirous of doing all it can to 
smooth the pathway for the auto- 
mobile industry, which was the 
largest employer of labor, to get 
back into civilian production as 
quickly as possible. The industry 
committee which works with the 
government is a continuing com- 
mittee and, I am certain, will meet 
frequently, which means constant 
watchfulness and forward plan- 
ning, step by step, of a reconver- 
sion program to be put into effect 
at the earliest opportunity. 

* + * 


Suggestions 


On Service 
B. COLE, manager of the 
. Pittsburgh Automobile Dealers 
Assn., constantly makes worth- 
while suggestions which are real 
(Continued on Page 30, Col. 1) 


Dealers in Uniform 
(One of a Series) 


Maj. Gunther Orsinger, of 
Orsinger Motor Co. (Hud- 
son), San Antonio, Tex., who 
now is fiscal officer of Fort 
Sam Houston, Tex. 


In 1917 Maj. Orsinger was 
a cadet major at the Univer- 
sity of Minnesota, where he 
was studying law. Before 
graduating, he joined the 
36th United States Infantry 
as a lieutenant. Later he was 
transferred to Kelly Field in 
San Antonio to become a 
pilot. 


At the close of the war, 
Maj. Orsinger entered the 
automobile business in San 
Antonio as a distributor. 


Missouri Dealers 
To Meet June 6 


ST. LOUIS.—The sixth annual 
convention of the Missouri Auto- 
mobile Dealers Assn. will be held 
here in the Coronado Hotel on 
June 6, not June 8 as incorrectly 
reported last week. The board of 
directors will meet the day before 
the convention to elect new of- 
ficers. 


The program committee is 
headed by C. F. McClure, presi- 
dent of the Greater St. Louis 
Automotive Assn. Others on the 
committee are W. J. Rasmussen, 
vice chairman; D. E. Castles, A. 
R. Lindburg, F. H. Riesmeyer, L. 
M. Stewart and Don F. Riley, who 
is president of the state associa- 
tion. 


14 Army Trucks 
Sold in Colorado 


DENVER.—Fourteen used Army 
trucks at the Pueblo (Colo.), air 
base were sold by the Procurement 
office of the United States Treasury 
to 13 truck dealers in Colorado, 
Arizona and Texas, Alden W. Pool, 
regional United States property 
officer, announced. 

Because several bids at ceiling 
prices were received on each 
truck, sales were awarded by 
drawing names from a hat. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


| Up Two in Quarter... 


Dealerships 


Increase 


In Chicago Area 


CHICAGO.—-For the first time 
since production of new cars 
ceased because of the war, an in-}| 
crease in dealerships in Cook, 
County has been recorded, the Chi-| 
cago Automobile Trade Assn. re-| 
ported in a survey last week. 

The number of outlets rose by 
two, with a total of 396 Apr. 1,! 
as compared with 394 Jan. 1. Of 
those in business Apr. 1, there 
were 253 in Chicago and 143 in the 
county outside Chicago. 

By makes of cars, the following 
showed no change numerically: 

Buick, 31; Cadillac, 11; Crosley, 
1; DeSoto, 26; Dodge, 32; Lincoln- 
Zephyr, 36; Mercury, 44; Oldsmo- 
bile, 35; Packard, 16; Plymouth, 
88; Studebaker, 22, and Willys, 9. 

Gains were made during the first 
quarter by Chevrolet, up from 46 
to 47; Chrysler, up from 29 to 30; 
Ford, up from 53 to 55, and Pon- 
tiac, up from 30 to 31. 

Those showing decreases were 


Truck Sales Up 


In Denver 


DEN VER.W—During March, 14 
new cars were sold by Denver 
dealers, as against 55 during the 
same month last year, according 
to Tom Braden, secretary-manager 
of the Denver Automobile Dealers 
Assn. Also in March, 15 new trucks 
were sold, a gain of one over the 
same month of 1943. 

During the first quarter of 1944, 
118 new passenger cars and 35 new 
trucks were sold, as follows: 

New cars—Buick, 32; Dodge, 14; 
Pontiac, 18; Hudson, 9; Mercury, 
9; Chevrolet, 8; Ford, 8; Oldsmo- 
bile, 5; Cadillac, 4; Chrysler, 3; 
Plymouth, 3; De Soto, 2; Stude- 
baker, 2; Willys Americar, 1. 

New trucks—Ford, 17; White, 5; 
Chevrolet, 4; Studebaker, 4; Inter- 
national, 3; GMC, 1; Hudson, 1. 


Where's the Cash? 
PATA Gives Breakdown 


Of Expenditures 

PHILADELPHIA.—Here’s an in- 
timate glimpse into the way an 
active automobile dealers associa- 
tion spends its money. 

Last year, the Philadelphia Auto- 
mobile Trade Assn. spent $17,359, 
accumulated from dues, dividends, 
special contributions, Automotive 
Service Assn. expense participa- 
tion, sale of used-car guarantees, 
luncheon and dinner tickets, etc. 
The money was spent in associa- 
tion activities designed to improve 
the position of the membership in 
particular and the industry in gen- 
eral. 

Each dollar was spent as fol- 
lows: 27 cents for salaries, 22 cents 
for radio and newspaper advertis- 
ing, 17 for dealers’ luncheons, 
banquets and meetings, eight for 
stationery, office supplies and of- 
fice expense, eight for state inspec- 
tion campaign meetings and post- 
ers, five for postage, four for rent, 


three for legal and auditing fees, 


two for telephone and telegraph, | 
two for traveling and entertain- 
ment, and two for insurance, taxes, | 


donations, dues, subscriptions, etc.| 


A SHIPMENT of 2,266,000 cigarettes to men in the armed forces overseas 


by Chevrolet dealers of Maryland, District of Columbia, Virginia, 


Delaware 


and eastern West Virginia is believed to set a new record for such contributions 


by any group of dealers in the automobile industry. 


Shown above are Lynn 


ary, of Cary Chevrolet Co., Lynchburg, Va., chairman, and C. B. Robertson jr., 


of Robertson Chevrolet Co., Inc., 


Richmond, Va., vice-chairman of the 


committee of Chevrolet dealers in the Baltimore zone in charge of distributing 
cigarettes to men in the fighting forces. 


| three 


' appointments, 


Hudson, down from 30 to 29, and 
Nash, down from 30 to 28. 


Seven resignations or cancella- 
tions were slightly more than offset 
by nine reappointments or new 
appointments during the quarter. 


The CATA report states that 
four of the seven outlets going out 
of business were in Chicago and 
in the county outside Chi- 
cago. Of the nine appointed, four 
were in Chicago, two being re- 
and five in the 
suburban area. 


R. L. Is Preparing 
Dealer Licensing 


Act Regulations 


PROVIDENCE. — (UTPS) — 
Rhode Island’s registrar of motor 
vehicles, Wilfred J. Paquin, is pre- 
paring a set of regulations which 
will control operations of automo- 
bile dealers in the state under the 
terms of a licensing act passed by 
the General Assembly and signed 
by Gov. J. Howard McGrath. 


Under the terms of the act, 
dealers are required to pay license 
fees of $50 for main offices and 
each branch office. The registrar 
is given power to suspend or re- 
voke licenses after hearings for 
failure to comply with regulations 
or for improper practices. 


* The measure became a law over 
the opposition of former Congress- 
man Harry Sandager, president of 
the Rhode Island Automobile 
Dealers’ Assn., who said the pro- 
posal would further complicate 
the business of merchandising 
automobiles. 


Another measure passed by the 
legislature and signed by Gov. 
McGrath appropriates $50,000 for 
the Department of Public Works 
to match $50,000 in Federal funds 
to hire outside help in making 
surveys and drawing plans for 
postwar bridge and highway 
construction. 


2,999 Trucks 
Are Released 

WASHINGTON.—A total of 2,999 
vehicles was released under opera- 
tion of the truck-rationing pro- 
gram Apr. 2-8, the automotive divi- 
sion of the War Production Board 
announced last week. 

Of the total, 366 light, 1,684 
medium, and 624 heavy trucks 
were released to civilian users and 
holders of government exemption 
permits. In addition, 308 trailers 
and 17 third-axle attachments were 
released. 

Since the rationing program was 
placed in effect, March 9, 1942, a 
total of 216,910 vehicles of all types 
has been released. In this total are 


included 47,202 light, 119,449 me- 
dium and 26,590 heavy trucks. 


Illegal License Loan 


Puts Dealer on Spot 

ALBANY.—An automobile 
dealer who permits the pur- 
chaser of a car to use the deal- 
er’s license plates beyond the 
time specified in the state vehi- 
cle and traffic law is liable for 
damages growing out of a colli- 
sion for which negligence of the 
driver of the car bearing the 
dealer’s license plates is held 
responsible, according to a un- 
animous opinion given recently 
by the State Court of Appeals. 

The court held that the ille- 
gal loaning of license plates is 
precisely the equivalent to false 
registration and the dealer may 
not deny his ownership of the 
ear which he has evidenced by 
permitting the unlawful use of 
his plates to another. 

Written by Judge Thatcher, 
the high court’s decision re- 
versed the judgment of the 
Appellate Division of the State 
Supreme Court and affirmed 
that of the trial court. Title of 
the case was Lillian Reese, ap- 
pellant, vs. Floyd E. Reamore, 
respondent, et al, defendants. 
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AUTOMOTIVE 

fC é OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Stick to Your Knittin’ 

T’s now been more than two months since issuance of the 

Baruch-Hancock Postwar Report, dealing with reconver- 
sion and surplus goods—and Congress is still fussing around 
with the legislation needed to put postwar policies on a 
sound footing. 

Some observers say it’s not inertia but rather over- 
zealousness on the part of Congress that has delayed this 
all-important legislation. Others say we must remember 
this is election year, and that Congress and the Admin- 
istration must go slow. 

Maybe so, but one of these days we'll wake up to find 
ourselves tied up in so much red tape that industry’s re- 
conversion will delayed and millions will be jobless. 

Of particular concern to the automotive industry — 
dealers and factories—is the slow progress on contract 
termination legislation. Once more the controller general 
seems to be getting back into the driver’s seat — and in- 
sisting that he review all contract terminations before they 
are official. Unless this setup is changed through imme- 
diate adoption of some legislation, such as the George- 
Murray bill, thousands of plants will stand idle, millions 
of workers will be jobless—and dealers will be minus new 
cars—while the General Accounting Office slowly works its 
way through thousands of contracts. : 

Now is the time to urge Congress to “Stick to Your 
Knittin’” and push through necessary postwar legislation. 


Stop Speeding! 
EVENTY-SEVEN percent of all car drivers are now 
exceeding the 35-mile-an-hour speed limit, according to 
the Public Roads Administration’s surveys. Moreover, all 
types of vehicles are now travelling about one mile per hour 
faster than in the previous three-month period. ; 

Such developments can have tragic consequences in re- 
ard to America’s on-rubber transportation system, already 
t by numerous wartime problems. First of all, the tire 
situation is still critical and will remain so for the rest of 
1944. Secondly, with cars wearing out fast, severe accidents 
will continue to increase, thereby destroying not only badly- 

needed vehicles but also vital manpower. 
Dealers and factories can do a vital service to the nation 
by urging motorists to adhere to the letter of conservation 


regulations. 


No Better Fast 
A USTRALIA, which has had used car price ceilings for 
almost two years, is getting along no better fast in its 
efforts to control black markets, according to W. R. Haus- 
laib, managing director of Ira L. & A. C. Berk Pty. Ltd. 
(Packard-Hudson Renault), Sydney. Additional measures, 
including prohibition of all private trading, are being con- 
sidered to help legitimate dealers who now are handling only 
about 15 to 20 percent of all used car transactions. 
“There can be no doubt that the whole problem could 
have been handled more effectively . . . if the advice and 
experience of the industry had been availed of more freely” 
in advance, Hauslaib declares. 
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NEW YORK, Apr. 24—I think it 


would be fair reporting to record 
that, of this date, everyone I have 
talked with here is set for “D-day” 
and if the actual ae he 
Europe shou 
ALL HANDS begin before you 
read this, I for 
FOR D-DAY one would not be 
surprised. The 
optimists are saying that the Hitler 
defense of the coastline may 
crumble before the over-powering 
strength of the invasion forces 
which have been accumulated in 
England over the past 30 months. 
They say it may be another case of 
the Maginot line. I would not be 
guilty of repeating what the pessi- 
mists are predicting! 
* * * 


Yesterday, at the Associated 
Press luncheon, three men repre- 
senting Army, Navy and Marine 
Corps—each newly arrived from 
the Pacific fronts—made reports 
which were anything but pessi- 
mistic to the assembled editors and 
publishers of America’s news- 
papers. Rear Admiral Ramsey dis- 
closed for the first time that we 
will shortly have more than a 
hundred airplane carriers in the 
Pacific area. We have more than 
enough planes and pilots to equip 
these ships, which are the answer 
to our cutting the Jap supply lines 
to the East Indies and the certain 
implements to accomplish our 
eventual attack on the islands of 
Japan itself. Lieut. Gen. Vander- 
grift, who commanded all Marine 
Corps operations in the South 
Pacific, spoke as confidently of the 
progress being made in that area. 
He said we had learned the 
“tricks” of amphibious operations 
and that our gains now were being 
made systematically and without 
the earlier losses of men and 
equipment. Col. John R. Alison, 
Army Air Forces and leader of 
the so-called “air-commandos” in 
Burma, disclosed for the first time 
how American glider-planes, carry- 
ing men, mules, jeeps and mate- 
rials, even giant bull-dozers, had 
landed safely 200 miles behind the 
Jap lines and in 13 hours set up 
an airport, from which fighter 
planes took off a day later, when 
the Japs discovered it, and have 
since successfully defended it. 

* * *& 


It was a heartening session and 
brought home to one who depends 
on the automotive industry for a 
livelihood how close we may actu- 
ally be to cutting the Jap supply 
lines to the East Indies which 
would mean an ample supply of 
natural rubber for the United 
States. Once this is accomplished, 
who can say that the building of 
ears and trucks for civilian use 
could not be safely resumed, with- 
out in any way impairing our 
ample supply of new and replace- 
ment equipment for our armed 
forces? 

* ¢ *& 

There is much argument on the 
gasoline question down here on the 
Eastern coastline. There are those 
who contend that, even here, where 
less than a year ago the shortage 
was so acute that most gas sta- 
tions hung out signs announcing 
“no gas today,” there is actually a 
surplus which is taxing storage 
capacity. Others say that in the 
face of the coming invasion with 
its tremendous demands for gaso- 
line there is no more than a mar- 
gin of safety in the gas now 
enroute and in storage. The mid- 
dle-ground seems to be that the 
gas situation, unless the invasion 
brings on unpredictable demands, 
will be less acute as the year goes 
on. Already there has been a re- 
laxing of restrictions on limited 
vacation driving and gas for 
farmers, salesmen, etc. 

* * * 


The night clubs I have looked 
into (strictly, understand, on a re- 
porter’s prerogative to learn the 
facts) do not seem to be feeling 
the new 30 percent cabaret tax, 
half as much as the customers who 
crowd their tables do. Guess it is 
another case of the father who, 
while spanking his offspring, said, 
“Remember son, this hurts me as 
much as it does you!” To which 
the boy replied, “Yes, Dad, but not 
in the same place!”—G.MLS. 
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Stick to Your Knittin’ 


In This Corner 


‘There IS a Road...... 


The views 


this column are those of our readers. 


expressed in 
ee. contributions will not be accepted but confidence will 
oO 


rved upon request. 


Our Face’s Red 


Charles Evans’ statement in his 
Apr. 3 “Aircraft News” column— 
that “Between Dawson Creek and 
Jasper or Edmonton, there are no 
roads”—stirred up a tempest in 
Calgary and Edmonton, Alberta. 

Says L. A. Cavanaugh, president 
of Motor Car Supply Co., Calgary: 
“... for over 20 years, we have had 
salesmen working that territory 
between Edmonton and Dawson 
Creek by motor car. The writer 
made the trip only last fall to 
visit Dawson Creek, and thousands 
of cars and trucks have made the 
trip between Edmonton and Daw- 
son Creek long before the Alaska 
Highway project had been opened.” 

Says Reg. T. Rose, executive sec- 
retary of the Edmonton Chamber 
of Commerce, enclosing several 
road maps: “The initial road was 
put through in 1926 and work has 
been done on the network con- 
tinuously. . . . It is true that the 
road is not yet complete, since it 
requires two bridges, both of which 
will be approximately $1,000,000 
structures. At present the ve- 
hicular traffic is adequately served 
by ferries across these rivers dur- 
ing the spring, summer and fall 
.. by travel directly across the ice 
in winter.” 


Using Guidebook 


With all legitimate dealers grop- 
ing for some satisfactory solution 
of the possibility of a used car 
ceiling being imposed upon them, 
I believe that we have the means 
within our own hands to handle 
the problem. 

Since a large majority of the 
dealers are members of NADA, 
why not take it upon ourselves to 
use the NADA Used Car Guide 
book as a ceiling, with a maximum 
increase of 10 percent for the very 
highest grade of merchandise. 

In this manner NADA would set 
the ceiling within 10 percent and 
membership dealers could be 
pledged on their honor to abide 
by it. This coupled with a little 
national advertising by the NADA 
should pretty well let the public 
know what it should pay for a 
used car through the regular deal- 
er channels. 

The present NADA book prices 
are pretty well in line with sales, 
at least in this area, and it has 
been my observation that dealers 
generally are using this book more 


and more in pricing their merchan- 
dise. I also note that the public is 
checking asking prices against the 
NADA book whenever they can 
find a dealer who will allow them 
access to it. 


I believe this could be made to 
work, and that a trial period would 
convince the OPA that we can 
handle this thing much better our- 
selves than any outside agency 
possibly could.—L. J. GEHLEN, man- 
ager, J. Kelleher Co. (Ford), Ellens- 
burg, Wash. 


Praise 


The success of the 4th War Loan 
is an historic expression of the 
will and the way of freedom. It 
could only happen here, and it did 
happen because of the cooperation 
given so freely by so many Ameri- 
cans. 


The generous assistance offered 
to the Treasury Department by 
the business publishers of America 
throughout these continuing cam- 
paigns has elicited my appreciation 
in the past. I cannot forego this 
opportunity to express again my 
gratitude for another job well done, 
and well done in the democratic 
way. 

For your many contributions to 
this most important home front 
effort—my heartiest thanks.— 
HENRY MorGENTHAU Jr., Secretary 
of the Treasury. 


Coming Events 


MAY 
17-18—Chicago (Hotel Knickerbocker,. 
SAE National Diesel Fuel & Lubri- 
cants Meeting. 


JUN 

4-6—Asheville, N. C. (Grove Park 
Inn). North Carolina Automobile 
Dealers Assn. 

5-7—Detroit (Hotel Book-Cadillac). 
SAE National War Materiel Meeting 
6—St. Louis (Coronado Hotel). Mis- 
souri Automobile Dealers Assn. con- 
vention. 

19-20—Chicago (Palmer House). Auto- 
motive Trade Assn. Managers meet- 


ng. 
26-30— New York (Waldosf-Astoria). 
Annual meeting of American Society 
for Testing Materials. 
28-29—Philadelphia (Bellevue-Strat- 
ford). SAE National Transportation 
Meeting. 
AUGUST 
24-25—Portland, Ore. (Multnomal 
Hotel). SAE National West Coast 
Transportation Meeting. 
SEPTEMBER 


13-15—Milwaukee (Hotel Schroeder), 
National Tractor Meeting. 
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First in Automotive Transportation 
for War 


out of every 


is a—Chevrolet! 


Chevrolet dealers, pledged | to help, “save the wheels — 


os 


that serve America,” are winning nationwide friend- 


. 


ship and favor by servicing not only Chevrolet pi 


ee 


BUY MORE WAR BONDS 
& SPEED THE VICTORY x 
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Killick Suggests Beetle-Back Car Bodies, Crash Rails 
As Means for Reducing Fatal Accidents 


BEETLE-BACK SHELL. General 
as an age a ray body for 
This design call 


principles of the 
assenger automobiles is illustrated above. 
8 for a pure “teardrop,” or ‘‘beetle-back” shape, 
spheroid, without any protrusions on the outer side, 
and enveloping the entire vehicle, including the road wheels. 


“‘beetle-back”’ shell 
completely 
devoid of flat surfaces 
Extra strength 


and rigidity is given the shell by use of arch construction principles. 
Surrounding the entire body at its base, is a “crash rail’ mounted from 


the frame on spring steel and inco 


and demounting of wheels. 
oe in a mould as one, single, 
elts and welds. 


orated with body. This crash rail arches 
over the covered openings at the side of each road wheel to 
The ‘‘beetle-back’’ bodies made o 
piece avoiding the need of joints, rivets, 


SS mounting 
plastics can be 


It would almost be impossible to have a head-on collision with two vehicles 


of this type, Author Killick believes. 


They would have to hit at dead ce 
in order to be a true head-on, which is an event that seldom eocurs. tees 


If they 


hit at other than dead centers, there would be a tendency for both hicl 
shear away from each other; and since there are no protrusions on this cw a 


nothing to hook, lock, or tear, 
a great lifesaving facility is, 


which produce the deadly “collateral motion,” 
thereby, supplied. 


Hudson Plans Postwar Bid 
For Bigger Share of Market 


DETROIT. — Hudson Motor Car 
Co. is planning to bid for a grow- 
ing share of the postwar auto 

market “with a | 

product of out- 

standing worth, 

with large and 

modern plant fa- 

cilities, with a 

skilled and loyal 

body of workers, 

and with a nation- 

wide organiza- 

tion of able and 

responsible dis- 

R tributors and 

A. E. Barit dealers,” the 

company an- 

nounced recently in a_ booklet, 
Hudson Looks Ahead. 

The booklet marked the begin- 
ning of Hudson’s fourth year of 
war production, and asserted that 


Battle News 
In Traffic War 
Is All Bad 


WASHINGTON. — Police, prose- 
cutors and courts throughout the 
country were described as front- 
line troops in the home-front war 
against accidents at a_ recent 
meeting of the National Com- 
mittee on Traffic Law Enforce- 
ment. Arthur T. Vanderbilt, chair- 
man, said he called his committee 
together because “the battle news 
in the war on accidents is all 
bad.” 

“The traffic fatality rate has 
been climbing steadily since last 
June in spite of the reduced mile- 
age of travel,” he said. “More than 
2,000 persons, half of them war 
workers, are being killed every 
month, and tens of thousands 
more injured.” 

To aid in the fight against ac- 
cidents, the committee recom- 
mended a special study of poli- 
cies, procedures and techniques in 
traffic law enforcement by police 
which will be carried forward by 
the International Association of 
Chiefs of Police. 


Studebaker Picks Porta 


For Financial Post 

SOUTH BEND.—A. J. Porta, 
with Studebaker Corp. since 1925, 
has been elected an assistant 
comptroller, H. S. Vance, chairman 
of the board, announced last week. 

Porta, formerly chief accountant, 
began as a billing clerk and pro- 
gressed through virtually every 
division of the accounting depart- 
ment before being appointed comp- 
troller of the Studebaker Pacific 
Corp. in 1939. Two years later he 
was named chief accountant of the 
parent organization. 


Hudson would continue to produce 
war material to the limit of its 
facilities and skill until victory. 

In discussing the future, A. E. 
Barit, president of Hudson, said: 

“It is too early to talk in detail 
of the appearance, design or 
features of the cars of the future. 
Motorists, however, may be sure 
that the products of this company 
will carry on the Hudson tradition 
of advanced engineering—that will 
be styled and built to the highest 
quality standards—and that they 
will take advantage of all that is 
best in wartime manufacturing 
progress.” 

Hudson dealers and distributors 
were complimented for their out- 
standing job in service, made pos- 
sible in part by the company’s 
long-range service program. 

Months before the United States 
entered the war, the booklet said, 
Hudson took stock of the rapidly 
growing defense demands and de- 
cided that service might well be- 
come a_ bottleneck that could 
endanger the entire automobile 
transportation system. 

As a result, Hudson launched a 
long-range service program which, 
while conforming with government 
regulations, would make Hudson 
parts— both functional and sheet 
metal—readily available from more 
than 80 parts depots, strategically 
located across the country. 

“Hudson owners have been 
served promptly and well,” the 
booklet said, “with remarkably 
little time out for repairs. Service 
facilities have been expanded, new 
mechanics trained, new service out- 
lets appointed to meet increased 
needs.” 


Reunion 
Dealer Trio Scattered, 


Reunited by War 

PARKERSBURG, W. Va.—Prior 
to September, 1942, Jim McClinton 
jr., Darrell Moore and Okey Camp- 
bell were working together here 
as business manager, parts man- 
ager and assistant parts manager, 
respectively, of the McClinton 
Chevrolet Co., of which Jim Mc- 
Clinton sr., is owner. 

Through subsequent enlistment 
in Uncle Sam’s fighting forces, the 
three younger men became sepa- 
rated—scattered to training areas 
in various sections of the country. 

Today, Lieut. Jim McClinton jr., 
Staff Sgt. Darrell Moore and Tech- 
nician 4th Grade Okey Campbell 
are together again “somewhere in 
England,” combining knowledge 
gained in their civilian pursuits in 
the automobile business with more 
ominous techniques acquired 
through intensive training in the 
armed forces in an all-out effort to 
deal Hitler the final blow. 


By Victor W. Killick, 
Chief, Bureau of Statistics, 
California Dept. of Motor Vehicles 


It is well known in every quarter 
of the country that high-speed 
traffic accidents have greatly in- 
creased in numbers during recent 
years. These crashes are the 
source of skyrocketing mortality 
rates. 

Back in 1928 and 1929, fatal acci- 
dents occurred with 
quency at speeds between 45 and 
50 m.p.h. Within 
two years, the 60 
and 65 m,.h. 
crashes began to 
appear. By 1934 
and 1935, the 70 
and 75 m.p.h. 
crashes were re- 
ported. Before 
the end of 1937, 
crashes at from 
80 to 85 m.p.h. 
were noted, and 
shortly thereafter 
we learned of 
that unbelievable thing—the 100 
m.p.h. crash.* 

At the height of the traffic 
; density during 1941, we had acci- 
dents which involved velocities 
positively known to have exceeded 
100 m.p.h. 

If only the reckless speeder, 
himself, paid the penalty for his 
escapades, the answer would be 
simple. In a short time, this men- 
ace would extinguish itself. But 
the appalling truth is that the 
reckless speeder takes a toll of 
two innocent victims for one of 
his kind. He kills many of the 
safest drivers. He makes every 
ride a potentially dangerous one 
for every motorist. With simple 
ease and little effort, he undoes 
in an instant the effect of safety 
work requiring years to create. 

With the advent of the high- 
speed crash have come two new 
species of accidents, the “multi- 
ear” accident and the “multi- 
death” accident. On highways 
where there is a large, high-speed, 
traffic flow, should disaster over- 
take a vehicle, several following 
cars may plow into it, compound- 
ing the accident, before they are 
able to stop. As many as 14 cars 
have been involved in such an ac- 
cident. In former days of relatively 
low-speed crashes, a fatality rarely 
occurred even when passangers suf- 
fered severe injuries. Later, in the 
crashes at higher velocities, a 
single death would occur and per- 
haps all the remainder of the pas- 
sengers be injured. In the recent 
high-speed crashes, however, the 
force of impact is so terrific that 
there is little opportunity for any 
passenger in a vehicle to survive. 
It is the “multi-death” accident 
that has caused the traffic fatility 
totals to soar. 

. 


Killick 


‘Collateral 
Motions’ 

IN STUDYING these high-ve- 
locity crashes, we have chanced 
upon some significant discoveries. 
Among this group there have been 
a number of freak accidents, in 
which an occasional would-be vic- 
tim survives without a scratch, and 
who remains to tell us in detail 
the circumstances attending the 
crash. Later, his information is 
verified by further investigation. 

One of the outstanding, and 
perhaps most astonishing facts 
which has been exposed in these 
studies and which, at the same 
time, reflects great credit upon 
the good construction of the 
modern automobile—is that fre- 
quently in high-speed accidents 
the victims may not be killed by 
the first impact as many assume 
to be the case. They are not 
killed instantly, because much of 
the force of the impact is ab- 
sorbed by the vehicle itself and 
is not all communicated to the 
occupants. 

However, immediately after this 
first impact, the colliding vehicles 
may undergo a series of unpredict- 
able gyrations, which set up what 
I term “collateral motions.” These 
motions are extremely deadly in 


*For further data on traffic speed 
researches made in California, see 
articles by the author in Annual Sta- 
tistical Reports of the California State 
Department of Motor Vehicles, Sacra- 
mento, for 1937, 1938, 1939, 1940, 1941 
and 1942 


‘Collateral Motions’ Far More Deadly MultDeath o-sclai 


some fre-| 


a 


THIS ONCE STURDY, powerful automobile, traveling at high speed, struck 
a tree with such terrific force as to break in two. The driver and the front 
end were hurled 42 feet ahead of the rear portion, in which were five other 
ao killed instantly. This is a typical example of ‘‘multi-death”’ 
accidents. 

The top view shows the relative positions of the two sections of the broken 
car on the roadside as they came to rest after the impact. The middle view 
shows the rear portion of the car remaining beside the tree which was struck. 
The bottom view shows a closeup of the forward portion of the car which 


was thrown 42 feet ahead. 
The aeaeieg up of this car was 
body form lockin 


definitely due to protrusions of the 


g about the tree, a condition which is completely avoidable 


by improved body design, Author Killick declares. 


their effect. If, for example, the 
door handle of one vehicle should 
happen to hook under the mud- 
guard of the opposing car, it may 
cause the first vehicle to lean 
heavily to one side, changing the 
center of gravity of all passengers 
so that their bodies would begin 
to fall to that side of the car which 
is being pulled down. Subsequently, 
if the door handle should become 
released, it would permit that side 
of the car to bound upward in the 
opposite direction. In doing this, 
the side of the car may strike the 
heads, or other vital parts of the 
shifting bodies of the passengers 
with a multiplied force, and in- 
stantly kill them. 

It has generally been determined 
that these “collateral motions,” in 
the majority of the cases, are far 
more deadly in their effect than 
the first force of impact. It has 
also been determined that “collat- 
eral motions” arise chiefly from 
the interlocking of protruding 
parts on the body surfaces of the 
colliding cars. 

* 


Beetle-Back 


Car Body 

THE ANSWER, therefore, to 
this particular situation is to re- 
move all protrusions from the 
body. It calls particularly for a 
completely smooth, spheroid type 
of body without flat sides, or flat 
top. 

This shape would have several 
additional advantages besides its 
effect in cutting down the _ so- 
called “collateral motions.” If the 
body of the car generally con- 
formed to what is popularly term- 
ed “teardrop,” or the “beetle-back” 


* * 


shape, head-on collisions could 


practically be eliminated. 


If the teardrop, or beetle-back 
shell is constructed of heavier 
plate or plastic material so as to 
completely envelope the vehicle 
enclosing all of it, including the 
running gear—and, if all protru- 
sions such as door handles, 
lamps, spare tires, running 
boards, etc., are eliminated—a 
safety feature of inestimable 
worth, will be realized at once. 
A head-on collision of such a 

smooth spheroid, torpedo-shaped, 
device with another of similar de- 
sign would practically become im- 
possible, since such vehicles would 
have to hit each other at dead- 
centers, to cause a true head-on 
collision. If they met at other than 
dead-centers, there would be a 
tendency for both vehicles to shear 
away from one another with a 
minimum of damage, as_ there 
would be nothing on which to 
catch, tear, or lock each other such 
as is responsible for the violent 
shake-up accompanying many 
present day accidents, and which 
contribute so much to extending 
the seriousness of injuries and the 
number of deaths. 

* 


25% Reduction 
Held Likely 


IN THE event the cars involved 
in such a collision are turned over 
as the result of their impact, there 
would be a tendency, by virtue of 
this body shape, for each to roll 
away from the other. They would 
tend to roll smoothly. There would 
be a minimum of shakeup to the 


(Continued on Page 30, Col. 3) 


* 
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* When GI. Joe 


comes back 7 


Ivs COMING! A tidal wave cf immigration 
unparalleled in history ... the immigration of 
more than 10,000,000 American men who “will 
have destroyed half a world,” and who will re- 
turn, avid to rebuild this half they call home. 
They’re not going to be content with the crusts 
of half-baked opportunities. This war of special- 
ists has put scientific knowledge in their heads, 
new tools in their hands, taught them persever- 
ance, initiative, vision, cooperation. America’s 
great ace of the last war, home from the battle- 
fronts of this one, writes an eye-opening article 
that points-up the knottiest post-war problem 
of business and industry, in the June issue of The 
American Magazine, now on the newsstands: 


CAPTAIN EDDIE RICKENBACKER’S 
MASTERS OF TOMORROW TAFT BRICKER  STASSEN MACARTHUR WARREN 


SIX FAVORITES 
They left us, the lost generation of a stag- IN THE G.O.P. SWEEPSTAKES 


nant decade... without work, marking time Who edits The American Magazine? 
at insignificant jobs, without challenge, stim- by BEVERLY SMITH Who selects its fine fiction? Who picks 
ulation or future. They're coming back men With the Republican party riding high, The its timely, informative articles? Who, 
... hungry for the opportunities American American Magazine sent its keen political month in and month out, sets its 
business will make for them, or they'll make observer to look over the field. His brilliant ‘able of contents with a balanced read- 
for themselves. Is it going to be evolution report gives you a close-up picture of out- ing diet for both the head and heart? 
or revolution? Captain Rickenbacker puts the problem standing bets in the presidential stable. It will In the final analysis, people like you 
squarely up to every one of us who employs labor. takeastrong runner, hesays, to beat Roosevelt. do! Their desires, their aspirations, ex- 

pressed in our continuing studies of 

reader reaction, plus their letters to 

our editor ... make The American Mag- 


) fe: : azine; make it a newsstand sell-out; 

Sea 3 ~~. make it as individual as the thumb- 
: = - r prints with which they turn our pages. 

Pa\ 1" ; a J Yes! The American Magazine is the 


“people who give a damn” .. . and 


they are America’s middle millions 


e = ae at 
CLUMME ® “a fi whose collective backbones - stiffen 


the spine of a fighting United States. 


Bud Schirmer, Detroit Manager, Bob Woodruff, American Magazine Representative, = & . “ f SHARE IT, THEN SAVE IT FOR THE 
The Crowell-Collier Publishing Co., General Motors Building, Detroit, Michigan. “ee “* j GOVERNMENT'S WASTE PAPER DRIVE 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVE., NEW YORK 17, N. Y. 
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Survey Nearly Complete... 
Census Carries Hint 


Of U.C. Rationing 


(Continued from Page 1) 


it is a matter that has not been 
officially agreed upon in_ the 
agency (there are many differing 
points of view), ODT can order the 
rationing of used cars when it is 
ready and when the agency thinks 
it is necessary. 

If ODT does decide upon 
rationing of used cars as the 
best means of getting vital 
transportation into the right 
hands, it is at this point that 
OPA will step in and undertake 
the rating job. 

In that respect, OPA is simply 
a service agency, nothing more, 
with the machinery necessary to 
put rationing into effect to get 
the desired results for ODT. A 
rumor that ODT wants rationing 
and that OPA has refused to ac- 
cede without a price ceiling for 
used cars is just about as crazy 
as Mairzy Doats. For ODT has 
nothing to do with price ceilings 
and OPA can decide that point for 
itself any time it wishes. 


A price ceiling for used cars 
would be based upon a premise 


Plymouth Plant 


Receives Second 


E Award 


DETROIT.—Employes of the 
Plymouth division of Chrysler 
Corp. were informed last week that 
the Plymouth plant has been given 
its second renewal of the Army- 
Navy E award “for meritorious 
service on the production front.” 

The announcement of the award 
by C. C. Bloch, Admiral U.S.N. 
(Ret.), chairman, Navy Board for 
Production Awards, was sent to 
D. S. Eddins, president of the 
Plymouth division of Chrysler 
Corp. 

The Plymouth plant was award- 
ed its first Army-Navy E in 1942. 
It has about 6,700 employes and 
manufactures Corsair landing 
gears, Bofors guns and parts for 
airplanes and tanks. 


Parts 


(Continued from Page 1) 
vehicles at a critical period in 
automotive transportation. 


One automotive executive de- 
clared that “if we can set up to 
produce all types of spare parts, 
we will hasten the day when we 
can produce automobiles. If we 
can gain even one month in the 
reconversion period through this 
method, it will mean work for 
thousands of workers during the 
reconversion period.” 

In view of the recent refusal of 
WPB to permit another plant to 
reestablish parts production lines, 
approval of Packard’s request is 
in doubt. However, WPB may de- 
cide to make such a step industry- 
wide rather than by companies. 


Government Vehicles 


Are Up For Sale 


DETROIT.—Bids on the fol- 
lowing vehicles are being ac- 
cepted at the Treasury Pro- 
curement Office, 121 W. Adams 
St., Chicago 4: 

Bids to 11 a.m., May 15 

At Fort Custer, Mich. — Four 
Chevrolet carryalls, 1 Chevrolet 
ambulance, 1 Ford ambulance. 

Bids to 11 a.m., May 16 

At Arrowwood National Wild- 
life Refuge, Kensal, N. D.—1 
Chevrolet stake, 1 Dodge stake. 

Bids to 11 a.m. May 15 

At U. S. Immigration & Na- 
turalization Service, 8880 E. 
Jefferson Ave., Detroit 7—One 
1986 Ford pickup. 

The Procurement office at 
2005 Fifth Ave., Seattle, is also 
accepting bids on automobiles. 

Bids te 11 a.m. May 18 

At Glacier National Park, 
Belton, Mont.—three passenger 
cars. 

At AA Garage, Helena, Mont. 
—three passenger cars. 


entirely apart from that upon 
which ODT might want transpor- 
tation conserved. There are two 
entirely different and unrelated 
views of the two actions. 


It may be said at this point 
that there are some pretty far- 
sighted men at ODT who believe 

@ used-car price ceiling would 
be injurious to their aim to get 
all possible vehicles into service. 

Their reasoning is that most car 
owners will sell for a price, but 
with a ceiling, and no tempting 
profit, they more likely would hold 
onto their cars and thereby de- 
prive the situation of transporta- 
tion that could be well used in 
important efforts. 

That is just a size-up at ODT 
and nothing, so far as this cor- 
respondent knows, is being pressed 
along such lines. 

At OPA the matter of placing a 
ceiling on used cars may be said 
to be hanging suspended in mid- 
air. It is a question that has been 
threshed time and again and one 
that has raised plenty of hell both 
in and out of the agency. Officials 
there have been pressed to the 
limit for a ceiling by interests, 
both selfish and unselfish, who 
want it. At the same time they 
have wept, figuratively, with in- 
terests, selfish and unselfish alike, 
who don’t want it. 

At OPA there is considerable 
difference of opinion about the 
wisdom of a used-car price ceil- 
ing. But, in the belief of this 
correspondent, there isn’t an OPA 
official concerned who isn’t 
thoroughly honest in his stand. 

At the moment, it is pretty well 
understood, decision in the matter 
hangs largely on what Congress 
does about extending the life of 
OPA. There is little question that 
the agency will be continued, but 
just how much money it will have 
for enforcement is something else 
again. And Administrator Chester 
Bowles is disinclined to take over 
the used-car headache without 
plenty of aspirin in the shape of 
enforcement funds. For he realizes 
that policing a used-car market 
operating under OPA regulations 
would be considerable of a job. 
So there we leave the matter for 
the time—until the results of the 
OPA census of used cars is re- 
ported, after which anything may 
happen. 


Struble Elevated 
By Trailer Corp. 


CINCINNATI.— David R. Cal- 
houn jr., president of Trailer Corp. 
of America, announced last week 
the appointment of Al Struble as 
vice-president in charge of sales. 
Struble, formerly sales manager, 
has been sales manager of Reo 
Motor Car Co. and Fruehauf Trail- 
er Co. before coming to Trailer 
Corp. some time ago. 

In his new post, Struble takes 
over the complete charge of sales 
and advertising for the company, 
replacing M. N. Terry, who re- 
signed. 


Frank Sherman Joins 
Universal Motor Co. 


SAN FRANCISCO.—Frank Sher- 
man, who for 15 years has been 
the sales and general manager for 
the Maggini Motor Co. (Ford) 
here, has resigned to become the 
mainland representative for the 
Universal Motor Co., Ford distribu- 
tors in the Hawaiian Islands. 

Sherman will have his headquar- 
ters in San Francisco for the dura- 
tion of the war and then is to 
assume an executive post with 
Universal at the firm’s headquar- 
ters in Honolulu. 


New Trailer Branch 


BIRMINGHAM, Ala.—Announcement 
was made here that a branch of the 
Carter Mfg. Co., makers of trailers, 
will be located in Birmingham May 1. 
The plant for the present will confine 
its work to repair, conditioning and 
servicing trailera, according to a 
Carter, general manager of the com- 
pany. 


Brasshats Gather. . . 


ENJOYING THE HOSPITALITY of the Portland Oregonian, which reversed 
automotive show time procedure by giving gifts to the factory brasshats at 
a luncheon in Detroit’s Hotel Statler, were A. vanDerZee, Chrysler Corp.; 
Leroy Peed, DeSoto; C. P. Fisken, Chevrolet; Jack Weed, Automotive News, 
and Lyman Slack, Packard. 


PALMER HOYT, publisher of the Portland Oregonian, discusses war pro- 
duction with Forrest Akers, of Dodge, and William McLain, of Fisher Body, 
before sitting down to a meal of Coos Bay crab and Chinook salmon brought 
fresh from Oregon for the lunch. 


ALSO THERE to enjoy the festivities were George H. Pratt and M. M. 
Roberts, of Hudson, and William Eaton, of Graham Paige. 


JACK DAVIS, of Ford, now a Pacific coast resident, is flanked on the left 
y 8S. D. Ho kins, director, Advertising Section, General Motors, and on 
the right by Publisher Palmer Hoyt. 


HARRY KLINGLER, of Pontiac, and Palmer Hoyt must be talking fishing 
for salmon in famed Oregon waters, judging from the smile on Klingler’s face. 


Labor 


(Continued from Page 1) 


of automobile manufacturers wi 
WPB a week previously. 


“The answers aren’t in yet,”™@ 
Middlekamp said. “The plan if 
in the making.” 

WPB Chairman Donald M. Ne 
son told the labor committee tha 
while he saw no chance of produc- 
ing passenger cars this year, pla 
ning for eventual reconversion to 
peacetime production must be 
made now. 

WPB, he said, is “not going to 
do one single thing that will inte 
fere with the war effort,” a poi 
on which the seven CIO and AFL 
automobile labor leaders were sa 
to have voiced complete agreement. 


Charles E. Wilson, executive 
vice-chairman of WPB, told th 
committee that a 35 percent drop 
in war production would follow, 
defeat of Germany, freeing tha 
much manufacturing capacity 
for civilian goods. But until Ger 
many collapses, he said, o 
very limited civilian production 
will be possible. 

Nelson told the labor leaders 
that the meeting was not an ex- 
periment. Previously, Nelson ha 
met with automobile manufactur- 
ers. R. J. Thomas, president 9 
the UAW-CIO, proposed creatio 
of an Automotive Industry Coun- 
cil, made up of representatives q 
government, management ant 
labor, to develop reconversion 
plans. 

Both Thomas and Lester Wash- 
burn, president of the UAW-A 
agreed that a 30-hour work wee 
might be needed to meet the post- 
war unemployment problem. 


The CIO group asserted tha 
WPB should relax orders limit- 
ing production of spare parts 
batteries and garage equipment 
in order to keep existing cars, 
trucks and buses in good repair 
Thomas also urged WPB en- 

couragement for the creation o 
reconditioning centers, advan 

production of tools and machinery 
for reconversion, action to speeg 
the disposition of governmen 

owned machinery in auto plants, 
establishment of a guarantee 
weekly wage in the automobile in 
dustry covering the period of cut- 
backs, reconversion and _ layoffs 
and a ceiling on used car prices. 

* ¢ & 


Reuther Offers Program 


For Peacetime Output 


DETROIT.—Before the Automo- 
bile Labor Advisory Committee 
met in Washington with WP 
Thursday, Walter P. Reuther, in- 
ternational vice-president of the 
UAW-CIO, offered a blueprint fo 
postwar production, covering these 
points: 

1. Immediate creation of a singl 
peace production board, replacing 
the present multiplicity of age 
cies, to be composed of representa= 
tives of government, management, 
labor, farmers and consumers. 

2. Representative industry coun- 
cils in every major industry unde 
WPB. 

3. Immediate creation of indus- 
try and area tooling pools. 

= Civilian goods priority cou 
cils. 

5. Clarification by government q 
policy on contract termination. 

6. Operation by government of 
certain plants in monopolistic i 
dustries as yardsticks. 

7. Lease rather immediate sale 
of government-owned tools an 
plants. 

8. Aid to small businesses. 

9. A central research clearin 
house. 

10. Commission of experts to la 
plans for nationwide building pre 
gram, utilizing government-owned 
aircraft plants for mass productior 
of low-cost, prefabricated res 
dences. 

11. Permanent federal publig 
works program to build useful fal 
cilities. 

12. Rebuild backward sections o 
economy; notably, railroads. 

13. Sell, lend or lease to back- 
ward countries all obsolescent o 
rebuilt equipment. 

14. Postwar security funds for 
workers. 

15. Resettle marginal-land farm- 
ers on more productive land. 

16. Thirty-hour week. 


There are profit-making opportunitie 
in AN Want Ads. See inside k-cove 
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As a Liberator pilot put it: 
of their cities is missing!” 


ABABAABAA sxo.0 a es 


998999393999 3 60,000 gal. oil 
3,250,000 rounds machine- 


there. Now there are no factories. Not even a city. 

For the last of 1000 Allied bombers has just dropped 
its block busters. Back of this bomber sweep is a story not 
many people know. It has to do with the terrific problem 
of supply in waging aerial warfare. For example... 


7 40 minutes ago, there were Nazi factories down 
& 


Slogging along at a snail’s pace, protected by 

q Liberators, a never-ending convoy of cargo ships be- 

@ comes the life stream of Air Power. They bridge the 

Atlantic with supplies to keep the bombers fanning out 

over Germany. If a cargo is sunk on the way over, a 
duplicate cargo is usually on its way within 48 hours! 


No spot on earth is more 
than 60 hours’ flying time 
from your local airport 


& EEREE 
9999999 98 
SSCCVIVO@ 


gun ammunition 
4000 tons bombs 
300 tons food 


46 complete bombers lost 


Sel te oh hl 
yr PPPp 
MNAAAAD 75 tons other replace- 


ments: armament, tires, parachutes, radios, wing sec- 
tions, instruments, oxygen tanks, bomb sights, etc. 


(The figures given above are approximate.) 


426 bomber engine re- 
placements 


Above, you get a rough idea of the cost, in 

material alone, of sending 1000 4-engine bombers 

@ over Germany. How can Bomber Command re- 

place this vital material? Answer: That’s where Air 

Power’s three teammates come into the picture—the train, 
truck, and ship... 


The truck, along with the railroads, delivers the 

5 goods to the convoys. At the British air bases, 

e again it is the truck that lugs in the gas, bombs, 

food, spare parts, and so on. In this drama of train, ship, 

truck, and plane pitching in together for Victory, there is 
a lesson we must not forget: 


if your sleeper is shunted to a siding, remember 

3 this: it is probably being held up to let a fast freight 

@ streak through with gasoline, spare bomber engines 

and parts, bombs, food, and ammunition. In this relay 

race to Victory, the railroads of America are doing a 
magnificent job! 


of transportation must continue to work to- 

gether. And the plane will have still another 
responsibility: it can play a vital role in enforcing global 
peace. In short, a permanent postwar Air Force is America’s 
best insurance for a lasting peace. 


6 In rebuilding the peacetime world, al! forms 
@ 


CONSOLIDATED VULTEE 
AIRCRAFT CORPORATION 


From “Flying Jeeps” to Leviathans of the air— The planes shown 
below vere all designed and developed by Consolidated Vultee. 
When peace comes, the company willbe ina position to provide the 
postwar equivalent of such planes, from small, privately owned 
“air flirvers” to huge, transoceanic cargo-and-passenger planes. 


2 
a~ 


LIBERATOR. . . 4-engine bomber LIBERATOR EXPRESS ,.. transport 


ie ge” 
) 9 
CORONADO.,. patrol bomber 


Tucson, Ariz. 
Fort Worth, Texas 


San Diego, Calif. 
Vultee Field, Calif. 
Fairfield, Calif. 


Ao. wales 
— Sl. 
ae Sle 


VENGEANCE,, , dive bomber 


CATALINA... patrol bomber 


New Orleans, La. 
Nashville, Tenn. 


Louisville,Ky. Dearborn,Mich. Elizabeth City, N.C. 
Wayne, Mich. Allentown, Pa. Miami, Fla. 
Member, Aircraft War Production Council 


Se 


RELIANT,,, navigational trainer 


[ 
= 
<_ < 


IN, 


a 


VALIANT... , basic trainer SENTINEL ,.,“Flyiag Jeep” 
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Auto Industry 


Cited at N.Y. Dinner 


NEW YORK.— Automotive _in- 
dustry contributions of Richard H. 
Grant, retired vice-president in 
charge of sales of General Motors 
Corp., were cited at a testimonial 
dinner given him here recently by 
the Sales Executives Club of New 
York. 

Hailing Grant as “an outstand- 
ing leader in developing ethics for 
automobile advertising and _ sell- 
ing,” Alfred Reeves, advisory vice- 
president of the Automobile Manu- 
facturers Assn., pointed out that 
he had evolved many forward look- 
ing plans for the industry. 

Reeves noted that Grant’s sales 
ability survived 20 years in the 
highly competitive motor selling 
field during a period when hun- 
dreds of car names were elimi- 
nated, leaving only 20 different 
passenger cars now on the market. 

“During a period of 45 years 
more than 1,800 car companies 
entered the business,” Reeves said, 
“and the only survivors are those 
which offered modern engineering 


and efficient production coupled 
with enterprising advertising and 
selling. With the increase in mass 
production at the rate of 20 miles 
of cars every day, it was no easy 
task for the average sales man- 
ager, and for a great many the 
tenure of office was comparatively 
brief. Grant successfully met all 
these obstacles.” 

Reviewing competitive practices 
in the automotive industry since 
its inception, he declared: “Com- 
petition has been keen, but it has 
been fair, with each company 
broadcasting the merits of its own 
product but avoiding disparaging 
remarks about competitors. How- 
ever, when it came to adjectives, 
we admit our advertising men were 
no shrinking violets, although they 
insisted the broad claims for the 
cars advertised were based on an 
enthusiastic belief that their prod- 
ucts were the best in the world.” 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


CHRYSLER MODEL 52, of 1927) 
vintage, now in taxicab service in’ 
Bombay, India. It was discovered there 
by T. Sergt. Harold S. (Doc) Gates, | 
formerly a salesman for the L. and L.: 
Motors (Chrysler) of Roaring Springs, 
Pa. The car had traveled 183,000 miles | 
when he found it. Sergt. Gates is 
shown with the native taxi-driver. The 
photo was supplied by L. E. Frey, 
president of Penn Motors, Chrysler 
distributor at Altoona, Pa. Sergt. 
Gates has received an honorable dis- 
charge from the Army and is now 
back in America. 


One Business Week advertiser tells them that air can be 


mined for gases . . . another offers to match his synthetic res- 


ins to their new needs . . . another asks for unusual assign- 


ments for his electrical engineers . . . another, well — another 


and another (500 of them) get down to realistic cooperative 


work with these management-men—meeting executive prob- 


lems, in vigorous advertising pages in the midst of the week's 


live business news. You and they have many things to say: 


ies Week is the one news magazine which is all business, its 


editors all business writers, its readers all business men. BW is sold 


only by subscription. And Trend Studies prove that per dollar you can 


reach more (and more) management-men throughout all business and 


industry in Business Week than in any other magazine. 


“BUSINESS 


WEEK 


Tax Peril... 


8} Harvard Sees a Threat 
- mm e e 

¢/To Business Expansion 
im 


BOSTON.—Small business ex- 
pansion that will be necessary to 
maintain a high level of employ- 
ment and national income would 
be seriously curtailed by postwar 
continuance of present high cor- 
porate income tax rates, accord- 
ing to a study released last week 
by the Harvard Business School. 


Citing Lockheed Aircraft Corp. 
as a typical small, independently 
owned concern, the study report 
declared that its “remarkable” ex- 
pansion during the 1930’s would 
have been virtually impossible in 
the face of corporate tax rates 
likely to prevail in the postwar 
period. 


“Unless risk-taking of the type 
illustrated by the Lockheed de- 
cision is multiplied many times 
over in the postwar economy,” the 
study found, “the nation’s hopes 
for peacetime prosperity and high 
employment supported by private 


enterprise will be tragically shat- 
tered.” 

High corporate taxes have a 
less harmful effect on large busi- 
ness than on small enterprises as 
far as the development of new 
products is concerned, according 
to the study, because the former 
maintain so many other profit- 
able lines to carry them over the 
period of loss sustained while the 
new item is placed on the market. 

“As a general proposition,” the 
report said, “high business taxes 
discriminate with special severity 
against the growth of small inde- 
pendent concerns and in favor of 
large established organizations 
with assured incomes from other 
sources.” 

Pointing out that the ability of 
small concerns to acquire capital 
for major expansions, either from 
retained earnings or from outside 
sources, is sharply curtailed by a 
high corporate tax, the report 
declared that the successful large 
establishment is less severely re- 
stricted, since it already possesses 
the capital for what to it repre- 
sents a modest expenditure, or 
can obtain the needed capital 
without great difficulty. 

A weakening of the system of 
free enterprise and marked post- 
war economic distress will result 
if small businesses are prevented 
from expansion, the report as- 
serted, adding: “The only alter- 
natives are enlargement of the 
activities of government or mass 
unemployment.” 


Auto-Lite Names 
Flood to High 
Sales Position 


TOLEDO.—Thomas W. Flood has 
been appointed original equipment 
sales manager of Electric Auto- 
Lite Co., it was announced last 
week by Royce G. Martin, presi- 
dent. 

Flood joined the automotive in- 
dustry following service overseas 
in the first World War with the 
famed 77th Division. 

In 1919, Flood joined the Boyce 
Moto-Meter Co., of Long Island 
City, N. Y. While there, he was 
credit manager, later serving as 
assistant treasurer. In 1931 he 
entered the sales department of 
the Moto-Meter Gauge & Equip- 
ment Co. of Toledo, which in 1934 
merged with Auto-Lite. 

In 1936, Flood was named Auto- 
Lite original equipment sales man- 
ager for the Chicago territory, re- 
turning to Toledo in 1940 as an 
assistant original equipment sales 
manager of the company. 


Chrysler Officials 


Complete Tour 


DETROIT.—C. B. Thomas, presi- 
dent, and E. W. Salley, secretary- 
treasurer of the Chrysler Export 
division, returned to Detroit re- 
cently after completing a tour of 
South American distributing areas 
entailing some 20,000 miles of air 
travel. 

Distributor areas visited were in 
Colombia, Ecuador, Peru, Chile, 
Argentina, Uruguay, Brazil and 
Trinidad. Discussions of postwar 
plans and of the present servicing 
and spare parts operations for the 
care of passenger cars and trucks 
headed the agendas. 


Reid Heads Production 


Of Timken Roller 
CANTON, O.—James F. Reid, 
former deputy chief of the Alloy 


| Steel branch of the War Produc- 
|tion Board, has been appointed 
| production manager of Timken 


Roller Bearing Co. it was an- 
aounced last week. Reid had been 
oroduction manager of the Steel 
ind Tube division of Timken be- 
ore obtaining a leave of absence 
n Mav, 1942, to join WPB. His 
activities and responsibilities in 
this new capacity extend to all 
divisions of the companv 
Reid first joined Timken 25 years 
| ago as an employe in the produc- 
tion department. 
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U. S. Rubber Co. 
Reports Output 
Of $790,000,000 


PASSAIC, N. J.—Value of the 
production of United States Rub- 
ber Co. for war and essential civil- 
ian purposes in 1943 was approxi- 
mately $790,000,000, an increase of 
120 percent over the preceding 
year, F. B. Davis jr., chairman of 
the board, announced last week at 
= annual stockholders meeting 

ere. 


War production accounted for 
$652,000,000, or 83 percent of the 
total. This was almost three times 
the company’s war output in 1942. 


The company’s war contribu- 
tions were listed by Davis in three 
classifications: Manufacture of 
ammunition and explosives in gov- 
ernment-owned plants; production 
of synthetic rubber under the gov- 
ernment’s synthetic rubber pro- 
gram, and production of a great 
variety and volume of war prod- 
ucts in the company’s own plants. 


Seven munitions plants, one of 
which is in Canada, were in opera- 
tion during the year, he reported. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


One 
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ONE OF THE 19 buildings of Chrysler Corp.’s huge Dodge omew plant, 
where 18-cylinder Wright 2,200 horsepower engines are manufactured for the 
new B-29 super-bomber, is a magnesium found where castings are made. 
At the present time, 50,000 pounds are being melted daily. Great quantities 
of the metal will be poured when the plant is at capacity. The above shows dif- 
ferent castings that are being cleaned and made ready for machining operations. 


charter amendment changing’ the 
corporate name of the firm to Bennett 
James L. Bennett is 


Now Bennett Motor 


RICHMOND, Va.—Bennett Chevro- Motor Co., Inc. 
let, Inc., Virginia Beach, has filed a president. 


Farmer 
and his Wife 


For Better Buna S 


Heat Problem Is 


Reduced by Use 


Of Non-Black Pigments 


heat in Buna rubber, these non-, 


NEW YORK.—Discovery of a 
process to prevent excessive heat 
in compounds of Buna _ rubber 
holds promise of bringing this syn- 
thetic into wider public use, Alan 
R. Lukens, research director of 
Thompson, Weinman & Co., Cam- 
bridge, Mass., said in a paper pre- 
sented before the Division of Rub- 
ber Chemistry of the American 
Chemical Society at the Hotel 
Commodore here last week. 

When fine carbon blacks are 
utilized in compounding Buna rub- 
ber, high tire temperatures result, 
Lukens explained. This technical 
difficulty, long a headache to rub- 
ber chemists, is eliminated when 
non-black pigments are employed, 
Lukens found. 

“In recent years chemistry has 
been teaching us how to make cer- 
tain non-black pigments smaller 
and smaller in_ particle size,” 
Lukens said. “Thus certain ex- 
tender pigments have been gradu- 
ally developed into reinforcing pig- 
ments. In addition to the advan- 
tage of not developing excessive 


Tomorrow’s Saturday, and this farmer and his wife will drive to town. They’ll visit several 
stores and buy all the items on a long shopping list—things for the house and around the 
farm—things needed for the children. Almost everything they buy will be a product that 
they’ve read about and chosen because it’s advertised in FARM JOURNAL. And they’ll spend 
most of their money in the stores which recognize the preferences of rural customers— 
the stores which use FARM JOURNAL as their guide to the products it pays to stock. 


One farmer and his wife? Yes—but they’re just 
like the millions of farmers and their wives 
whose aggregate income is billions 

than ever before. They’re putting lots o 


war bonds 
things they 


pe 
it into 
and spending still more for the 


want and need. Meet those dollars strongest in sales influence. 


These are the products in your line advertised in 
current issues of the FARM JOURNAL. Display them. 


A.C. SPARK PLUGS & FUEL PUMPS 

ALCOA ALUMINUM 

ALLIS-CHALMERS 

ARMCO STEELS 

AUTO-LITE SPARK PLUGS 

BUICK 

J. 1. CASE 

CATERPILLAR TRACTORS 

CHAMPION SPARK PLUGS 

CHEVROLET 

CHEVROLET TRUCKS 

CHRYSLER 

CONSOLIDATED VULTEE 
AIRCRAFT 

JOHN DEERE 

DELCO BATTERIES 


half way by featuring things advertised in FARM 
JOURNAL. Read by over 2,500,000 families, 
many of whom shop in your own area. FARM 
JOURNAL is America’s leading rural maga- 
zine—the largest in point of circulation—the 


Of the 


FIRST FOUR 


MARFAK LUBRICANT 
NASH 

OLIVER FARM EQUIPMENT 
PENNZOIL 

PLYMOUTH 

PUROLATOR OIL FILTERS 
RCA PRODUCTS ————— 
REPUBLIC STEEL FARM 
SOCONY-VACUUM JOURNALP- 
STUDEBAKER on nea 
TEXACO PRODUCTS -- 

U. S. RUBBER TIRES 

U. S. STEEL 

WESTINGHOUSE PRODUCTS 

WILLARD BATTERIES 

ZENITH RADIOS 


DODGE 

DODGE TRUCKS 
ELASTIC STOP NUTS 
ETHYL 

EXIDE BATTERIES 
FIRESTONE TIRES 
FISHER BODIES 

FORD TRUCK 

FRAM OIL FILTERS 
GENERAL ELECTRIC 

G. M. DIESEL 

G. M. TRUCK 

GOODRICH TIRES 
GOODYEAR TIRES 
GRAHAM-PAIGE MOTORS 
INTERNATIONAL HARVESTER 


ONLY ONE 


covers the rural market 


Successful merchandising is based on facts. Write today and have us tell you how many FARM 


- 


JOURNAL subscribers live in your own county. In two out of three U. S. counties (practically 


all but the metropolitan areas) the FARM JOURNAL has more readers than Life, The Saturday 


Evening Post, or Collier’s. 


GRAHAM PATTERSON, Publisher 


FARM 


JOURNAL 
ano Farmers Wife 


Washington Square, PHILADELPHIA 


black pigments promote reinforcing 
without increasing the conductance 
of electricity. Generally speaking, 
the carbon blacks conduct elec- 
tricity with ease. Thus their gen- 
erous use in rubber covered wires 
and insulation is inadvisable. 
“The most widespread advantage 
to rubber chemists to be found i 
the non-black extender pigments 
is shown to be in their ability to 
work well in conjunction with the 
carbon blacks used in Buna rub- 
ber, rather than by themselves as 
he onl igment.” 
. meventoun "nenivet experiments, 
Lukens said, went into the build- 
ing of simple charts which tell the 
rubber manufacturer’s chemist how 
to compound quickly rubber prod- 
ucts having a wide range of 
strength and_ elasticity. — These 
charts, he added, should simplify 
the work of manufacturers, many 
of whom have lost chemists to the 


military services. 
s * # 


New Rubber Is Termed 


Suitable for Truck Tires 

NEW YORK.—A new type of 
synthetic rubber, unique because it 
promises to be especially suitable 
for use in making heavy-duty tires 
for trucks, buses and even military 
vehicles, has been developed by the 
research department of Mathieson 
Alkali Works, it was revealed here 
last week by G. W. Dolan, presi- 
dent. 

“The new rubber is strong, tough 
and resistant to cuts and abra- 
sion,” said Dolan. “But its out- 
standing characteristic is that, un- 
like GR-S, formerly known as 
Buna-S, which constitutes most of 
the rubber thus far produced in 
this country, the Mathieson rubber 
withstands elevated temperatures.” 

Preliminary reports of compara- 
tive road tests under the sponsor- 
ship of the Office of Rubber Direc- 
tor indicate that the Mathieson 
rubber stands up well under severe 
service conditions, Dolan said. 

“The Mathieson rubber is made 
of butadiene and a new chemical 
produced from readily available 
raw materials,” said Dolan. “Its 
cost is expected to be about the 
same as that for GR-S on the 
same scale of manufacture. 

“Our rubber is still in the de- 
velopment stage and, of course, 
plans for its production cannot be 
revealed.” 


Road Hearings 
May Be Ended 
This Week 


WASHINGTON. — Hearings on 
postwar federal-aid legislation were 
resumed Apr. 25 before the House 
Roads Committee. Chairman Rob- 
inson expects that they will be 
completed early this week (May 2). 

Last week the National Grange, 
the Farm Bureau Federation, the 
Brotherhood of Locomotive Engi- 
neers and the Chamber of Com- 
merce of the United States pre- 
sented their views. 

The concluding—and quite likely 
the star—witness will be Commis- 
sioner Thomas H. MacDonald, of 
the U. S. Public Roads Administra- 
tion. 


Blanket License Exports 
Are Listed by FEA 


WASHINGTON. — The Foreign 
Economic Administration an- 
nounced last week a list of com- 
modities which may now be ex- 
ported, under a single blanket li- 
cense, to more than one consignee 
in any Latin American count 
which does not require import 
recommendations for these com- 
modities. It has previously been! 
necessary for exporters to submit 
separate applications for licenses 
to export to each consignee. 

The general categories of com- 
modities within which items are 
designated include abrasives, brass 
and bronze, electrical machinery 
and apparatus, iron and_ stee 
(cutlery, nails and bolts, stoves, 
tools, miscellaneous), 
(printing and bookbinding), office 
supplies (miscellaneous), precious 
— and vehicles (miscellane- 
ous). 


— 
a 


machinery 
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OLDSMOBILE 
$8X AND EIGHT 


FIDELITY MOTORS 


2600 Shattuck Avenue at Parker 
Telephone THornwall 37045 
Berkeley, California 


Feb. 11, 1944 
Mr. D. E. Ralston, 


General Manager, 
Oldsmobile Division 
General Motors Corp. 
Lansing, Michigan 


My dear Mr. Ralston: 


ement was being reviewed, it occurred to us that 


As our 1943 stat f our operating results 


you might be interested in some 0 


ta 
was sold by August, so this depar 
income during the last four months 
f 1943 represents one of our 


Our limited supply of new cars 
ment did not contribute to our 
of the year; yet the twelve months o 


best years. 


gures are from our Service iupersne- : a“ 
customer labor in 1945, with the same flat rate ap henagge -° ° 

i han that sold in 1942. And even though labor - raph 
ae aenalie higher, our service operating profit showe 
ssiiaiestety increase in 1943 over the previous year. 


The most interesting fi 


Tle attribute much of this improvement to the added eaennees a 

caeamen during your "Man Power Drive" as = SS eo 
o attende 

i d productivity of our service men Ww 

pgp ei training given by your Service Representative 


i t only 
and regional offices have no 
but have given their time and efforts 
d a constant improvement. 
they have been particularly 


The Oldsmobile men in your — 
been interested in our success, 
in effecting programs that have assure 


From a business management stand-point, 
nelpful. 


The meeting you held in our area recently was very instructive, and 
your visit to us thoroughly enjoyed. Come again! 


Very truly yours, 
FIDELITY MOTORS 


ee rats 


Lilo 
LAW: DN 


~~ FOU CAN ALWAYS COUNT ON 


FUOLDSMOBILE 


Je men... have 


Idsmobt : 
. shed? lime and he ys On 9 


PRIBWAR 
TIPES® 


LLOYD A. WISE 
FIDELITY 
MOTORS 


W! at Oldsmobile feel that a manufacturing organization 
has a very definite responsibility to the dealers who repre- 
sent it, not only while there are products to sell, but also during 
these times a when car production is discontinued and 
our plants converted to the production of implements of war. 


That is why we have gone so far in supporting our dealers 


since “Pearl Harbor.” . 


That is why we have kept a strong field organization operating; 
why we have continued to advertise and back up our dealers 
with sensible promotion; why we have institute special serv- 
ice, manpower, business management and used car activities; 
and why we have placed such particular emphasis on helping our 
dealers meet their wartime problems just as quickly as they arise. 


That these programs have been helpful is revealed in the hun- 
dreds of appreciative comments we have received from dealers 
all over the country, dealers such as Mr. Wise whose letter ap- 
pears at the left, and those other dealers quoted below. 


We will continue this support for the duration of the war, 
feeling certain that such a policy is not only better for the 
dealers ... but better for our owners and for us, too. 


HERE ARE TYPICAL DEALER COMMENTS 
ABOUT OLDSMOBILE’S WARTIME SUPPORT 


UTICA, NEW YORK—“‘Our success, in 
my opinion, is the direct result of 
the cooperative effort of the Oldsmo- 
bile Division and my own organiza- 
tion.” —UTICA OLDSMOBILE CORP. 


WILMINGTON, DEL.—‘‘I feel quite con- 
fident that whatever difficulties arise 
during the remaining course of the 
war, Oldsmobile will have some plan 
to meet them that will conserve the 
assets of the business to the point 
where we will be in good solid finan- 
cial condition to ‘KEEP 'EM ROLLING,’ 
and ready to go forward at the war’s 
end.” —DELAWARE OLDS, INC. 


DENVER, COLO.—“During our thirty- 
two years’ experience in the automo- 
bile business, the past ten years with 
Oldsmobile have been the most pleas- 


ant and satisfactory. We especially 
appreciate what has been done for us 
during the past two critical war years.” 

— HOSKINS-BEATTY MOTOR CO. 


ITHACA, N. Y.—“ Your organization has 
given me much practical assistance 
in my Service Department, specifically 
in such matters as Shop Layout... 
Service Follow-up ... Parts Depart- 
ment Arrangement... Service Clinics 
‘Productivity’ Analysis ... and most 
recently with some excellent manpower 
campaigns.” — FINNEY MOTORS 


COLUMBUS, OHIO—‘‘To a man, your 
zone personnel seem to be able to 
make you feel your problems are 
their problems and they work with 
you as if they were doing it for them- 
selves.” —BUCKEYE MOTOR CAR CO. 


AMERICA’S OLDEST 


MOTOR CAR 
ORGANIZATION! 
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What Your City Needs 


In Coming 


Air Age 


By Charles Evans 


Aviation Editor 


“FLYING IS the most flexible means of transportation 


the world has ever seen. 
where there is water . 


You can travel by boat only 
. by automobile only where the 


highway leads . . . by train only where the tracks are. 
The air is everywhere.” Thus, with a truism which nobody 


will deny, the Piper Aircraft 
Corp. starts its interesting 
little volume entitled, ‘What 


Your Town Needs in the Coming 
Air Age.” 

Without laboring the point to 
prove that the air age is really 
on its way, Piper gets down to 
the grass roots of the airport and 
landing strip problems, and hands 
out 30 pages of practical advice 
which any civic minded villager or 
cosmopolite will find interesting. 
To the man in the personel trans- 
portation business—such as_ the 
automobile dealer—this is an im- 


Ci does it—in Philadelphia 


portant matter, whether he be 
merely civic-minded, or more per- 
sonally interested in a new busi- 
ness likely to open up for him. 
Piper makes several points not 
yet clear to the automobile driver 
who is going to be tempted to 
own his private plane shortly 
after the war ends. Flying is 
less tiring than automobile driv- 
ing, because the pilot flies by the 
hour with fingertip control while 
the automobile driver has_ to 
“watch other cars, chicken and 
children”; flying cuts incidental 
travel expenses by decreasing 


layovers; fuel costs are less for 
airplanes; all this is true if the 
weather permits a straight-line 
flight and an _ uninterrupted 
flight. 

The automobile was born in a 
country that already had a net- 
work of roads. It was necessary 
only to adapt those roads to auto- 
mobile requirements. The airplane 
found no existing facilities ready. 
To bring flying within reach of all, 
“we must plan landing areas today 
in every conceivable place a pilot 
could want to stop.” 


* * * 


Airports, Strips 
Are Vital 


“EVENTUALLY,” says this com- 
pany which has built more light 
planes than any other, “this coun- 
try should have as many landing 
and servicing spots, as many air- 
plane tourist camps as the automo- 
bile now has super-filling stations 
and motor camps.” 


Cities must have large airports. 
A large or a small town can 
avail itself of short-haul “feeder” 
airline service by providing only 
the simplest of grassy meadows 
or landing strips from which 
their citizens can take off and 
fly to nearby terminals where 


Did you know that one newspaper is read daily by nearly 4 out 


of 5 Philadelphia families? That it goes home in this city of 


homes? That its circulation of over 600,000 is the largest 


evening circulation in America? That as an advertising 


medium, it thoroughly covers the Philadelphia market? One 


newspaper — and that newspaper is The Evening Bulletin. 


In Philadelphia—nearly everybody reads The Bulletin 


through planes land on first class 
airport. 
The volume of long-distance fly- 


ing and the volume of short-haul] ; 


airline flying will be negligible 
compared to the volume of per- 
sonal flying. To avoid congestion 


and crowding at large airports by 


private planes, landing strips and 
small airports are needed in great 
numbers in the towns, and even in 
the vicinity of the large municipal 
fields. Every town, village, hamlet 
and crossroads should establish its 
landing area. A national system 
of small airports and landing fields 
must be developed to take care of 
private flying and short-haul air 
transportation. The nation is air- 
minded but it will not fly until it 
can land where it wants to go. 
ok * oe 


More Valuable 


With Increase 

AN AIRPORT, says the practical 
pamphlet, is like a telephone. It 
has little value by itself, but its 
usefulness increases rapidly as the 
number of airports grows. Just as 
each airport becomes more valu- 
able as the total number increases, 
so airplane utility multiplies as the 
number of places to land grows. 

A town is stamped as progres- 
sive when it has a landing field; 
an airport or landing strip will 
bring greater patronage for 
community activities; local mer- 
ehants, able to have articles 
flown in when and as needed, 
find an airport keeps their cus- 
tomers buying at home; more 
transient trade appears where 
landing facilities are attractive 
and practical; emergencies, re- 
quiring Red Cross and medical 
personnel, blood plasma and food 
supplies can be more easily met; 
new employment results from 
sales and servicing of aircraft; 
new industries are attracted; and 
the airport makes possible con- 
nection with the worldwide 
sweep of air travel service. 

K ae * 


What Kind 


Of Airport? 

THESE ARE the potential ad- 
vantages of landing facilities for 
any town, says Piper. What kind 
of an airport or landing strip is 
needed? 

“Tf your town is small,” the 
booklet explains, “one landing strip 
or small airport is sufficient. If 
it is medium size, it should have 
one to each quarter. If it is large 
it should be entirely surrounded 
by landing strips or small airports. 
New towns should be built around 
an airport. The landing area should 
be close to the highway, near town, 
and in many cases, could be built 
and maintained by the highway 
department.” 

“Remember, small towns do 
not want a big, expensive airport 
for large airliners, because they 
cannot afford to stop in small 
towns. You need only small, 
inexpensive landing facilities to 
accommodate the slower, more 
numerous private planes and the 
taxi and feeder systems.” 

Moreover, “flying is still such a 
new and unfathomed realm of 
travel, we are not certain that the 
landing facilities we build today 
will be the type we will want 25 
years from now—or 10, or even 


five.” 
* * * 


Minimum Needs 
Are Given 


“FIGHTING BONDADIER” is the 
distinguishing appellation that has 
been coined for . - Herzberger, 
Cleveland Chevrolet dealer and father, 
of a fighting officer of the U. S. Navy. 
As chairman of Cleveland division 22 in 
the Fourth War Bond drive, with 
headquarters in his showroom, Herz- 
berger inducted into his fighting or- 
ganization school children of the 
neighborhood, a Civilian Air Patrol 
squadron, civilian defense and air raid 
wardens; enlisted the cooperation of 
service and luncheon clubs and wound 
up with a huge community demonstra- 

on. 

When the whirlwind drive was end- 
ed, sales of E bonds totaled 16,265 
against a quota of 10,503, and total 
sales of all bonds amounted to $4,325,- 
000 against a quota of $1,475,000. 


land for expansion, and unused 
land can be farmed until needed. 
The sides of the runway and the 
corners should be marked, there 
should be a windsock and the 
name of the town or airmarking 
numerals should be installed. It is 
cheaper to buy a long. straight 
strip than a square area, and it 
is likewise cheaper to prepare a 
strip of that shape for airplane use 
through leveling and draining. Tie- 
down arrangements for aircraft 
are the first facilities needed if no 
hangars are constructed. Airplanes 
of the postwar world, manufactur- 
ers have announced, will be much 
more weather-resistant than they 
have been up to now and can stay 
outdoors without deteriorating too 
rapidly. 


Blanchard Is Elected 


FARMINGTON, N. H.— (UTPS). — 
Carl C. Blanchard, proprietor of the 
Farmington Motor Co. (Ford), has 
been elected a director of the Farm- 
ington Building & Loan Assn. 


AUTOMOBILE 
DEALERS 


Opportunity 
for 


Profitable 
Turnover 
“‘Kver-Ready” 
Portable Milker 


ame 
, 


LANDING STRIPS are ideal for] ; 
the small town where immediate]: 
requirements do not warrant an}; 
airport, or where sites for one are|* 


not available. They are also recom- 
mended for the residential sections 
of large cities as auxiliaries to the 
municipal airport. 

A minimum requirement in a 
strip is that it be 1,800 feet long 
and 100 feet wide with a good 
sod, or similarly firm surface. 
A large strip is safer. One 2,500 
feet long and 300 feet wide is 
desirable. It can be laid out as 
a single straight strip in the 
direction of the prevailing winds, 
or in the form of a T or an L, 
depending on location. In valley 
towns, where the winds are 
almost always up or down the 
valley, the landing strip is ade- 
quate for almost all landings. 
T or L-shaped strips make pos- 
sible landings in four directions 
accounting for varying winds. 

A few hundred dollars is enough 
to provide a landing strip. It is 
always best to buy or contract for 


Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 


Territories Granted 


Our representative will call for 
free demonstration. 


Dairy Supply Co. 
381 Fourth Ave. 
New York City 
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WIAIN STREET 70 THE lIARSHALLS 


Great engines are a Nash tradition... and it is Nash is proud that these engines are helping 
newsworthy that this tradition is being carried Navy fliers pile up victory after victory at 
forward in war as in peace! For fromthesame seven miles a minute, seven miles up! In the 

plants and same skilled hands that produced daily news of Hellcat and Corsair triumphs the 
the revolutionary Nash ‘600”, the most ad- men and women on the Nash assembly lines 
vanced automobile on the highways of America find a real incentive. 
today, comes the mighty Pratt & Whitney en- 
gine that gives the Navy’s Vought Corsair and And when Nash can turn again from engines of 
Grumman Hellcat the edge over the enemy. supremacy over the Pacific to engines of su- 
premacy on Main Street, there will be a new 
Nash is proud to be the only automobile manu- and finer Nash car—a new and greater Nash 
facturer entrusted with the responsibility of franchise opportunity! When that , 
producing in quantity this preczision-built, will be, no one can say. But make no 
two-stage supercharged, 2,0C0 h.p. Pratt & little plans, for this much we know: 
Whitney engine with its 18 double-row radial Nash’s war experience points to a 
cylinders and more than 10,000 intricate parts. great future! 


Division of Nash-Kelvinator Corporation 
Kenosha + Milwaukee - DETROIT - Grond Rapids « Lansing 
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Ford of Canada 
Hits Peak of 
$181,383,770 


MONTREAL. — Reaching the 
highest volume in its history in 
1948, Ford Motor Co. of Canada, 
Ltd., reported last week an output 
valued at $181,383,770 as compared 
with $177,418,466 in 1942. 

Net profit after taxes for 1943 
amounted to $3,361,958, equivalent 
to $2.02 per share and 1.8 percent 
of the value of output, as com- 
pared with $3,684,158 equivalent to 
$2.22 per share and 2 percent of 
the value of output in 1942. 

The annual report records ship- 
ments of 79,602 automotive units in 
1943. Sales of vehicles for civilian 
use were further curtailed in 1943 
to 3,511 units, including tractors, 
as compared with 14,589 in 1942. 
Production of conventional-type 
trucks for military use was sub- 
stantially reduced owing to a fur- 
ther shift of military demand 
toward special type vehicles, in- 
cluding universal carriers. 

The total value of output for the 
year was higher than in 1942, 


iii 
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THE PART Oldsmobile dealers of the Pacific Coast are playing in furthering 
the war effort by keeping America’s transportation system rolling, was empha- 
sized by G. BR. Jones, Pacific regional manager, while in Lansing for a 
conference with D. E. Ralston, Oldsmobile’s general sales manager. ‘Although 
the demands on their service departments so far this year have increased 
almost 50 percent over the corresponding period last year, these dealers not 
only have kept pace with the increased volume, but have maintained the quality 
of their workmanship by ae training personnel through a factory- 
peapenss training program,’ sai Iston. Shown left to right are Jones; 

ooo assistant general sales manager in charge of estern sales; 
an ston. 


mainly because of increased ship-| proportion of more costly special 
ments of spare parts and a greater| types of military vehicles. 


$4000 f.o.b. Buffalo 


Limited Car 


Production? 


Poll Shows Differences of Opinion 
Among Leaders in Motor Circles 


DETROIT. — Differences of 
opinion on the subject of limited 
production of automobiles were 
brought out last week when 
United States News polled several 
leaders in different fields of the 
automotive industry on this ques- 
tion: 

“Do you think automobile manu- 
facturers should be permitted to 
use available facilities to produce 
a limited number of new automo- 
biles for civilian use to relieve the 
present dwindling supply?” 

George Romney, managing di- 
rector of the Automotive Council 
for War Production, said that the 
present inventory of 24,000,000 to 
25,000,000 usable passenger cars is 
adequate to meet wartime needs. 


“With an adequate supply of 
replacement parts and _ service 
facilities,’ he added, “most of 
our present vehicles can be kept 
in operation for many years.” 
In denying automobile com- 

panies are asking permission to 
produce a limited number of new 


@ The beautiful, luxurious cars of Woodrow 
Wilson’s day were as fine as money could buy. 
But it did take money to buy them—and to 
keep them running. 


But restless men were running the motor car 
industry. They wanted to offer more people 
more car for less money. They wanted lower 
upkeep with better performance. Everything 
cost too much. 


Then came precision-built, automotive parts— 
soundly designed and engineered—lighter, 
stronger, better, interchangeable. Quality 
was produced in quantity. 


Down went costs. Up went production. Cars 
became better. More speed with greater safety. 
Lighter weight with more comfort. Better 
looks. Longer life. Less trouble. Lower upkeep. 


Mr. and Mrs. America got what they were 
looking for at less than a thousand dollars. 


There was a car for three out of every four 
families. Trucks became a major part of our 
national transportation system. 


Then came the second world war. 


Eaton engineers, and the automotive engineers 
with whom they had worked so closely 
during the early years of the industry, now 
concentrated on new problems. 


War equipment produced with typical Ameri- 
can ingenuity poured out of automobile plants 
in staggering quantities. 


Eaton fine precision methods were applied to 
the manufacture of scores of parts for these 
new implements of war. New methods were 


developed. New metals were employed. Valu- 
able experience was stored away in mental 
pigeonholes to be applied to the new automo- 
biles which will startle the world of tomorrow. 


When that day comes, Eaton will again be 
working on the development of vehicles for 
peaceful transportation—with an industry it 
is proud to serve. 


EATO 


EATON MANUFACTURING COMPANY 
General Offices: Cleveland, Ohio 


PLANTS: CLEVELAND « DETROIT « SAGINAW « MARSHALL 
BATTLE CREEK « VASSAR « MASSILLON 


SUPPLIERS OF FINE PRECISION PARTS TO THE AUTOMOTIVE AND AIRCRAFT INDUSTRIES FOR MORE THAN THIRTY YEARS 
—NOW, AND TILL VICTORY IS WON, DEVOTING OUR ENTIRE FACILITIES AND RESOURCES TO WAR WORK, 


cars, Romney asserted that the 
plants cannot be converted and 
reconverted overnight. While ef- 
forts are being made to prepare 
the way for speedy reconversion, 
a few cars would be a useless sub- 
stitute for the weapons needed by 
our soldiers and their allies, he 
said. 

Russell E. Singer, general man- 
ager of the American Automobile 
Assn., said that manufacturers 
should be permitted to go into 
production as soon as facilities, 
materials and manpower are avail- 
able. 

“Production should not be held 
up for competitive reasons or 
merely because some passenger- 
ear plant facilities will be 
wholly engaged in war work 
longer than others,” Singer said. 

Leon F. Banigan, managing di- 

rector of the National Council of 
Private Motor Truck Operators, 
urged concentration on production 
of replacement parts to keep pas- 
senger cars now in use in opera- 
tion until the Allies beat either 
Germany or Japan, which ever 
comes first. 

Ray G. Atherton, general man- 
ager of the American Trucking 
Assns., urged that all available 
critical materials should be util- 
ized for the manufacture of 
trucks, trailers and other similar 
vehicles which can be turned im- 
mediately to essential war use. 

However, if it became absolutely 
necessary to produce cars to save 
the public transportation system, 
Atherton said he would favor pro- 
duction of some cars. 


N.Y. Trial Set 
For Makers of 


Gas ‘Booster’ 


NEW YORK. — ‘Special Sessions 
Court here has fixed May 15 as 
the trial date for two officers of 
Vitaplus, Inc. a recently estab- 
lished company which manufac- 
tured tablets advertised as capable 
of adding power to gasoline. They 
are charged with conducting false 
and misleading advertising. 

The officers, who with the cor- 
poration were named in a grand- 
jury information on Apr. 14, are 
Dr. Sylvan D. Broder, 51, a chem- 
ist, who was president and treas- 
urer of the company, and Kalman 
Greenberg, an attorney, vice-presi- 
dent of the company. They pleaded 
not guilty when arraigned in 
Special Sessions Apr. 21 and Chief 
Justice William R. Bayes paroled 
Greenberg and released Dr. Broder 
in $2,500 bail. 

The two were arrested by detec- 
tives of the District Attorney’s 
office just after they had appeared 
before Magistrate Anna M. Kross 
in Municipal Term Court to plead 
to a complaint that the company 
had in its plant at 322 East 23rd 
St. enough high explosives to blow 
up a city block, although it had 
no fire department permit. They 
pleaded guilty to this complaint 
and paid a $500 fine. 


In the grand-jury information on 
the false and misleading advertis- 
ing charge, Dr. Broder and Green- 
berg were accused of advertising 
extensively over the radio, in cer- 
tain newspapers and in handbills 
that their product would decrease 
automobile gas consumption by 20 
to 39 percent. 


District Attorney Frank S. Ho- 
gan said that tests and chemical 
analysis of the tablets, which were 
sold in boxes of 100 for $2, showed 
that they had none of the virtues 
the sponsors claimed for them and 
actually were harmful to an auto- 
mobile motor. 


Kron Scale Ten Over 


By Yale and Towne 


NEW YORK.—W. Gibson Carey 
jr., president of the Yale & Towne 
Mig. Co., announces the purchase 
of the scale business of the Kron 
Co. of Bridgeport, Conn. 

The Kron company has designed, 
manufactured and sold scales of 
the springless type with direct- 
reading dials for over 25 years. 


AN Want Ads cost little—get results— 
why not use ’em? See inside backcover. 
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"Swifter than a race horse 


ANY a mustache cup was put down 

with a clatter. Many a housewife on 

this wintry Sunday morning in 1900 began 

to dream and talk of a new family carriage 
—without a horse! 

There on the front page of the newspaper 
was the thrilling story. Henry Ford had 
given a reporter a ride in the first Detroit- 
built automobile—an experimental model. 
It had been an inspiring experience. 

A speed of 25 miles an hour had been 
attained. The reporter nearly leapt over- 
board in fright, but had kept his perch over 
the 3-gallon gas tank. 

He was now able to record ecstatically 
that the ‘“‘big machine rode with dreamlike 
smoothness” despite the ruts .. . that it 
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“stopped within six feet’’ and was off again 
“like a frightened ghost’. 

Mr. Ford had proved himself ‘‘an expert 
in cutting circles and other fancy figures’’. 
He turned sharp curves “with the grace 
and ease of a wild bird’’. Even a milk wagon 
and a loaded dray had been encountered 
without mishap! 

From these early days, the name Ford 
has never ceased to be news. 

The reason lies in the basic Ford prin- 
ciple: build a sturdy, simple car priced within 
the reach of the greatest number. 

When production was stopped on the 1942 
models, more than 30,000,000 Ford-built 
cars and trucks had taken to the road. Mil- 
lions of them, the country over, are still serv- 


it flew over the icy streets!” 


ing America’s vital transportation needs. 

Much of the present news of Ford is of 
course “restricted’’, for it has to do with 
the mass production of giant aircraft and 
many other tools of victory. 

But there will come a day when Ford 
news will again feature civilian models. 
You may be sure they will reflect all the 
ingenuity and precision engineering which 
are traditional with Ford. They will 
benefit, too, by the newer knowledge of 
materials and fabrication methods. 

Yes, the Ford cars of the future may 
even challenge the descriptive powers of 
that forgotten reporter who, at the turn 
of the century, rolled along the streets of 
Detroit “swifter than a race horse’, 


FORD MOTOR COMPANY 
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Willys Increases 
Aircraft Output 
87 Percent 


TOLEDO.---Production of center- 
wing sections for the Navy Corsair 
fighter plane at Willys-Overland 
Motors has increased 87 percent in 
the last three months over the pre- 
ceding quarter, it was revealed last 
week by Ward M. Canaday, 
president. 

In announcing the increase, 
Canaday lauded the achievement 
of the company’s 3,000 aircraft 
workers as “typical of the ability 
and adaptability of America’s vast 
industrial army whose productive 
efforts are enabling Allied forces 
to carry the fight to the enemy in 
every theater of operations.” 

The head of the Jeep concern 
pointed out that although no air- 
craft assembly line work of any 
kind has been done in the Toledo 
area before the Corsair project 
involving the assembly of 25,000 
different parts—-was' undertaken 
two years ago, equipment was in- 
stalled, workers trained and gov- 
ernment schedules met in a re- 
markably short period. 
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taking 


Falls, ass. 


As various building units are completed, 


RAPID PROGRESS is being made in the huge building expansion presram 
lace at the Fisk Tire plant of United States Rubber Co. at 


hicopee 


tire machinery is 


being installed and it is expected that by July, production will be at full 


capacity. Upon completion, 
tires east of the Alleghanies. 


Flying Freight 

That flying freight cars are not mere 
figments of a dreamer’s imagination is 
demonstrated in a 48-page booklet, Air 
Cargoes, just issued by the Robert 
Gair Co., New York, manufacturers of 
shipping containers. In addition to a 
comprehensive survey of the future of 


isk will be the largest producer of big truck 


flying and express, Air Cargoes con- 
tains specific packaging information; 
requirements and recommendations ar- 
rived at through exhaustive research 
and experiment by the Gair people in 
collaboration with leading air lines; 
and detailed reports of tests made in 
Gair laboratories and in actual use by 
commercial shippers and_ the forces. 


Same Super Fuel Ingredients that Boost 
Power Output of U.S. Airplane Engines — 


COMING IN MOBILGAS 


Government Club? 


Patent Study Arouses 
Fears of Industry 


NEW YORK.—Reports from 
Washington that the Department 
of Justice is studying the war- 
time patent situation with an eye 
toward recommending executive 
action for postwar disposal of 
government-owned patents are 
cited by the New York Journal of 
Commerce as having “rekindled 
latent fears that the government 
may retain exclusive rights to 
thousands of patents after the 
war and use such rights as a club 
over industry.” 

“Patents assigned to the gov- 
ernment by private’ industry,” 
the publication points out, “will, 
of course, revert to original own- 
ers, but the government will re- 
tain ownership after the war of 
thousands of patents seized by 
the Alien Property Custodian or 
based on developments by gov- 
ernment employes and _ tech- 

nicians in military laboratories. 
“Entrance of the Department of 


SPEEDING VICTORY 


In Europe...and 
the Pacific! 


Justice into the picture means 
that the problem of wartime 
patent disposal will be threshed 
out by two agencies. The National 
Patents Planning Coim-nission is 
expected to submit to the Presi- 
dent, as the last section of its 
board study on patents, a recom- 
mendation covering disposal of 
government patents after the war. 

“The two studies on patents, 
now being conducted by the De- 
partment of Justice and the 
Patents Planning Commission, will 
cover grants seized by the Alien 
Property Custodian and_ those 
patents which were developed by 
technicians in government labora- 
tories, in Army projects and in 
university research facilities 
financed by government funds. 

“Return of patents assigned to 
the government by industry dur- 
ing the war is largely covered by 
special contracts which, it is 
agreed by patent attorneys and 
industrialists, amply protect patent 
owners. 

“The bulk of patents which 
were assigned to the government 
during the war and were made 
available to other manufacturers, 
via agreements with the govern- 
ment, will revert to the owners 
when the war is over. The re- 
turn of patents to prewar own- 
ers will be governed, generally, 
by three types of contracts 
covering the assignment of the 
patent to the government. 

“Under the first type of con- 
tract, a manufacturer of electrical 
equipment, for example, assigns 
his patent to the government for 
the life of the patent. The govern- 
ment, in turn, is free to license 
other manufacturers to work the 
patent. The contract, however, 
limits such license grants to war- 
time work, and commercial ap- 
plication of such licenses is 
barred. Consequently, at the end 
of the war, the patent reverts to 
the original owner, and_ those 
manufacturers who used the patent 
during the war are free to seek 
licenses from the original patent 
owner. 

“The question arises as to what 
is to be done with patents ob- 
tained during the war on new 
developments that advance the 
art of producing the specific item 
on which the original paten 
assignment was made to the gov- 
ernment. The original or basic 
patent reverts to the _ original 
patent owner, and _ subsequent 
patents revert to the manufac- 
turers who developed them. Where’ 
new developments are made in 
government laboratories, the 
patent is of course government 
property. 

“A second type of wartime 
patent contract covers develop- 
ments by technicians in university 
laboratories financed by the gov 
ernment. In such instances the 
patents are assigned to the gov- 
ernment in perpetuity. A numbe 
of academic institutions have be- 
gun to complain about this pro- 
cedure and to demand a right ta 
the patents thus developed. No 
policy has been established o 
this, however. 

“A third type of patent con- 
tract involves developments by 
government agency employes 
and by men in the armed serv- 
ices who have made important 
discoveries while at work on 
military or other projects. The 
government acquires rights to 


For Socony-Vacuum will bring America 
a wonderful new Mobilgas with ‘‘Flying 
Horsepower.”’ 14 great super-fuel refin- 
eries will be ready to supply aviation 
fuel ingredients to America’s cars. 


such patents, but there have 
been instances where arrange- 
ments have been made to revert 
the patent grant to the inventor 
for commercial use after the 
war. 


“PALYING HORSEPOWER” is the re- 

Fant of 11 years of Socony- Vacuum 
pioneering— the World's greatest 
Catalytic Cracking development 
program! 


The greatest experience in the petrol- 
eum industry promises outstanding 
companion products, too—super qual- 
ity Mobiloils and Mobilgreases—con- 
tinued lubrication leadership for all 
Flying Red Horse car dealers! 


Today, every drop goes into war 
fuel—but after Victory, the same super- 
fuel ingredients that mean greatly in- 
creased power to U.S. warplanes, will 
assure Flying Red Horse dealers great 
new competitive advantages. 


Highway Repair Progra 
Planned for Oklahoma 

OKLAHOMA CITY.—A $1,500,000 
special program for the repair of 
Oklahoma highways, which have 
depreciated to some extent during 
the past two years because of lack 
of funds and repair materials, has 
been authorized by the state high 
way commission, Chairman Ben T. 
Childers announces. 

The program primarily will em 
brace repair of asphalt, oil and 
concrete roads. 


————— ~-— ee ————— eee ee a 


WHAT A COMBINATION THIS WILL BE FOR CAR DEALERS! 
Mobilgas with “‘Flying Horsepower’ — Mobiloil, World's Largest-Selling Motor Oil — Famous Mobilubrication 


SOCONY-VACUUM OIL 


COMPANY, INC., Car Dealer Division, 26 Broadway, New York City 
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Apprenticed at 13 to a bookbinder—among the books he bound Michael Faraday 
one day came across the book that gave him his key to immortality. 


he BOOKBINDERS BOY zhose 
heading Electrified the World 


E never went beyond 

the elementary grades 

in school—his parents were 

too poor to send him. At the 

age of 13 he was apprenticed 

to a London bookbinder, with no prospect beyond a 
craftsman’s bench for the rest of his life. 


But Michael Faraday had a curiosity that made him 
read the books he bound, and one day he came across 
one on the mysteries of magnetism. It fascinated him, 
and sparked the genius lying buried within him. 


From that day forth he devoured all the literature 
he could find on this subject. So well did he educate 
himself by such reading that eventually he won a 
chance at the Royal Institution for scientific research 
—and became an immortal of modern science. 


For this was the Faraday... this bookbinder’s boy 
..- whose researches first produced electricity from 
magnetism. His crude experimental model was the 
world’s first dynamo. And all that we enjoy in the 
marvels of electricity today we owe, basically, to him. 


y 7 7 


IT WAS DR. SAMUEL JOHNSON who wrote that “the foun- 
dations of knowledge must be laid by reading.” History’s 


pages are filled with stories of men like Michael Faraday 
whose accomplishments were inspired by the printed word. 


It is no accident that the greatest book market in America 
today is found by book publishers among the more than 
7,750,000 homes which are reached week after week by 
The American Weekly. 


For in these homes the priceless habit of reading has been 
fostered by an editorial technique which lures the interest, 


informs the mind, and stirs the emotions . .. whether the 
subject be romance and adventure, manners and morals, 
science and religion... art, history or medicine. 
Distributed from coast to coast, through 20 great Sunday 
newspapers, The American Weekly has become “the library of 


Greatest 
Circulation 


in the World 


the people”... the powerful carrier of that printed word to 
whose influence over mankind all history testifies. 


Who can doubt that the manufacturer who places his 
product or his company name in such a setting is tying up 
with the greatest force known in advertising? 


ANOTHER SCIENTIST IS MADE 


“I often point uith pride to the fact that my granddaughter, now 22 
years of age, and bacteriologist in one of California's foremost hospitals, 
asa child used to lie in bed and read The American Week!y through; 
and I lay much of her early education to that fact.” 


Letter to the Editor, from a leading San Francisco merchant 


THEAMERICAN 
AWEskty 


“The Nation’s Reading Habit” 


Main Office: 959 Eighth Avenue, New York City 


Branch Offices: Hearst Bive., Cuicaco 


Generat Morons Bioc., Deraoit 10) Magiertta 5rt., 


5 Winturop Souare, Boston 
ATLANTA .. - 


- Arcane Bioc Hanya Bioc., CLevetavo 


Evison Bioe., Los Anceres ... . . Heanst Bupe., Sav Faascisco 





CHICAGO. — International Har- 
vester reported last week continued 
production of the commercial 
trucks authorized under govern- 
mental order to build in 1944. 
While manufacture of the heavy- 
duty Model KR-11 began about 
Jan. 1, the company has just re- 
cently started producing units in 
the medium and _light-heavy 
classes. 

“The three models available in 
the 1944 International line,” stated 
P. V. Moulder, general manager of 
the motor truck division, “are being 
produced in a variety of wheel- 
bases and with equipment to meet 
the requirements of essential users. 

“We are now producing in 
limited quantities the popular 
medium-duty Model K-5, and the 
heavy-duty Models K-7 and KR-11. 
These trucks have gross vehicle 
weight ratings of 13,500, 16,500, and 
27,000 pounds respectively. All 
three models are available with 
two-speed rear axles if desired. 

“Several improvements, including 
more powerful Blue Diamond and 
Red Diamond engines in Models 
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International in Production 


Of Mediums, Light-Heavies 


K-7 and KR-11, respectively, are 
embodied in these new trucks. 
The K-7 is equipped with hydraulic 
brakes with the newly developed 
hydrovac vacuum-power system 
while the larger model has air- 
brakes. Some of the changes in 
these basic prewar models have 
been contemplated before truck 
production was stopped by the 
government in March, 1942. Most 
of them have been incorporated in 
various military models produced 
since that time and, under material 
regulations, it was permissible to 
make use of them in new civilian 
production.” 


These new civilian trucks will be 
sold through the regular Inter- 
national Harvester branch and 
dealer organization to operators 
whose business requirements place 
them in the ODT priority list. 


Raney Is Honored 


WILMINGTON, N. C.—Luther A. 
penn: president of the Raney Chevro- 
let Co., was elected president of the 
Greater Wilmington amber of com- 
merce by unanimous vote. 


LEADERS of the automotive indus- 
try helped make up the _ season’s 
largest audience when Eric Johnston 
(left, above), president of the United 
States Chamber of Commerce, ad- 
dressed an Economic Club luncheon in 
Detroit recently. Johnston was intro- 
duced by Howard E. Blood, vice-presi- 
dent and director of Borg-Warner 
Corp. and president of Norge and De- 
troit Gear Aircraft Parts divisions 
(right, above). 


NOW...CAR OWNERS 
WANT QUALITY OIL 


<b ie was a time when people 
were careless about their cars. “Cheap” oil was “good enough.” 
They bought a new car every so often and saw no need to 
worry about maintenance when an abused car would have 
about the same trade-in value. 


Now people are concerned about their cars. They see them 
aging alarmingly and are looking anxiously for anything that 
will prolong car life. 


For far-sighted dealers, that’s the cue to stock and recommend 
Veedol Motor Oil and Veedol Greases — lubricants that give 
vital parts utmost protection against heat, cold and friction. 


Veedol lubricants are made from 100% Pennsylvania crude — 
the world’s finest. Their national reputation for superb quality 
makes them readily acceptable to the motoring public. They 
are backed by a sound merchandising and advertising plan and 
carry a full profit to dealers. 


Now available in fibre-plastic, quart containers 
... factory sealed .. . light, durable and easily 
opened with knife, oil can opener or beverage 


can opener. 


A Product of the World’s Largest 
Refiners of Pennsylvania Oil 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 


Detroit 


Chicago 
Minneapolis .. . 


Indianapolis 


Kansas City 


Atlanta 


Effects of Veterans’ Aid 


Influence on Competitive Situation 
In Auto Field Foreseen 


By Bethune Jones 
Staff Correspondent 
NEW YORK.—Action by state 
legislatures to aid veterans in 
establishing or reestablishing 
themselves in independent busi- 
nesses, together with similar fed- 
eral measures, may appreciably af- 
fect the postwar competitive situa- 
tion in the automotive and many 
other fields. 

Although there is no present 
basis for estimating to what ex- 
tent automobile dealers may be 
affected by such measures, it 
seems likely that a sizeable num- 
ber of veterans accepting such 
aids may choose to set up auto- 
motive service and gasoline sales 
outlets, while others may seek 
automobile dealerships with their 
government financial help. 

Future trends in legislation bear- 
ing upon competition also may be 
changed by sentiment favoring aid 
to veterans. During the depres- 
sion years and extending into the 
current year of state legislative 


sessions, there has been a willing-| 


ness on the part of lawmakers to 
go along with measures designed 
indirectly to curb competition in 
various business fields through li- 
censing, price-fixing, regulatory 
boards and in other ways. 

Where such measures conflict 
with the new idea of helping vet- 
erans set themselves up in their 
own businesses, a changed attitude 
may result and legislators may 
adopt an entirely new concept of 
greater competitive freedom in 
business. 

Significant in this respect is the 
stand taken by the Committee for 
Economic Development. This post- 
war planning agency of business 
itself has announced its advocacy 
of special encouragement for re- 
turning servicemen to go into 
business for themselves after the 
war, with increased emphasis 
placed by educational institutions 
on “the desirability of independent 
business as a career.” 

If the general spokesmen for 
business itself are thus to seek 
emphasis on the desirability of 
independent business, it will not 
be surprising if state legislators 
are slower in the future to heed 
the pleas of special business 
groups for legislation tending to 
curb competition and make diffi- 
cult the establishment of new 
businesses. 

An example of the type of bene- 
fits which states may extend to 
returning servicemen is a mea- 

sure recently signed by Gov. Wal- 
ter Edge of New Jersey, providing 
state guaranties of loans up to 
$3,000 for veterans wishing to 
borrow funds to set themselves up 
in businesses or professions on re- 
turning to civilian life. 


Known as the veterans’ business 
loan act, this measure, which may 
be widely used as a model next 
year when most of the states will 
have regular legislative sessions, 
sets up a $5,000,000 fund to under- 
write loans which will be made by 
banks throughout the state. Vet- 
erans serving in the armed forces 
since Sept. 16, 1940, who are honor- 
ably discharged or released after 
at least 90 days of service will be 
eligible to borrow funds under the 
act, effective July 1. 


Funds will be administered by 


Labor Problems 
Cited by Rogers 


PHOENIX, Ariz.—(UTPS).— 
Shortage of manpower and the 
Selective Service tangle remain as 
the major problems of the truck- 
ing industry, the Arizona Motor 
Transport Assn. convention was 
told by Ted V. Rogers, American 
Trucking Assns. president. 

The uncertainty as to which 
employes can be retained for 
essential work has proved the 
biggest single difficulty of motor 
carriers, he asserted, adding that 
Selective Service boards generally 
ignore the fact that trucking, like 
other industries, has key positions 
demanding experienced men. 

Rogers praised the Office of De- 
fense Transportation for its action 
in appointing a liaison official in 
each state to work with Selective 
Service directors. 


a Veterans’ Loan Authority 
under the supervision of the co- 
ordinator of a new State Depart- 
ment of Economic Development. 
A non-salaried business counsel- 
ing service, with branches 
throughout the state, will assist 
applicants for loans and help 
determine whether their applica- 
tions should be approved or dis- 
approved. 

Veterans wishing to establish or 
reestablish a business will apply 
for loans at any New Jersey bank. 
The entire cost to the borrower of 
such a loan will be a $10 service 
fee. The bank will investigate the 
veterans’ background, ability and 
experience before approving a loan. 
No indorsers will be required. 

Under the program, the state 
will guarantee 90 percent of any 
loan which will be payable within 
a three-year period. It is esti- 
mated that $5,000,000 will be suffi- 
cient to underwrite a $30,000,000 
total of such transactions, allowing 
for losses of 20 percent from busi- 
ness failures and other causes. 


Retail Sales Rise 
Not Shared by 
Auto Dealers 


WASHINGTON.—Sales of inde- 
pendent retailers in March, 1944, 
were 9 percent above the level 
for the same month a year ago, 
and 19 percent over that for Febru- 
ary, 1944, according to preliminary 
data released by the Bureau of the 
Census. These data are based upon 
reports from 14,306 independent re- 
tailers in 34 states. 

The nondurable goods. trades 
showed a general rise in sales. 
Filling stations gained 7 percent 
over last March. ° 

Among the durable goods trades, 
motor vehicle dealers reported 
sales off 4 percent. 


There are profit-making opportunities 


in AN Want Ads. See inside back-cover. 


“Now, if we were 
only staying at 
THE ROOSEVELT”’ 


When you stop at The Roosevelt 
you don't risk getting marooned 
like this. For you'll be within 
walking range of Manhattan's 
Midtown activities. Direct pas- 
sageway from Grand Central 
Terminal to hotel lobby. A reser- 
vation at The Roosevelt liqui- 
dates a lot of bother. Rooms 
with bath from $4.50. 


THE 
ROOSEVELT 


Robert P. Williford. General Manager 
MADISON AVE. AT 45th ST., NEW YORK 


— AHiltonHotel — 


OTHER HILTON HOTELS FROM COAST TO COAST: 


TEXAS, Abilene, El Paso, Longview. Lubbock, 
Plainview ; NEW MEXICO, Albuquerque; CAL- 
IFORNIA, Long Beach, Los Angeles, The Town 
House; MEXICO, Chihuahua, The Palacio Hilton. 
Hilton Hotels, C. N. Hilton, President. 


ce 
Lf 
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Thornton-Fuller Moves Ahead... 


Philadelphia Dealership 


_. Remodels for Postwar 


ee Cc. epee 
St perregondent 
PHILADELPHIA.—Postwar plan- 


ners at the Tootsie Fuller Co. 

have already set in motion a 

program designed 

to ‘‘perpetuate 

public confidence 

in the company.” 

First step al- 

ready taken has 

been expansion of 

the dealership at 

1410 N. Broad 

St., one of three 

Owned by the 

company, to ac- 

commodate a 

used-car recondi- 

tioning depart- 

ment, entirely separate from the 

repair section. Jack Bradley, for- 

mer wholesale head of the com- 

pany, has been named manager of 
the enlarged dealership. 

The company’s postwar plan- 
ning committee is composed of 
George H. Thornton, president; 
Jack Graham, service supervisor; 
James Dunn, service manager; 
Paul Dunn, sales manager, and 
Bradley. It has taken what it con- 
siders “a somewhat different” view- 
point on the used-car situation. 

Thornton-Fuller has, according 
to Thornton, made no attempt to 
become a part of the current used- 
car “scramble.” It indulges in 
none of the used-car practices that 
have been referred to as “buying, 
polishing and selling.” 

“It has always been the com- 
pany’s policy,” he explains, “that 
Thornton-Fuller used cars must 
be as dependable as our new 
cars, because every used-car 
sale today is a potential new-car 
sale tomorrow. We have, since 
1911, built up an enviable reputa- 
tion for dependability and we are 
guarding it just as jealously now 
as ever.” 

Creation of the separate used- 
car reconditioning department is 
regarded as a significant move in 
perpetuating public confidence in 
the company. All used cars pur- 
chased for re-sale have to “run 
the gantlet” of this reconditioning 
department. Cars are checked 
mechanically and made as nearly 
new as ingenuity and liberal re- 
placement of worn parts will 
permit. 

Body upholstery is repaired or 
replaced; seat cushions are rebuilt. 
All body dents are ironed out and 
the whole job’ repainted if 
necessary. 

The expanded dealership is a 
two-story building with large 
show-room space facing Broad St. 

where, for the present, used cars 
are displayed and where tomor- 
row’s postwar new cars will make 
their bow to the public. 

A service entrance on Broad 
St. allows for two-way internal 
traffic that averts the traffic 

snarls so frequently found in 
service centers. Servicing and re- 
pair stalls are in the rear of the 
property on the ground floor. 
The dealership has 50,000 square 
feet of space. 

Included in the depot plan is 
one of the largest and most modern 

Dodge-Plymouth parts  depart- 
ments in the city. 

The new reconditioning depart- 
ment is typical of the long-range 
thinking that enabled Thornton to 
create the Thornton-Fuller Phila- 
delphia Mobile Shop Depot for 
Army Ordnance. This undertaking 
—the only one of its kind in the 
United States—almost overnight 
revamped Philadelphia’s Commer- 
cial Museum and Convention Hall 
into an assembly line that produces 
mobile machine shops for the 
battle-front repairs of practically 


Ford of Canada 
Names He Il 


WINDSOR.—The Ford Motor Co. 
of Canada elected Henry Ford Ila 
director of the company at the 
annual meeting here last week. 

Wallace Campbell, president, re- 
ported that the company’s produc- 
tion in 1943 was four times that of 
1939, and the net profit was $3,361,- 
000. Ninety-four percent of the 
output went for military purposes. 


every mechanical piece of equip- 
ment used by the Allies. 


Thornton-Fuller introduced Dodge 
cars to Philadelphia and has rep- 
resented Dodge-Plymouth' ever 
since. An interesting side-light to 
the Thornton-Fuller position in the 
Philadelphia market is the fact 
that the company sold and actually 
received money for 750 Dodge cars 
before anyone in Philadelphia had 
seen the cars. 


ODT Requires Check 


On Commercial Tires 

WASHINGTON. — Office of 
Defense Transportation last 
week reminded operators of all 
types of commercial motor ve- 
hicles that they are still re- 
quired to have their tires in- 
spected periodically under ODT 
orders, although the OPA has 
lifted the requirement for pas- 
senger car tire inspection. 

Under General Order ODT 21, 
as amended, operators of trucks, 
buses and taxicabs must have 
their tires checked after each 
5,000 miles of operation, or 
every six months of operation if 
aa than 5,000, it was pointed 
o 


Auto Companies Increase 


Dividends by $12,000,000 


NEW YORK.—The New York 
Stock Exchange announced last 
week that automobile companies 
increased their dividend payments 
more than $12,000,000 in the first 
quarter of 1944, compared to the 
corresponding period of 1943. 

Of the 62 companies listed on 
the exchange, 35 paid dividends. 
The dividends totaled $47,786,000 in 
the quarter, compared to $35,602,000 
a@ year ago, a gain of 34.2 percent. 

Only two other industry classifi- 
cations—public utilities and chem- 
icals—produced a greater volume 
of earnings, and only three of the 


26 classifications experienced a 
greater percentage of increase. 
The three were shipbuilding and 
operating, foreign companies and 
rubber. 

Eight of the 35 dividend-paying 
automotive concerns increased 
their dividends, 25 paid the same 
as in the first quarter of 1943 and 
four reduced payments. 

The upturn marked a reversal 
of trend which has been in evi- 
dence ever since this group of 
industrials began to change over 
their plants for war production in 
1941. 


Gu the beef... Plexi ola 


In nose sections on American heavy and medium 
bombers, PLEXIGLAS gives crystal-clear, unobstructed 


vision 


protects the gunner from wind and 


freezing weather . . . saves precious flying pounds! 


ON THE 
MARTIN 
B-26 


ON THE & 


CONSOLIDATED 
B-24 


ON THE = 


NORTH AMERICAN 
B-25 


PLExicLas, developed in Rohm & Haas labo- 
ratories, makes possible the familiar plastic 

greenhouse” that is the modern bomber’s 
nose — and eyes! 


Clear As Finest Optical Glass 


Transparent PLexicias enables the nose gun- 
ner — and gunners in the turret, belly, waist 
and tail —to aim and fire with deadly accuracy. 
This transparency is permanent, undimmed 
by time or extentel weathering. 


Saves Precious Pounds 


The strength of PLexicias is also permanent, 
providing constant protection rom wind, 
weather and freezing slipstreams. Yet 


PLEXIcLAs is only half as heavy as ordinary 
place, ees our bombers to carry bigger 
omb loads and longer fuel supplies. 


Technical Service 


In addition to these inherent advantages, 
every piece of PLexictas also carries with it 
the cooperation of the Rohm & Haas tech- 
nical service staff...its physicists determine 
the best optical contours for sighting...its 
engineers discuss mechanical details . 
its production men have facilities to fabri- 
cate experimental sections. 

You are invited to take advantage of this 
able assistance in your own development 
work with plastics — present or postwar. 


Simply call the nearest Rohm & Haas office 
—Philadelphia, Los Angeles, Detroit, 

Chicago, Cleveland, New York. Canadian 
Distributor: Hobbs- Glass L td., Montreal, P.Q. 


Only ae & Haas makes PLeEXIGLAsS 


ra 


\e = 


Prexictas is the trade-mark, Reg. U.S. Pat. Off, for the 
acrylic resin thermoplastic sheets, rods and molding powders 
manufactured by Rohm & Haas Company. 


3 awards to Rohm & Haas 
_ Company and its associ- 
> ated firms, The Resinous 
Products & Chemical 
Company and Charles 
Lennig & Company. 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA, 


SUF mr ea aa 


Synthetic Insecticides . . . 


Fungicides . . . Enzymes . . . 


PUTS RM mh fy 
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SHINGTON 


U.S. is Urged to Leave 
Vehicle Tax to States 


By William Ullman 


Washington Correspondent 


TAX CONFLICTS between federal, state and local gov- 
ernments always end with a federal victory, according to 


the Committee on Intergovernmental Fiscal 


Relations, 


named in 1941 by the Secretary of the Treasury. The 
following are excerpts from some of the committee’s major 
oe - > 


conclusions in the motor ve- 
hicle field: 


“For the motor vehicle tax 
field, the coordination device here 
recommended is_ separation of 
sources, withdrawal of the federal 
government from the field as 
much and as soon as its fiscal 
exigencies will permit. 

“While a plausible case can be 
made for federal taxation of 
motor fuel to finance federal high- 
way aid, the connection between 
the tax and the aid is a loose one 
and might well be severed to 
eliminate the overlap at this point 
and to allow the states the ex- 
clusive occupation of this field. 

“Federal collection and _ state 
sharing, and other’ coordination 
devices would create more _ prob- 
lems than they 
would solve. The 
motor vehicle 
taxes at the state 
level are devised 
mainly as benefit 
taxes, and the 
diversities in 
rates and other 
special features 
which occur are 
mainly adapta- 
tions to the spe- 
cial needs and 
other conditions 
in each of the states. 

“Looking to the future, it is 
suggested that federal and state 
separation of sources in the motor 
fuel tax field might take the form 
of exclusive federal taxation of 
fuel used in aviation, and ex- 
clusive state taxation of other 
motor fuel. This recommendation 
presupposes that aviation gasoline 
will remain a _ product separate 
from motor vehicle gasoline. 

“If the federal government so 
desired, it might use the yield 
of the aviation fuel tax to 
finance the construction and 
maintenance of free public air- 
ports, the laying out and main- 
tenance of beacon systems, the 
provision of weather informa- 
tion, and the regulation of pilot 
licensing. 

“A troublesome aspect of the 
motor vehicle tax system is its 
application to trucks, particularly 
the excessive license fees required 
of trucks by states outside of the 
state of the owner's domicile. 
While much can be said for fed- 
eral action to eliminate what in 
some cases amounts to a trade 
barrier, it is believed that state 


Md. Starts Road Repair 


BALTIMORE. — (UTPS). — The first 
part of May will see the State Roads 
Commission begin surface treatment of 
988 miles of highways at a cost of 
$616,000. This was revealed here by 
Chief Engineer Wilson T. Ballard. 


Ullman 


“Want Ad’’ 
Saves Two Months! 


Gentlemen: 

Our recent ad in your want ad 
column resulted in locating’ the 
part that we needed for a '42 Ford 
car. 

A dealer from Bremond, 
offered to sell the part. 

We consider we were very for- 
tunate, as a _ neighboring dealer 
was two months locating the same 
part through the branch service 
departments. 

Sincerely yours, 
Pankow-Anderson Motor Co. 
Wells, Minn. 

Alfred C. Pankow 


Texas 


Use Automotive News Want Ads 
to locate the parts—cars—equip- 
ment you need—or wish to sell. 


They Bring Results! 


Want 
News 


advertisement to 
Automotive 
Mich. 


Send your 
Ad Department, 
5229 Cass, Detroit 2, 


reciprocity and persuasive media- 
tion by a federal-state fiscal 
authority would constitute’ the 
best means of attacking the prob- 


lem.” 
* * * 


Commerce Offices 


Aid Business Men 

The 26 field offices of the U. S. 
Department of Commerce contain 
a wealth of timely information of 
interest and value to American 
business men and the sole reason 
for their existence is to serve 
the business community. 

Joseph A. Mack, director of 
the field service, points out that 
American business has “grown 
to be the greatest force for social 
good largely through planning 
its activities so that profits can 
be made and employment can 
be maintained—the combination 
spelling out high standards of 
living.” 

The art of planning is receiving 
its greatest challenge today, he 
says. It is a challenge to solve 
our current enigma—the_ recon- 
version period. Plans must be 
made now, he insists, to overcome 
problems before they get any head 
start. 

The field service of the Depart- 
ment of Commerce is an excellent 
source of informational aids on 
postwar planning. 

Actually, the 26 field offices 
bring their Washington headquar- 
ters—the Department of Commerce 
and its bureaus—to the business 
man in his own territory. They 
provide a convenient source for 
securing material prepared and 
continually created by the Bureau 
of Foreign and Domestic Com- 
merce and the Census. 

Business men large and small 
are invited to make fuller use of 
the field offices, and are reminded 
that in the final analysis all the 
vast facilities of the Department 


of Commerce belong to business. 
* * * 


Washington Pays 
Tribute to Bishop 

This correspondent happened to 
be one of those present at the 
NADA farewell luncheon to 
Charley Bishop, retiring general 
counsel of the organization. Not 
only was it a smooth, delightful, 
well-managed affair, but one could 
not fail to observe the imposing 
array of key men from the gov- 
ernment who graced the party. 

The purpose of the luncheon was 
not alone to say farewell to 
Charley but also to present his 
successor, M. Robert Deo. There 
were no _ speeches, only a few 
necessary words by Ray Chamber- 
lain. 

The turnout was a_e grand 
tribute to the NADA, its execu- 
tive vice-president and, of course, 
Charley Bishop, who has en- 
deared himself to all who have 
been associated with him here 
in Washington, both socially and 
professionally. 

From the OPA were such men 
as Elliot Taylor, Don Smith, Jo 
Roberts, Charles Phillips, Clark 
Moody, James Foley and William 
Kelly—all in work important to 
NADA. 

From ODT came Charles L. 
Dearing, director of the division of 
review and special studies—a de- 
partment quite meaningful to 
NADA. 


o -- - 

Referring to Col. J. Monroe 
Johnson, ODT director, as “J. 
|Monroe (Rowboat) Johnson;’ one 
|local reporter who covers federal 
| employes declares the Colonel came 
linto office with a broom and is 
|using it for fair. He is sweeping 
j}out and, so it is said, the end is 
not yet. Some say it is economy; 
some say otherwise. 


Meeting the Challenge. . . 


THE 1,000TH MOTOR turned out by Motor Reconditioning division, Titus 


Motor Co., Tacoma, Wash., is viewed by, left to right, Ray 
y Patterson, Seattle area manager for Ford 


manager, Titus Motor Co.; W. C. 


Ridge, general 


Motor Co.; Leon E. Titus, head of the firm; Arthur St. John, oldest Ford 


dealer in Washington state. 


INTERIOR VIEW of Titus Motor Co.’s motor rebuilding plant, showing 


separate parts stock and equipment. 


A Dealer 


Rebuilds 


Titus of Tacoma Meets War Challenge 
With Motor Plant 


TACOMA, Wash.— Titus Motor 
Co. here met the challenge to 
dealers when new-car production 
stopped by stepping up service. 

The keystone in that policy was 
establishment of a Ford and Mer- 
cury motor-rebuilding plant. This 
is operated as a separate division 
of the major business and is on 
the second floor. However, due to 
the hills of Tacoma, entrance to 
the plant is at level of the street 
at the rear. This means conve- 
nience in arrival of the blocks, 
which are stored in a corner of 
the building until the way opens 
for them to go down the produc- 
tion line. 

That the new plant has been 
highly successful was impressed 
on some 200 dealers, their parts 
and service managers and civic 
leaders of Tacoma when they 
were guests at a celebration by 
Titus of completion of the 1,000th 
motor in less than 11 months. 
And most of the 1,000 motors 
were rebuilt in the last few 
months. Output is now nearing 
10 a day. 

The celebration began in the 
afternoon with inspection of the 
plant. Refreshments, then a buffet 
banquet followed. 

Leon E. Titus, head of the firm, 
is not only contributing to upkeep 
of essential motor transportation, 
but is devoting much time to war 
bond campaigns and other public- 
spirited endeavors. 

Since the inception of the motor 
recondition division in May, 1943, 
when three men were employed, 
this new Tacoma industry has 
grown steadily to become the larg- 
est producer of Ford reconditioned 
motors in the Northwest. Fourteen 
are now employed in this depart- 
ment, which includes, besides mo- 
tors, rebuilt fuel pumps, carbure- 
tors as well as block repairs and 
rebabbitting. 

Mass production technique is 
employed in handling the motors, 
which pass by means of an over- 
head trolley through the various 
stages of dismantlement, clean- 
ing, rebuilding and assembly, 
until the spic and span new-like 
unit comes out ready to continue 


its important service in cars, 
trucks or buses. 

“The reconditioning of truck and 
commercial motors,” said Titus, 
“accounts for about 65 percent of 
our production. We are the exclu- 
sive bus motor reconditioner in the 
state.” 

Tony Falsetto, service manager, 
heads the department. Assisting in 
the supervision are Jake Jacobson, 
parts manager, who is a whiz at 
expediting needed parts, and Oliver 
Shipton, department foreman. 

Ray Ridge, general manager, 
presided at the celebration. W. C. 
Patterson, Seattle manager for 
Ford Motor Co., spoke on dealer 
outlook, and the production of new 
trucks this year; A. L. Lee, chair- 
man of Selective Service in Ta- 
coma, advised dealers as to their 
rights and how to present them; 
Frank Power, Tacoma Chamber of 
Commerce, and Arthur Brouse, 
banker, lauded the new Tacoma 
industry, the energy of the firm 
and the fine work Titus is doing 
in the war effort. 

Titus told the dealers about the 
new service for them. 

“The reconditioning of Ford mo- 
tors,” he said, “was formerly han- 
dled by Ford Motor Co. at its Los 
Angeles plant. As a result of this 
new industry, thousands of dol- 
lars that formerly went to South- 
ern California now come to Ta- 
coma.” 

During the coming months the 
firm expects to more than double 
the output of the last 11 months. 


Sales-Tax Discussions 


On Rise in Georgia 

ATLANTA, Ga.— Although Gov. 
Ellis Arnall is pledged to veto any 
new tax measure, the possibilities 
of a sales tax by 1945 are being dis- 
cussed in official circles, especially 
in view of the fact that the state 
is facing a financial crisis. 

Georgians always have opposed 
a sales tax. However, as feelers 
are dropped here and there, there 
is talk that a sales tax might gain 
sufficient headway to enable the 
legislature to override a veto by 
Gov. Arnall. 


Buick to Build 
New Types of 
P&W Engines 


FLINT.—Harlow H. Curtice, 
vice-president of General Motors 
Corp. and general manager of 
Buick, announced 
last week that 
Buick is_ tooling 
to manufacture 
two additional 
types of Pratt & 
Whitney aircraft 
engines for Lib- 
erator bomber 
and four-engined 
Douglas C-54 
transport planes. 

The new en- 
gines are both 4H. Curtice 
twin row wasps, 
the R-1830-75 and R-2000-9, of dif- 
ferent dimensions and developing 
greater horsepower than current 
types. 

Two new supply contracts have 
been signed with the Army Air 
Forces Materiel Command, Curtice 
said, involving upwards of $60,000,- 
000 for initial delivery of a speci- 
fied quantity of both types and a 
manufacturing program has been 
launched involving extensive re- 
tooling and machinery procurement 
to meet proposed schedules. 


At the same time, production of 
current engines which the division 
is now producing for the Libera- 
tor bomber program and Douglas 
C-47 cargo planes will be carried 
on without any reduction in vol- 
ume. On the contrary, schedules 
will increase as the program ad- 
vances. 


To accomplish this “stand-in” 
machinery will be placed in the 
plants which will begin production 
of the new engines while the pres- 
ent machines and equipment con- 
tinue on the current types. 


Buick is considered the largest 
manufacturer of aircraft engines, 
having already delivered to the 
Army Air Forces approximately 
45,000 engines, all of which are 
being used in Liberator bombers. 
The company has assumed respon- 
sibility of supplying engines for 
the Liberator production program 
as well as 1,830-cubic-inch displace- 
ment Pratt & Whitney engines for 
other purposes plus the new Doug- 
las transport engines. Schedules 
for the calendar year, 1944, are 22 
percent higher than the output of 
1943, the executive said. 


N. J. Truck Assn. 
Elects McArdle 


NEWARK.—Officers of the New 
Jersey Motor Truck Assn. have 
been named by its board of direc- 
tors as follows: 


President, James McArdle, M. & 
M. Hauling & Distributing Co., 
Jersey City; vice-presidents, Her- 
bert R. Ritter, H. R. Ritter Truck- 
ing Co., Inc., Belleville; Griswold 
B. Holman, G. B. Holman & Co., 
Rutherford, and William H. Mc- 
Cormick, McCormick’s' Express, 
Camden; treasurer, Clyde Mayer, 
Hoffman Beverage Co., Newark; 
secretary, Clayton Farris, Trucktor 
Corp., Newark. Richard D. Fine 
of Fine & Jackson Trucking Corp., 
Kearny, was elected a director to 
serve until the next annual meet- 
ing, in place of the late Robert 
Jackson. 


‘Col.’ Hufstader 


Buick Sales Chief Joins 
Kentucky’s ‘Family’ 

LOUISVILLE.—Gov. Sim Willis 
has been a bit freer with colonel’s 
commissions than his predecessor, 
Keen Johnson. On Apr. 17, he 
issued a colonel’s commission to 
William F. Hufstader, general sales 
manager of Buick, and to Edwin 
V. Babbitt, president, National 
Fireworks, Inc., Hanover, Mass. 


He has issued a number of com- 
missions since taking office late 
last year. 


Chrysler Honors Nubbeed 


DETROIT.—Associates of A. Ben 
Hubbard, veteran employe of Chrysler 
division, Chrysler Corp., gave him a 
complimentary luncheon recently on 
the eve of his departure for Australia, 
where he will serve as a United States 
Navy technician. In this capacity, he 
will perform maintenance and repair 
work on marine engines manufactured 
hv Chrysler. 
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Me] Rhode Island Port Authority 


: British Train Disabled 
.,4s Motor Mechanics 


EDINBURGH. — (UTPS).— The 


——p certainty of having large numbers 


of partly disabled men returning 
from the forces and the necessity 
of providing employment for these 
has been tackled realistically in 
Scotland by the Ministry of Labor 
in cooperation with the various 
trade groups concerned. 

Men partly disabled, without 
limbs, or otherwise unfit for nor- 
mal employment, are now being 
recruited for training for a variety 
of duties including work as motor 
mechanics. 

Apart from those training spe- 
cifically as motor mechanics, a 
considerable number of other 
workers are being given a ground- 
ing in motor theory and practice, 
to enable them to operate in 
spheres in which the internal com- 
bustion engine is extending. Such 
directions might include the agri- 
cultural engineering fie'd to which 
special classes are being directed. 

After 26 weeks training, the first 
classes are being placed in in- 
dustry. Further classes are pro- 
ceeding and there is every indica- 
tion that the scheme will develop 
continuously. 

Recruits are passed before a 
selection board and the most fit 
ace accepted for fitting inspecting, 
machine operating, motor mechani- 
cal work, sheet-metal work or 
welding, while the less fit are given 
the choice of welding, fitting, elec- 
trical and mechanical assembling 
radio assembly and repair or va-i- 
ous types of testing work. 

While training, mainly in Glas- 
gow, the recruits are paid 71/6 
per week, gaining additional bo- 
nuses when they reach intermedi- 
ate standards. On completion, they 
are placed by the Ministry of 
Labor in the area most needing 
such labor, although every effort is 
made to place them as near their 
homes as possible. 

The results to date have justified 
the belief that the scheme can be 
greatly developed and that it can 
help to place mechanics in the 
country areas, for instance, where 
the demands of mechanization 


$818,548 Earned 
By Studebaker 


In First Quarter 


SOUTH BEND. — Studebaker 
Corp. and its subsidiaries in the 
quarter ended March 31, earned a 
consolidated net profit of $818,548, 
after provision of $400,000 for post- 
war contingencies and after all 
charges, including depreciation, 
and provision for federal income 
and excess profits taxes. 

This is equivalent to 35 cents a 
share on 2,320,481 shares of com- 
mon stock outstanding at the close 
of the period. It compares with a 
net profit for the quarter ended 
March 31, 1943, of $939,514, equal 
to 42 cents a share on 2,223,178 
shares then outstanding. 

The company’s profits for 1943 
and 1944 are subject to adjustment 
on account of renegotiation. 

Studebaker’s net sales, including 
charges to the United States Gov- 
ernment under cost-plus-a-fixed-fee 
contracts, in the first three months 
of 1944 totaled $108,502,292, as com- 
pared with $73,508,023 in the corre- 
sponding period of last year. 

Provision for federal income and 
excess profits taxes, net after de- 
ducting a credit of $300,000 for 
postwar refund of excess profits 
taxes, was $2,945,000 in the quarter 
ended March 31. 


Studebaker OK’s 


Retirement Plan 


WILMINGTON, Del. Stock- 
holders of the Studebaker Corp. at 
the annual meeting last week ap- 
proved a retirement annuity plan 
for certain salaried employes of 
the company and its subsidiaries, 
according to H. S. Vance, chairman 
of the board. 

All salaried employes receiving 


base salaries at an annual rate in 


excess of $3,000, who have com- 
pleted three years or more of serv- 
ice, are eligible to participate. 


through import of U. S. machinery 
and increased production of home 
farming machinery has put an 
impossible strain on local garages 
and their personnel. 

In this instance, recruits have 
been taken on with the under- 
standing that on completion of 
their course they will be placed 
in rural areas where their training 
will be of vast assistance. 

In the purely motor mechanic 
schemes, the same stipulation does 
not apply since the need for work- 
ers is general. Wages on com- 
pletion of the course are at trade- 
union rates. 


“GREAT GRANDAD WON'T SAY WHAT HE DIN 


AT BULL RUN.” 


a0 


Created by Legislature 


PROVIDENCE, R. I.—A Dill 
creating a Rhode Island Port Au- 
thority with broad powers to de- 
velop all transportation facilities 
within the state was passed re- 
cently by the State Legislature 
here and was at this writing before 
Gov. McGrath. 

The measure directs 
thority to investigate 
to time any and all matters re- 
lating to transportation to and 
from Rhode Island by land, water 
and air and with particular refer- 
ence to the establishment and 
maintenance of terminals, piers, 
airports, warehouses and other 
transportation facilities. It would 
be authorized to take such actions 
as it deemed necessary to encour- 


the au- 
from time 


age the establishment and mainte- 
nance of such facilities. 

The authority would be author- 
ized to make option contracts for 
the purchase, lease or operation by 
the state of real or personal prop- 
erty or transportation facilities 
within the state but any such op- 
tion would have to have the ap- 
proval of the State Legislature. An 
amendment tacked on the bill just 
prior to passage prevents. the 
authority from taking over port 
facilities owned by the city of 
Providence, unless the mayor of 
that city requests and consents to 
such action. 


_ There are profit-making opportunities 
in AN Want Ads. See inside back-cover 


Miles and Miles... 


Once we made springs— more than anybody else. We’re still making 


them, of course — for guns, trucks and jeeps. But in addition we’re 
‘ 


making miles and miles of shells and ammunition belt links to 


put the blast on enemy planes, tanks and troops. And we’re making 


a whole host of other essential items. 


We’re head and shoulders in 


this war to design, build and produce in volume anything that will in 


any way speed the day of Victory. 


KNIGHT OF PRODUCTION 


L. A. YOUNG SPRING & WIRE CORPORATION e DETROIT 11, MICHIGAN 


Teena eae 


CHICAGO; LOS ANGELES; 


OAKLAND, 


CALIF.; 


TRENTON, 


N. 


Sis 
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TULSA, OKLA. And In TORONTO 


and WINDSOR, CANADA 
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U.S. is Urged to Leave 
Vehicle Tax to States 


By William Ullman 


Washington Correspondent 


TAX CONFLICTS between federal, state and local gov- 
ernments always end with a federal victory, according to 


the Committee on Intergovernmental Fiscal 


named in 1941 by the Sec 


Relations, 


retary of the Treasury. The 


following are excerpts from some of the committee’s major 
re - 


conclusions in the motor ve- 
hicle field: 


“For the motor vehicle tax 
field, the coordination device here 
recommended is_ separation of 
sources, withdrawal of the federal 
government from the field as 
much and as soon as its fiscal 
exigencies will permit. 

“While a plausible case can be 
made for federal taxation of 
motor fuel to finance federal high- 
way aid, the connection between 
the tax and the aid is a loose one 
and might well be severed to 
eliminate the overlap at this point 
and to allow the states the ex- 
clusive occupation of this field. 

“Federal collection and_ state 
sharing, and other’ coordination 
devices would create more _ prob- 
lems than they 
would solve. The 
motor vehicle 
taxes at the state 
level are devised 
mainly as benefit 
taxes, and the 
diversities in 
rates and other 
special features 
which occur are 
mainly adapta- 
tions to the spe- 
cial needs and 
other conditions 
in each of the states. 

“Looking to the future, it is 
suggested that federal and state 
separation of sources in the motor 
fuel tax field might take the form 
of exclusive federal taxation of 
fuel used in aviation, and ex- 
clusive state taxation of other 
motor fuel. This recommendation 
presupposes that aviation gasoline 
will remain a _ product separate 
from motor vehicle gasoline. 

“If the federal government so 
desired, it might use the yield 
of the aviation fuel tax to 
finance the construction and 
maintenance of free public air- 
ports, the laying out and main- 
tenance of beacon systems, the 
provision of weather informa- 
tion, and the regulation of pilot 
licensing. 

“A troublesome aspect of the 
motor. vehicle tax system is its 
application to trucks, particularly 
the excessive license fees required 
of trucks by states outside of the 
state of the owner’s domicile. 
While much can be said for fed- 
eral action to eliminate what in 
some cases amounts to a trade 
barrier, it is believed that state 


Md. Starts Road Repair 


BALTIMORE. — (UTPS). — The first 
part of May will see the State Roads 
Commission begin surface treatment of 
988 miles of highways at a cost of 
$616,000. This was revealed here by 
Chief Engineer Wilson T. Ballard. 


Ullman 


“Want Ad’ 
Saves Two Months! 


Gentlemen: 

Our recent ad in your want ad 
column resulted in locating the 
part that we needed for a ‘42 Ford 
car. 

A dealer from Bremond, 
offered to sell the part. 

We consider we were very for- 
tunate, as a neighboring dealer 
was two months locating the same 
part through the branch service 
departments. 

Sincerely yours, 
Pankow-Anderson 
Wells, Minn. 
Alfred C. Pankow 


Texas 


Motor Co. 


Use Automotive News Want Ads 
to locate the parts—cars—equip- 
ment you need—or wish to sell. 


They Bring Results! 


to Want 
News 


advertisement 
Automotive 
Mich. 


Send 
Ad Department, 
5229 Cass, Detroit 2, 


your 


reciprocity and persuasive media- 
tion by a federal-state fiscal 
authority would constitute’ the 
best means of attacking the prob- 


lem.” 
* * & 


Commerce Offices 


Aid Business Men 

The 26 field offices of the U. S. 
Department of Commerce contain 
a wealth of timely information of 
interest and value to American 
business men and the sole reason 
for their existence is to serve 
the business community. 

Joseph A. Mack, director of 
the field service, points out that 
American business has “grown 
to be the greatest force for social 
good largely through planning 
its activities so that profits can 
be made and employment can 
be maintained—the combination 
spelling out high standards of 
living.” 

The art of planning is receiving 
its greatest challenge today, he 
says. It is a challenge to solve 
our current enigma—the_ recon- 
version period. Plans must be 
made now, he insists, to overcome 
problems before they get any head 
start. 

The field service of the Depart- 
ment of Commerce is an excellent 
source of informational aids on 
postwar planning. 

Actually, the 26 field offices 
bring their Washington headquar- 
ters—the Department of Commerce 
and its bureaus—to the business 
man in his own territory. They 
provide a convenient source for 
securing material prepared and 
continually created by the Bureau 
of Foreign and Domestic Com- 
merce and the Census. 

Business men large and small 
are invited to make fuller use of 
the field offices, and are reminded 
that in the final analysis all the 
vast facilities of the Department 
of Commerce belong to business. 

* * * 


Washington Pays 
Tribute to Bishop 


This correspondent happened to 
be one of those present. at the 
NADA farewell luncheon to 
Charley Bishop, retiring general 
counsel of the organization. Not 
only was it a smooth, delightful, 
well-managed affair, but one could 
not fail to observe the imposing 
array of key men from the gov- 
ernment who graced the party. 

The purpose of the luncheon was 
not alone to say farewell to 
Charley but also to present his 
successor, M. Robert Deo. There 
were no_ speeches, only a_ few 
necessary words by Ray Chamber- 
lain. 

The turnout was a_ grand 
tribute to the NADA, its execu- 
tive vice-president and, of course, 
Charley Bishop, who has en- 
deared himself to all who have 
been associated with him here 
in Washington, both socially and 
professionally. 

From the OPA were such men 
as Elliot Taylor, Don Smith, Jo 
Roberts, Charles Phillips, Clark 
Moody, James Foley and William 
Kelly—-all in work important to 
NADA. 

From ODT came Charles L. 
Dearing, director of the division of 
review and special studies—a de- 
partment quite meaningful to 
NADA. 


 “@ 2 
Referring to Col. J. Monroe 
Johnson, ODT director, as “J. 
|Monroe (Rowboat) Johnsony’ one 
|local reporter who covers federal 
| employes declares the Colonel came 
j}into office with a broom and is 
lusing it for fair. He is sweeping 
;}out and, so it is said, the end is 
not yet. Some say it is economy; 
some say otherwise. 


Meeting the Challenge... 


THE 1,000TH MOTOR turned out by Motor Reconditioning ane. Titus 


Motor Co., Tacoma, Wash., is viewed 
manager, Titus Motor Co.: Ww 
Motor Co.; 
dealer in Washington state. 


by, left to right, Ray Ridge, general 


. C. Patterson, Seattle area manager for Ford 
Leon E. Titus, head of the firm; Arthur St. John, oldest Ford 


INTERIOR VIEW of Titus Motor Co.’s motor rebuilding plant, showing 


separate parts stock and equipment. 


A Dealer 


Rebuilds 


Titus of Tacoma Meets War Challenge 
With Motor Plant 


TACOMA, Wash.— Titus Motor 
Co. here met the challenge to 
dealers when new-car production 
stopped by stepping up service. 

The keystone in that policy was 
establishment of a Ford and Mer- 
cury motor-rebuilding plant. This 
is operated as a separate division 
of the major business and is on 
the second floor. However, due to 
the hills of Tacoma, entrance to 
the plant is at level of the street 
at the rear. This means conve- 
nience in arrival of the blocks, 
which are stored in a corner of 
the building until the way opens 
for them to go down the produc- 
tion line. 

That the new plant has been 
highly successful was impressed 
on some 200 dealers, their parts 
and service managers and civic 
leaders of Tacoma when they 
were guests at a celebration by 
Titus of completion of the 1,000th 
motor in less than 11 months. 
And most of the 1,000 motors 
were rebuilt in the last few 
months. Output is now nearing 
10 a day. 

The celebration began in the 
afternoon with inspection of the 
plant. Refreshments, then a buffet 
banquet followed. 

Leon E. Titus, head of the firm, 
is not only contributing to upkeep 
of essential motor transportation, 
but is devoting much time to war 
bond campaigns and other public- 
spirited endeavors. 

Since the inception of the motor 
recondition division in May, 1943, 
when three men were employed, 
this new Tacoma industry has 
grown steadily to become the larg- 
est producer of Ford reconditioned 
motors in the Northwest. Fourteen 
are now employed in this depart- 
ment, which includes, besides mo- 
tors, rebuilt fuel pumps, carbure- 
tors as well as block repairs and 
rebabbitting. 

Mass production technique is 
employed in handling the motors, 
which pass by means of an over- 
head trolley through the various 
stages of dismantlement, clean- 
ing, rebuilding and assembly, 
until the spic and span new-like 
unit comes out ready to continue 


; sufficient 


its important service in cars, 
trucks or buses. 

“The reconditioning of truck and 
commercial motors,” said Titus, 
“accounts for about 65 percent of 
our production. We are the exclu- 
sive bus motor reconditioner in the 
state.” 

Tony Falsetto, service manager, 
heads the department. Assisting in 
the supervision are Jake Jacobson, 
parts manager, who is a whiz at 
expediting needed parts, and Oliver 
Shipton, department foreman. 

Ray Ridge, general manager, 
presided at the celebration. W. C. 
Patterson, Seattle manager for 
Ford Motor Co., spoke on dealer 
outlook, and the production of new 
trucks this year; A. L. Lee, chair- 
man of Selective Service in Ta- 
coma, advised dealers as to their 
rights and how to present them; 
Frank Power, Tacoma Chamber of 
Commerce, and Arthur’ Brouse, 
banker, lauded the new Tacoma 
industry, the energy of the firm 
and the fine work Titus is doing 
in the war effort. 

Titus told the dealers about the 
new service for them. 

“The reconditioning of Ford mo- 
tors,” he said, “was formerly han- 
dled by Ford Motor Co. at its Los 
Angeles plant. As a result of this 
new industry, thousands of dol- 
lars that formerly went to South- 
ern California now come to Ta- 
coma,” 

During the coming months the 
firm expects to more than double 
the output of the last 11 months. 


Sales-Tax Discussions 


On Rise in Georgia 

ATLANTA, Ga.— Although Gov. 
Ellis Arnall is pledged to veto any 
new tax measure, the possibilities 
of a sales tax by 1945 are being dis- 
cussed in official circles, especially 
in view of the fact that the state 
is facing a financial crisis. 

Georgians always have opposed 
a sales tax. However, as feelers 
are dropped here and there, there 
is talk that a sales tax might gain 
headway to enable the 
a iture to override a veto by 
Gov. Arnall. 


Buick to Build 
New Types of 
P&W Engines 


FLINT.—Harlow H. Curtice, 
vice-president of General Motors 
Corp. and general manager of 
Buick, announced 
last week that 
Buick is tooling 
to manufacture 
two additional 
types of Pratt & 
Whitney aircraft 
engines for Lib- 
erator bomber 
and four-engined 
Douglas C-54 
transport planes. 

The new en- 
gines are both ,H.Curtice 
twin row wasps, 
the R-1830-75 and R-2000-9, of dif- 
ferent dimensions and developing 
greater horsepower than current 
types. 

Two new supply contracts have 
been signed with the Army Air 
Forces Materiel Command, Curtice 
said, involving upwards of $60,000,- 
000 for initial delivery of a speci- 
fied quantity of both types and a 
manufacturing program has been 
launched involving extensive re- 
tooling and machinery procurement 
to meet proposed schedules. 


At the same time, production of 
current engines which the division 
is now producing for the Libera- 
tor bomber program and Douglas 
C-47 cargo planes will be carried 
on without any reduction in vol- 
ume. On the contrary, schedules 
will increase as the program ad- 
vances. 


To accomplish this “stand-in” 
machinery will be placed in the 
plants which will begin production 
of the new engines while the pres- 
ent machines and equipment con- 
tinue on the current types. 


Buick is considered the largest 
manufacturer of aircraft engines, 
having already delivered to the 
Army Air Forces approximately 
45,000 engines, all of which are 
being used in Liberator bombers. 
The company has assumed respon- 
sibility of supplying engines for 
the Liberator production program 
as well as 1,830-cubic-inch displace- 
ment Pratt & Whitney engines for 
other purposes plus the new Doug- 
las transport engines. Schedules 
for the calendar year, 1944, are 22 
percent higher than the output of 
1943, the executive said. 


N. J. ‘Truck Assn. 
Elects McArdle 


NEWARK.—Officers of the New 
Jersey Motor Truck Assn. have 
been named by its board of direc- 
tors as follows: 


President, James McArdle, M. & 
M. Hauling & Distributing Co., 
Jersey City; vice-presidents, Her- 
bert R. Ritter, H. R. Ritter Truck- 
ing Co., Inc., Belleville; Griswold 
B. Holman, G. B. Holman & Co., 
Rutherford, and William H. Mc- 
Cormick, McCormick’s Express, 
Camden; treasurer, Clyde Mayer, 
Hoffman Beverage Co., Newark; 
secretary, Clayton Farris, Trucktor 
Corp., Newark. Richard D. Fine 
of Fine & Jackson Trucking Corp., 
Kearny, was elected a director to 
serve until the next annual meet- 
ing, in place of the late Robert 
Jackson. 


‘Col.’ Hufstader 


Buick Sales Chief Joins 
Kentucky’s ‘Family’ 
LOUISVILLE.—Gov. Sim Willis 
has been a bit freer with colonel’s 
commissions than his predecessor, 
Keen Johnson. On Apr. 17, he 
issued a colonel’s commission to 
William F.. Hufstader, general sales 
manager of Buick, and to Edwin 
V. Babbitt, president, National 

Fireworks, Inc., Hanover, Mass. 


He has issued a number of com- 
missions since taking office late 
last year. 


Chrysler Honors Hubbard 


DETROIT.—Associates of A. Ben 
Hubbard, veteran employe of Chrysler 
division, Chrysler Corp., gave him a 
complimentary luncheon recently on 
the eve of his departure for Australia, 
where he will serve as a United States 
Navy technician. In this capacity, he 
will perform maintenance and repair 
work on marine engines manufactured 
hv Chrysler. 





_ 
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Helping War Veterans... 


EDINBURGH. — (UTPS).— The 
certainty of having large numbers 
of partly disabled men returning 
from the forces and the necessity 
of providing employment for these 
has been tackled realistically in 
Scotland by the Ministry of Labor 
in cooperation with the various 
trade groups concerned. 

Men partly disabled, without 
limbs, or otherwise unfit for nor- 
mal employment, are now being 


recruited for training for a variety 


of duties including work as motor 
mechanics. 

Apart from those training spe- 
cifically as motor mechanics, a 
considerable number of other 
workers are being given a ground- 
ing in motor theory and practice, 
to enable them to operate in 
spheres in which the internal com- 
bustion engine is extending. Such 
directions might include the agri- 
cultural engineering fie'd to which 
special classes are being directed. 

After 26 weeks training, the first 
classes are being placed in in- 
dustry. Further classes are pro- 
ceeding and there is every indica- 
tion that the scheme will develop 
continuously. 

Recruits are passed before a 
selection board and the most fit 
ace accepted for fitting inspecting, 
machine operating, motor mechani- 
cal work, sheet-metal work or 
welding, while the less fit are given 
the choice of welding, fitting, elec- 
trical and mechanical assembling 
radio assembly and repair or va-i- 
ous types of testing work. 

While training, mainly in Glas- 
gow, the recruits are paid 71/6 
per week, gaining additional bo- 
nuses when they reach intermedi- 
ate standards. On completion, they 
are placed by the Ministry of 
Labor in the area most needing 
such labor, although every effort is 
made to place them as near their 
homes as possible. 

The results to date have justified 
the belief that the scheme can be 
greatly developed and that it can 
help to place mechanics in the 
country areas, for instance, where 
the demands of mechanization 


$818,548 Earned 
By Studebaker 
In First Quarter 


SOUTH BEND. — Studebaker 
Corp. and its subsidiaries in the 
quarter ended March 31, earned a 
consolidated net profit of $818,548, 
after provision of $400,000 for post- 
war contingencies and after all 
charges, including depreciation, 
and provision for federal income 
and excess profits taxes. 

This is equivalent to 35 cents a 
share on 2,320,481 shares of com- 
mon stock outstanding at the close 
of the period. It compares with a 
net profit for the quarter ended 
March 31, 1943, of $939,514, equal 
to 42 cents a share on 2,223,178 
shares then outstanding. 

The company’s profits for 1943 
and 1944 are subject to adjustment 
on account of renegotiation. 

Studebaker’s net sales, including 
charges to the United States Gov- 
ernment under cost-plus-a-fixed-fee 
contracts, in the first three months 
of 1944 totaled $108,502,292, as com- 
pared with $73,508,023 in the corre- 
sponding period of last year. 

Provision for federal income and 
excess profits taxes, net after de- 
ducting a credit of $300,000 for 
postwar refund of excess profits 
taxes, was $2,945,000 in the quarter 
ended March 31. 


Studebaker OK’s 


Retirement Plan 


WILMINGTON, Del. — Stock- 
holders of the Studebaker Corp. at 
the annual meeting last week ap- 
proved a retirement annuity plan 
for certain salaried employes of 
the company and its subsidiaries, 
according to H. S. Vance, chairman 
of the board. 

All salaried employes receiving 
base salaries at an annual rate in 
excess of $3,000, who have com- 
pleted three years or more of serv- 
ice, are eligible to participate. 
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Rhode Island Port Authority 
Created by Legislature 


“British Train Disabled 
.As Motor Mechanics 


through import of U. S. machinery 
and increased production of home 
farming machinery has put an 
impossible strain on local garages 
and their personnel. 

In this instance, recruits have 
been taken on with the under- 
standing that on completion of 
their course they will be placed 
in rural areas where their training 
will be of vast assistance. 

In the purely motor mechanic 
schemes, the same stipulation does 
not apply since the need for work- 
ers is general. Wages on com- 
pletion of the course are at trade- 
union rates. 


"GREAT GRANDAD WON'T SAY WHAT HE DIN 


AT BULL RUN.” 


PROVIDENCE, R. I—A Dill 
creating a Rhode Island Port Au- 
thority with broad powers to de- 
velop all transportation facilities 
within the state was passed re- 
cently by the State Legislature 
here and was at this writing before 
Gov. McGrath. 

The measure directs the au- 
thority to investigate from time 
to time any and all matters re- 
lating to transportation to and 
from Rhode Island by land, water 
and air and with particular refer- 
ence to the establishment and 
maintenance of terminals, piers, 
airports, warehouses and _ other 
transportation facilities. It would 
be authorized to take such actions 
as it deemed necessary to encour- 


Once we made springs— more than anybody else. We're still making 


them, of course — for guns, trucks and jeeps. But in addition we’re 
' 


making miles and miles of shells and ammunition belt links to 


put the blast on enemy planes, tanks and troops. And we’re making 


a whole host of other essential items. 


We’re head and shoulders in 


this war to design, build and produce in volume anything that will in 


any way speed the day of Victory. 


L. A. YOUNG SPRING & WIRE CORPORATION e 


CHICAGO; LOS ANGELES; 


OAKLAND, 


CALIF.; 


TRENTON, 


Tat rae ene 


N. 


Pe 


TULSA, OKLA. And In TORONTO 


age the establishment and mainte- 
nance of such facilities. 

The authority would be author- 
ized to make option contracts for 
the purchase, lease or operation by 
the state of real or personal prop- 
erty or transportation facilities 
within the state but any such op- 
tion would have to have the ap- 
proval of the State Legislature. An 
amendment tacked on the bill just 
prior to passage prevents. the 
authority from taking over port 
facilities owned by the city of 
Providence, unless the mayor of 
that city requests and consents to 
such action. 


_ There are profit-making opportunities 
in AN Want Ads. See inside back-cover 


NIGHT OF PRODUCTION 


DETROIT 11, MICHIGAN 


and WINDSOR, CANADA 





RivetingMachine 
Speeds Plane 
Output at Ford 


DEARBORN. — A revolutionary 
changeover in airplane parts fabri- 
cation has been introduced at the 
tire plant of the Ford Motor Co. 
here. 

Eliminating hours of tedious 
hand riveting, a 500-ton H.P.M. 
fast traverse press is now being 
used to rivet fin bulkhead spars for 
B-24 Liberator bombers. In a 
single operation, two spars are 
completed and 270 rivets secured. 

Total time consumed by the press 
for placing the rivets, riveting and 
tacking, is 10 minutes. Hand rivet- 
ing requires 25 minutes per spar. 

Hand riveting has not been com- 
pletely satisfactory because it re- 
sults in warpage and uneven sheer 
strength. Press riveting, however, 
has greatly improved sheer 
strength characteristics, besides 
eliminating all warpage. 

Additional dies are now being 
constructed for other presses at the 
Rouge. Such operations have made 
it possible for Willow Run, the 
largest bomber plant in the world, 
to exceed its quotas. 
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AIRCRAFT MEN visit Pontiac. Works managers of various Consolidated- 
Vultee Aircraft plants visit Pontiac Motor for a look at the automobile 


industry’s latest methods. 


Here, under the guidance of Supt. W. L. 


Kelley 


(far right), they watch an engraving operation in Pontiac Oerlikon gun plant. 


Simplex Products Wins 


Army-Navy E Flag 

CLEVELAND.—Simplex Products 
Corp. was awarded recently the 
Army-Navy E for excellence in 
production. 

Although 85 percent of the 
greatly increased production of 
the Simplex plant is absorbed by 
the military, the Simplex factory 


has been able to keep its national 
distributor organization adequately 
supplied with Simplex rings for 
motor conditioning. 


Governor Names Rossee 

EATONTON, Ga.—P. C. Rossee, 
owner of the Rossee Chevrolet Co. 
and representative in the General As- 
aan from Putnam county, has been 
name by Gov. Ellis Arnall as a 
member of his staff. 


Foxy Shovel that 


loves a fight! 


American engineering 


gave it a college education! 


. “ 


Present Road Bill Hit 


Five Eastern States Urge Substitute Bill, 
Providing 50-50 Matching 


NEW YORK.—A protest against 
a method proposed in Congress for 
apportioning a $3,000,000,000 post- 
war roadbuilding fund among the 
states was sent to President Roose- 
velt and congressional leaders by 
highway officials of New York, 
New Jersey, Pennsylvania, Massa- 
chusetts and Connecticut following 
a recent conference here. 

Opposing further consideration 
of the road bill sponsored by Rep. 
Robinson, of Utah, chairman of 
the House Roads Committee, the 
state officials indorsed a _ substi- 
tute plan proposed by Rep. Wene, 
of New Jersey. 

Robinson’s bill provides for ap- 
portionment of $1,000,000,000 annu- 
ally for the first three postwar 
years as a means of averting un- 
employment. The plan calls for 
the annual appropriation of a half- 
billion dollars for improvement 
and extension of the 240,000 miles 
of roadway in the federal highway 
system, and allotment of the other 
half-billion to municipalities and 
counties on the basis of popula- 


We're just as proud of this foxhole 
shovel as we are of any of the items we’re 
producing for war. Hundreds of thou- 
sands of them are being made by the 
Ingersoll Steel & Disc unit of Borg- 


Warner. 


And the same standard of care and 
skill goes into their making as into the far 
more impressive looking war tools being 
made by us—amphibians, ammunition 
hoists, gun turrets and a hundred others. 

With all these items, as in our peace- 
time products, a specialized knowledge 
and long experience with metals and pro- 


duction methods are clearly evident. 


DIGS A FOXHOLE FASTER THAN A FOX! 
You dig fast—when bullets are flying! 
You burrow like a gopher. And you 
thank your lucky stars for the keen, 
tough blade of that handy little shovel. 
The sarge was right—it’s a lifesaver! 


. 


u — 


HOW DO YOU LIKE YOUR EGGS? It’s 
no chef’s delight but a foxhole shovel can 
double as a frying pan. Mighty handy 
for serving up hot beans, meat or eggs. 
The steel shank prevents the fire from 
burning the hard wood handle. 


PADDLE YOUR OWN CANOE! You'd 
want something different at Poughkeep- 
sie. But this shovel is O.K. for paddling 
in the pinches. It’s rust-proofed and 
won’t reflect light. You dig it deep into 
the water ... and heave-ho! 


fe 
Logan see 


22 INCHES OF MAYHEM! At close 
quarters you can whip out your foxhole 
shovel. It’s a killer! The blade’s sharp 
and pointed. The cross bar handle won’t 
slip in your hand. Yes, it’s a foxy shovel 
that loves a fight! 


They are produced under a guiding 
principle well known to you in the auto- 
motive industry who have done business 
with Borg-Warner—the principle “‘de- 
sign it better—make it better’’. 

The influence of this principle will con- 
tinue to be felt in the days ahead through 
many products which we hope to build 
with you of the automotive industry. 


Partners with the automotive indus- 
try from the start, Borg-Warner 
supplies these and other essential 
parts... 


TRANSMISSIONS TRANSFER GEARS OVERDRIVES 
SYNCHRONIZERS CLUTCHES CLUTCH SPRINGS 
FLUID COUPLINGS UNIVERSAL JOINTS AND DRIVE SHAFTS 

CARBURETORS RADIATORS 


TAPERED WHEEL DISCS fr arti) 


BORG - 


WARNER 


Peacetime makers of essential operating parts forthe automotive, aviation, marine and farm implement industries, 


and of Norge home appliances . . . these units which form the Borg-Warner Corporation are today devoted exclusively to the 
needs of war: BORG & BECK + BORG-WARNER INTERNATIONAL + BORG-WARNER SERVICE PARTS *CALUMET STEEL + DETROIT GEAR AIRCRAFT PARTS ¢ 


DETROIT VAPOR STOVE 


* INGERSOLL STEBL & DISC °* 


LONG « MARBON * 


MARVEL-SCHEBLER CARBURETER * MCCULLOCH ENGINEERING ¢ 


MECHANICS UNIVERSAL JOINT * MORSE CHAIN * NORGE ¢ NORGE MACHINE PRODUCTS * PESCO PRODUCTS ¢ ROCKFORD CLUTCH ¢ SPRING DIVISION ¢« 
WARNER AUTOMOTIVE PARTS * WARNER GEAB 


tion, road mileage and total area. 
States would match the federal 
funds on a_ one-to-three basis 
under the plan. 

Wene’s bill provides for a 50-50 
matching of federal and _ state 
funds in an annual $800,000,000 
special postwar roadbuilding pro- 
gram. In addition, he wants the 
present federal-aid apportionments 
continued and supplemented. 

Federal funds under the Wene 
plan would be apportioned for 
“inter-regional roads” on the basis 
of the number of motor vehicles 
registered in counties traversed by 
inter-regional routes. Thus, the 
populous areas with heavy motor 
vehicle registrations would get the 
heaviest share of the funds. 

In a_ telegram to President 
Roosevelt, the officials of the five 
Eastern states said: 

“The Robinson bill as prepared 
disregards highway needs and the 
sound and important principle of 
equal participation by the states 
and the federal government in 
road building. This bill would 
penalize the states whose (gaso- 
line) tax contributions are largest 
and whose highway needs are the 
greatest. 

“The discriminations in this bill 
are unnecessary, unjust and un- 
bearable. We believe the provi- 
sions of HR 4518 (Wene’s mea- 
sure) correct these injustices and 
we indorse its passage.” 

The Eastern state officials said 
the Robinson bill would divert 
more than $220,000,000 from their 
states to Western and Southern 
states in the three-year period. It 
would provide a subsidy of more 
than 100 percent to no less than 
10 states, they said. 

New Jersey Highway Commis- 
sioner Spencer Miller jr., who 
presided over the conference, cited 
as an example of the difference in 
the two bills an estimate that 
New Jersey would get $70,000,000 
under the Robinson plan and $130,- 
000,000 under the Wene bill in the 
three-year period. 


National C of C 
Studies Report 
On Highways 


WASHINGTON. — Proposals: for 
highway transportation policies to 
be placed before the United States 
Chamber of Commerce at its an- 
ual meeting in New York next 
month have been announced by 
that group’s committee on trans- 
portation and communication. The 
recommendations include: 

1. Postwar rehabilitation and de- 
velopment of highways “based on 
comprehensive surveys and studies 
of the economic benefits and re- 
lationship to the public budget.” 

2. Highway users should con- 
tribute to highway costs in propor- 
tion to benefits. 

3. The federal government’s 
share of federal-aid highway devel- 
opment should not be increased at 
this time. 

4. States should continue to pro- 
vide highway rights of way. 

The committee regarded safety 
features “as an essential part of 
the highway program,” but took a 
position at variance with many 
highway user groups in recom- 
mending that the federal govern- 
ment prescribe minimum standards 
of motor vehicle sizes and weights 
operated in interstate commerce. 


White Names Weider 
Chief Bus Engineer 


EVELAND.—Ira §. Snead, 
vice-president of the coach division 
of White Motor Co., announced last 
week the appointment of Roger 
Weider as executive bus engineer, 
to serve under William WNaegel, 
general manager of the division. 

Weider joined White in 1936 and 
held, successively, the positions of 
laboratory engineer, research engi- 
neer, and until his new appoint- 
ment, development engineer. 


New Vancouver Dealer 


VANCOUVER. — Incorporation of 
Maple Ridge Motors, Ltd., here was 
announced recently. The firm will 
carry on business as dealers in cars 
and have capitalization of $20,000. 
Offices are at 208 Yorkshire Building, 
525 Seymour St. 





GREATES 
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THE One-man band isn’t going over vERY BiG! 


Homer spent years developing his act, until he 
has just about everything a one-man band can have. 
And it takes a lot to put over, too! In fact, it takes 
so much out of Homer that he hasn’t much energ y 
left to sell his line when he stops entertaining. 
Against all the other attractions, the one-man band 
isn’t going over very big. The other pitchmen who 
just peddle their stuff on the midway are getting 
a better take than Homer! 


N. SINGLE attraction can compete very well 
for public attention with a three-ring circus, the 
crowds, color and calliopes. But a lot of goods 
can be sold at a circus—if the vendor concen- 
trates on selling, and not competing. 

Among media, the Sunday comics section is 
the three-ring circus. It shows every Sunday, 
rain or shine—and has for forty years. 

It gets three out of four grown-ups, as well 
as all the kids; and they never tire of the ever- 
changing bill. It’s a big box office for all ages, 
and for both sexes. It’s a continuous all-day 


in any time. And the show goes on at home! 
No individual advertiser can match this 
show, or can afford to match it. It’s produced 
by professionals, paid for by publishers, because 
it sells newspapers, holds the interest of whole 
families. The advertiser just gets a ride, a seat 
front and center—with no responsibility for the 
show, no expense but the price of admission. 


Axo Metropolitan Group has made the 
Sunday comics a truly national medium— 
combined the circulations of forty-one leading 
Sunday papers in a national unit of 15,000,000 
circulation. No other medium reaches so many 
families, so favorably, so cordially, so consistently. 
No other national medium has such concentrated 
circulation in so many good markets. 

For the advertiser satisfied to sell something, 
Metropolitan Group comics has all the show- 
manship any advertiser needs! The cost is low. 
One order, one piece of copy, one bill. . . The 
ticket-wagon is now open! 


performance, as well. The customer can come 4 UE AF FE, Sea) ‘ 
a are 
VEN 2H nh FR : 


The first national newspaper network... Mi etro politan Grou jt 


Comics Section Advertising in: Baltimore Sun « Boston Globe « Chicago Tribune ¢ Cleveland Plain Dealer « Detroit News « New York News 
Philadelphia Inquirer ¢ Pittsburgh Press ¢ St. LouisGlobe-Democrat «¢ Washington Star « Des Moines Register + Milwaukee Journal 
Minneapolis Tribune « St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald « Detroit Free Press « New York Herald Tribune « St. Louis Post-Dispatch 


Washington Post ¢ opTIONAL: Buffalo Courier-Express * Cincinnati Enquirer *« Columbus Dispatch « Dallas News « New Orleans Times-Picayune-States 
Omaha World-Herald ¢ Providence Journal e¢ Rochester Democrat & Chronicle e« San Antonio Express « Springfield Union & Republican 
Syracuse Post-Standard ¢ METRO PACIFIC: Fresno Bee e Long Beach Press-Telegram ¢ Los Angeles Times ¢ Oakland Tribune e¢ Oregon Journal 
Sacramento Bee «¢ San Diego Union e San Francisco Chronicle « Seattle Times ¢ Spokane Spokesman-Review « Tacoma News Tribune 


220 E. 42d St., New York 17 + Tribune Tower, Chicago 11 + New Center Bldg., Detroit 2 + 155 Montgomery St., San Francisco 4 
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Just Among Dealers 


(Continued from Page 3) 


Shortly thereafter he took on the 
Cadillac, covering several states, 
and was one of the early dis- 
tributors with a national repu- 
tation. He is active in civic as 
well as trade association work. 
One of his fond recollections is 
entering and winning the Kansas 
City Star’s 1,000-mile endurance 
contest in 1908. He won with a 
Model G Cadillac against the 
more than 100 other cars that 
competed. 

+ * ~ 

8S. S. Sayers (Chrysler-Plymouth) 
Seattle, was born in Dayton, Wash., 
in 1896, started in the automobile 
business in August, 1919, imme- 
diately after his discharge from 
the Army. He worked in Walla 
Walla for awhile, then moved to 
Pendleton, Ore., in 1921 handling 
the Franklin and the Marmon. He 
purchased a Pendleton dealership 
in 1923 and took on the Maxwell 
line, which of course later on 
developed into the Chrysler which 
he has represented continuously 
ever since. In 1931 he purchased 
the American Auto Co. at Seattle. 
His great pride is the fact that a 
large number of his workers have 
been with his concern for a great 
many years, 22 workers having a 
record of more than 12 years of 
continuous employment and 26 of 
them from 5 to 12 years. Another 
source of satisfaction is the de- 
velopment of his parts and service 
departments to a point where for 
the last year they paid 110 percent 
of the total expense and 125 per- 
cent of the fixed overhead. As his 
contribution to the war _ effort 
Sayers has established a separate 
firm which manufactures. cold 
weather equipment—sleeping bags, 
flying suits, etce.—both for the 
Army and the Navy. The new firm 
is in a very modern building. em- 
ploying up to 250 people, and 
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expects to continue permanently in 
this business. 
* + - 

A. F. Lanier (Buick) Alezx- 
andria, La., was born in Groes- 
beck, Tex., Jan. 6 1887. He started 
in the automobile business in 
1920; in 1923 took on the Buick 
and has continued with it ever 
since. Being near several army 
camps, his particular wartime 
job is repairing Army officers’ 
cars. He is past president of the 
local Rotary club and past vice- 
president of the chamber of 
commerce, as well as past presi- 
dent of the local automobile 
dealer association. 

- * * 

HaMMOoND Jones (Chevrolet) 
Lakeland, Fla., was born in Rut- 
land, Vt., started as a dealer in 
1925 in Florida with the Oldsmo- 
bile. He has been active in many 
civic clubs and is a past president 
of the local automobile dealer 
association. i, 

Sanrorp Wess (Buick) Fort 
Worth, was born in Baird, Tex., 
July 26, 1891. Started as an auto- 
mobile dealer in 1912. He re- 
members the early days of trad- 
ing automobiles for horses, har- 
ness, saddles, surreys, cows, etc. 
It was sometimes necessary to 
make these trades so that the 
customer would have room in the 
barn for the automobile. In June, 
1942, he organized the Sanford 
Webb Mfg. Co. and one of the 
most satisfying experiences of 
his life has been his effort in 
connection with the development 
of that company, which fur- 
nishes parts for 20 prime air- 
plane contractors. 

* * * 

H. E. Best (Studebaker) Dover, 
Del., was born in Philadelphia in 
1905. He started in the business as 
a salesman in 1928, took on the 
Studebaker in 1932 and has been 
handling it ever since. During 
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The simplicity and eieatubliin of the basic principle of the Bendix 
Drive are evidenced by more than 60,000,000 installations. In all of them, 


fundamental advantages of the principle are demonstrated: 


impossibil- 


ity of damage by accidental engagement of the starter pinion; higher 
break-away torque which gives increased cranking power. The depend- 
able, low-cost efficiency of improved types of the Bendix Drive is at the 
service of the automotive industry—important in postwar planning. 


The Bendix Drive is an important 
member of “The Invisible Crew" — 
precision equipment now speed: 
ing from more than 30 Bendix 
plants to world battle fronts. 


ECLIPSE MACH 


*Trade Mark of Bendix Avi si Corporatior 
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wm |SAE Announces Program 
|For Diesel Meeting May 17 


NEW YORK.—Society of Auto-W. B. Bassett, Army Ordnance; A. 
motive Engineers has scheduled a:O. Willey, Lubri-Zol Corp., Cleve- 


FACED WITH the problem of count- 
ing out a specified number of two- 
thousandth of an inch thin connecting 
rod bearing shims in the packaging of 
Studebaker truck parts, engineers de- 
veloped the above device. The shims | 
are first stacked vertically in the ma 
chine and weighted down. A hinged 
plunger is then moved against the bot- | 
tom of the stack, pressing a measured 
thickness of shims through a slot. 


wartime he has become an expert 
victory gardener and is a lieu- 
tenant in the Delaware State | 
Guard. 

* * * 

C. A. Trussett (Ford) Athens, 
Ga., was born in Atlanta in 1890. 
He started as a road man for a 
Ford Atlanta branch in 1914. 
Those early years he traveled 
through the mountains of Ten- 
nessee calling on_ sub-dealers. 
This was before the days of con- 
crete roads and necessitated 
spending many nights in moun- 
tain cabins waiting for daylight, 
to repair a Model T to get on 
his way again. Trussell is Red 
Cross finance chairman for 
Athens, and is past president of 
the chamber of commerce and 
Rotary club, as well as the local 
automobile dealers’ association. 

* * * 

Si Bacon (Dodge-Plymouth) Mc- 
Pherson, Kans., was a Nebraska 
poy who migrated farther south. | 
He started in the automobile busi- 
ness in 1921 as a mechanic and 
later became a salesman. He took 


, On the Dodge contract in 1934. He 


has recently taken on the Dodge- 
Plymouth franchise at Salina, 
Kans., where Camp Philips and an 
Army air-base require additional 
maintenance facilities. He has been 
a director of the state automobile 
dealers association for five years. 
—JOHN O. MUNN. 


Trade Barrier 


| 
Fight Looms | 


DALLAS, Tex. 


Freer move- 
ment of truck traffic between 
Southwestern states through elimi- | 
nation of trade barriers is being 
advocated by the _ transportation 
committee of the Dallas Chamber 
of Commerce. 

It was announced at a recent} 
meeting of the group that it is 
planned, as a postwar activity, to, 
bring recommendations on_ the 
elimination of state barrier laws 
to the attention of those gov- 
ernors and other public officials in 
Southwestern states who are seek- 
ing coordinated relief. 


New Dodge Dealershi ip 


Open in Grand Rapids 
GRAND RAPIDS.—A new Dodge 
dealership to deal in automobiles, 
trucks and tractors has_ been 
opened by Robert S. Smith who} 


| has been in the automobile busi- | 


ness for 30 years. 


The new firm will concentrate on 
the wholesale distribution of parts 
in 23 western Michigan counties 
and in general repair. 


New Ohio Dealer 


YOUNGSTOWN, OO. — Incorporation 
papers have been granted to the Buck- | 
eye Pontiac Co., automobile sales | 
agency at 693 W ick Ave. It was au- | 
thorized to issue 1,000 shares of no| 
par value stock. Incorporators are 
Norman A. Emery, T. Lamar Jackson 
and C. Kenneth Clark 


Jack Weed’s Truckin’ 
some interesting views. 


will give 


national diesel fuels and lubricants 
meeting for May 17-18 in Hotel 
Knickerbocker, Chicago, to dis- 
seminate war-technical informa- 
tion among engineers designing} 
and producing’ diesel engines, 
fuels, and lubricants for military 
and essential civilian uses. 


The meeting, one of 10 wartime 
engineering conferences being held 
by SAE in war-production centers, 
will have as guest speaker Rear 
Admiral Earle W. Mills, assistant 
chief, Bureau of Ships, Navy De- 
partment, Washington. Admiral 
Mills is widely regarded as one of 
the Navy’s top-ranking diesel engi- 
neers. 


General chairman is H. S. Man- 
waring, of International Harvester 
Co., Chicago, assisted by SAE Vice- 
President Albert J. Blackwood, of 
Standard Oil Development Co., 
Elizabeth, N. J.. and SAE Vice- 
President John R. Sabina, of E. I. 
duPont de Nemours & Co. 


The preliminary program fol- 
lows: 


May 17, diesel engine session; 
chairman, F. G. Shoemaker, Diesel 
division, General Motors Corp., De- 
troit. Speakers will be Gregory 
Flynn jr., and Arthur F. Under- 
wood, Research Laboratories divi- 
sion, General Motors; Max M. 
Roensch, Chrysler Corp.; G. C. Wil- 
son, Universal Oil Products Co.; 
Carl H. Paul, Caterpillar Tractor 
Co.; R. R. Teetor, Perfect Circle 
Co., Hagerstown, Ind.; Paul Miller, 
Electro-Motive Corp., LaGrange, 
Ill.; Harry F. Bryan, International 
Harvester; T. M. Robie, Fairbanks, 
Morse & Co., Chicago, and Fred 
Zollner, Zollner Machine Works, 
Fort Wayne. 


Fuels and lubricants session; 


chairman, Sabina. Speakers—Capt. 


land; J. B. Kelso, Caterpillar Trac- 
tor; Lt. H. V. Nutt, USNR, Ann- 
apolis; E. G. Gunn, Fram Corp., 
East Providence, R. I.; E. W. Ald- 
rich, National Bureau of Stand- 
ards. 

Dinner session; chairman, E. R. 
Barnard, chairman SAE Chicago 
section; toastmaster, Harold G. 
Smith, Buda Co., Harvey, Il. 
Speakers—SAE President W. S. 
James, South Bend; Admiral Mills. 

May 18, fuels and lubricants ses- 
sion; chairman, W. H. Oldacre, D. 
A. Stuart Oil Co., Ltd., Chicago. 
Speakers—R. C. Williams, Cater- 
pillar Tractor; L. W. Griffith, Shell 
Oil Co., Wood River, Ill.; R. W. 
Goodale, Standard Oil Co. of Cali- 
fornia, Richmond; C. C. Moore, 
Union Oil Co. of California, Wil- 
mington, Calif.; H. F. Bryan, In- 
ternational Harvester; A. L. Foster, 
Petroleum Publishing Co., Tulsa, 
Okla.; A. B. Culbertson, Petroleum 
Administration for War, Washing- 
ton, and G. H. Cloud, Standard Oil 
Development Co., Elizabeth, N. J. 

Diesel engine session; chairman, 
Blackwood. Speakers—E. W. Wa- 
sielewski, McCulloch Engineering 
Corp., Milwaukee; Walter Parrish, 
Superior engine division, National 
Supply Co., Springfield, O.; H. L. 
Knudsen, Cummins Engine Co., 
Columbus, Ind.; Lt. Col. E. F. 
Norelius, Office of Chief of Ord- 
nance, Detroit; Capt. J. L. Cassell, 
Equipment Development Branch, 
Chief of Engineers, Washington; 
W. F. Aug, Mack Mfg. Corp., Allen- 
town, Pa., and George M. Lange, 
Timken Roller Bearing Co., Mil- 
waukee. 


There are profit-making opportunities 
in AN Want Ads. iin AN Want Ads. See ir inside | bac! k- -cover. 


AUTOMATIC 
MAINTENANCE 


MEANS 


Service 


Sales 
Goodwill 


Millions of owners depend on Pennzoil quality to make 
their cars, trucks, tractors and farm equipment last for 


the duration. 


They look upon it as the ‘automatic maintenance man” 
who has helped them keep their cars running with a 
minimum of trouble and expense. They realize that Pennz- 
oil products are particularly tough on sludge and varnish 
so prevalent under wartime driving conditions. Their ma- 
chines definitely last longer and they appreciate it. They 


won't forget! 


Your identification with this kind of performance not 
only pays off now in terms of dollars but also in priceless 
goodwill for postwar dividends. 

You are building today for tomorrow when you display 
the yellow and red oval that has become the symbol of safe 
lubrication to “‘choosey’’ owners everywhere. 


ae Re 


EXECUTIVE OFFICES 
OIL CITY, PENNSYLVANIA 


re Pen 
/, Pu i "SYlvanj, 
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i, —the 4th Dimension il Tee NE 


q , — " a : , (Continued from Page 1) 
e e # | ’ ( 

~ ’ ee "ios ae. . was the speech of Maurice Olley, 

$25 Million for 5th Drive; ‘= ee) iam Penny  & N | of the British Army staff in De- 

a) : . troit, who criticized American 

Ford Names Gnau 5 fy | car producers for hanging a lot 


s = UA ae of tinsel on their automobiles 

By Pete Wemhoff os se | and neglecting the power plant. 
‘ - " a ! . He declared that, in contrast to 

¢ British-made cars, American 
automobile engines develop con- 
siderably more power than is 
necessary and as a result are 


7 ifth Drive ' 1940. He previously served as vice- 


Fifth War Loan drive, to start | president of Ford-Aire, Inc., adver- 
«lune 12, will be backed by an | oe ee eee eee — not as economical they could 
fdvertising campaign for which | Corp., and advertising executive : — as the; 
more than $25,000,000 worth of | With Pontiac division of General a _- , . , 
w@lisplay space and radio time has | Motors. 4 i” W. H. Elliott, manager of the 
heen donated to the government, Goodrich field engineering depart- 
reports Thomas H. Lane, director | Renews ' a or << ue os a 
isi he W inance : wis a re 0 six arou e 
iitcios ct the Treasury. ner . tee has renewed the “Voice world is being rolled up daily in 
Guy Lemmon, campaign ite Saas ace EWT) ot a a ‘ ge gay KNIVES that American fighting men find indispensable the joint industry - government 
Ber of the War Advertising Coun- | \; :00 p.m., ) over the fu n slashing their way through jungles, Japs, Nazis or other menaces, con-| testing of synthetic rubber car 
8 aoe “ie NBC network, effective May 29 for | Stitute an unique contribution by mechanics and members of the service | and truck ti 
cil, outlining the advertising for- 52 weeks. Sweeney & James Co department of Cheaha Motors, Chevrolet dealers of Talladega, Ala. Donating | © wi er 
mula which had been agreed upon : : y . "| their services two nights a week, these men each night produce 10 razor-sharp| Elliott indicated that prospects 
"%n the basis of research findings of Cleveland, is the agency. knives—from the steel of scrapped Chevrolet car and truck springs. Left to| are bright for perfection of a 
and experience in early bond The contract renewal represents oe a a cane a av Howard Lanier, Rudolph Newman, | large-volume, general-purpose syn 
rives, said that patriotic motives | the beginning of Firestone’s 16th | ©M@tles N. Turner and George T. Hicks. ee » & a eee 
“Would be denne during the | year po a mutt time sponsor of thetic rubber much more nearly 
drives, and self-interest appeals | NBC programs. Corp., has joined the Elks maga-, pointed manager of advertising | °@@! to natural rubber in pro- 
“would be emphasized during the zine as Detroit representative. and sales promotion for the Gillette | ©®SSing characteristics and_ in 
periods between drives. Notes isa tire division of United States Rub-| absence of heat build-up under 
; ber Co., it is announced by ‘W. D. | flexing than the current “standard” 
O. E. Lusk, formerly of Ethyl Henry A. Mackey has been ap-| Baldwin, Gillette sales manager. formula. 


word Names Gnau ly of Ethyl! Henry A. Mackey has bee 
J. Russell Gnau, for 25 years) 
Maizht hand man of Charles E. Sor- 
pPnsen (former Ford production 
chief), in the future will be asso- 
-Miated with John W. Thompson in| 

he supervision of the Ford Motor 


Co.’s public relations department. | ‘ 

<2 Thompson supervises advertising, | ; i All O t t h i 

public relations and publicity for) (ia. m u a3 e p you 
e company, and Gnau is expect- | f 

“Ed to devote his time to promo-| 


onal protramsasnlay, of = )  #<keep your service work 


“GM Renews Symph 


Another full year of radio sym- >. ae = t 
“Bhony music under sponsorship of Bi , in . 
General Motors was assured last , = G 
week in the announcement by 
lfred P. Sloan jr., chairman, that ied 
the corporation had signed a con-| : Qe 2 e ‘ . 
Syact with National Broadcasting re That’s why I’m Selling Motorists 
o. for continuation of the General Hy 3 . dF 2 
Motors Symphony of the Air pro- ide, . i bes RE Pe és - 
Nisam for a second period of 52 ©») “RA on all your Maintenance Services 
weeks. —— — 
Under terms of the new contract, 
e Sunday radio program, which 
has presented the NBC Symphony 
~&)rchestra under the _ conductor- 
Ships of Arturo Toscanini, Leo- 
pold Stokowski and Dr. Frank 
e@lack, will remain under the 
eneral Motors banner until Aug. 
1, 1945. 


eads Group 
—~ D. H. Odell of General Motors 
as been named chairman of the To ; ’ ee 
newspaper committee of the Assn. % , ” ees, — have - keep ticking oul people 
will be missing at vital jobs. And it takes a 


af National Advertisers. 
The automotive industry also is lot of different kinds of care to keep old cars 


prominently represented among a | ’ running. You should know—that’s your job. 
—“aher members of the committee, a “a ‘ . 
including F. S. Cannan, Sun Oil a... bhi Tra ; The folks at Alemite know what this has 
o.; Storrs Case, Chrysler Corp.; = AW. S a put you up against. They know you're doing 
. oo ae o. ‘Au, . the greatest job the industry has ever done, in 
a rors erat: Swen , ~~ oF spite of lack of men, hard-to-get parts and 


riffiths, Socony-Vacuum Oil Co.; P 
-®alph Harrington, General Tire & over-worked equipment. And they want to 


Rubber Co., and Frank T. Tucker, — : help by keeping unnecessary jobs from swamp- 
-. F. Goodrich Co. ; ‘ ot ing you so that you can give full time to the 


Eldean on Own necessary ones. 
= Fred Eldean has resigned as “That’s why they let me talk to American 


assistant director of public rela- RG igh e : , f motorists every month—speaking as a service 

-#ions for General Motors and has oo rz a | 2 man for a// you service men. My job is to tell 
Started his own public relations se : ae : : : 

ins t Sew York . even ee aes sronth 098°" how regular use of your maintenance services 

* ae can keep cars from breaking down and clutter- 


Eldean will provide counsel and ll ne Ne 5 on cos ea ae "ato on ym 
Service, and in addition will in- “Boe we on mute : ~ . ing up your shop for weeks waiting for a re- 


i ; 3 ws * “oe en pi . ug service 
ap the public relations field. ‘This : wt ESSE ST peewee Pe or 
will consist of a “Current Inter- eet es saan a “You'll notice that this advertising doesn’t 
preter” letter which will be sent wo Eee tt eran, just plug Alemite. It’s designed to sell a// your 
=Priodically to subscribers. vom me tan ot = ‘tea = me a aa services—regularly and profitably for you—no 
ae, : matter whether there’s a pound of Alemite in 


Renews Symphony : 
The New York Philharmonic- eae eo «TE your shop of not. 
ymphony will —— = — we ee ae ‘ “There's a job to be done—a fight to be won 

oe | <eonsnsen ae —right here at home. And working together, 
inued sponsorship of United States we can win it.” 

=@ibber Co. over the full U. S. CBS 

network, it is announced by Dr. 
tur Rodzinski, musical director. 
he renewal is effective May 21. 


Institutional copy is used in the 
~agmmercials during the broadcasts. | 
ampbell-Ewald Co. is handling. | 
“Alempstead Upped as 


Henry M. Hempstead, Kelvinator ae eee eer 
account executive of Geyer, Cornell von. LUBRICANTS e LUBRICATING EQUIPMENT ¢« MOTOR OIL 
——@ Newell agency, has been elected 
vice-president, it is announced by : CHICAGO 14, ILLINOIS 
B. B. Geyer, president. 
empstead joined the agency in, 


— 
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600 More Car Prospects 


Frost Finds Follow-Up System 
More Appreciated Now 


GLENDALE, Calif—Through a 
detailed study of every department 
and attention to the follow-up sys- 
tem, Art and Henry Frost, of Art 
Frost Co. (DeSoto-Plymouth) have 
boosted customer labor sales 21 
percent over the previous record 
month and have increased their 
list of postwar new-car customers 
by 600. 

While this follow-up system is 
not new, it is proving much more 
effective in wartime than it ever 
did in peacetime because, the 
Frosts say, customers now are 
more appreciative of courtesy. 
After service work is finished, 


Service Clubs 
Gaining Favor, 


Studebaker Says 


SOUTH BEND. — Studebaker’s 
1944 program of Service Club 
clinics, now under full headway 
in the field is being enthusiastically 
received, it was revealed last week 
by D. O. Wilson, general service 
manager. 

The clinics are aimed at keeping 
more of the nation’s motor cars 
and trucks in useful operation 
during these important wartime 
days. Out of the continuing study 
made by Studebaker engineers of 
the effects of prolonged, rationed 
usage on automobiles and trucks, 
the most effective maintenance 
procedures and recommendations 
were gleaned. 

These current findings have 
been grouped into six general 
classifications such as_ transmis- 
sion, brakes, rear axle, etc., and 
each is made the principal subject 
for one Service Club meeting. 

A new feature of this year’s 
Service Club clinics is the award- 
ing of appropriate emblems of 
merit to dealers’ service personnel. 
This recognition of service skill is 
available to service men, shop 
foremen, service salesmen and 
service managers. 

Special mechanical demonstra- 
tions and discussion periods are 
also a regular part of these Service 
Club clinics. Meetings are sched- 
uled about every sixty days at lo- 
cations in each branch that are 
carefully selected so those who at- 
tend need not drive far or lose 
much time. 


Herrick Urges 


Service Crusade 


DETROIT.—“Close to 5,000 vehi- 
cles are being junked every day 
and patriotic dealers and owners 
alike should crusade against neg- 
lect, that this figure may be re- 
duced,” D. M. Herrick, Western 
divisional sales manager of DeSoto, 
told DeSoto dealers on his swing 
through the West. 

Herrick returns to the home 
office after presenting to the dealer 
organization in the West a new 
national advertising campaign de- 
signed to assist owners in caring 
for their cars. The campaign, in- 
volving repeated insertions, will 
have an average newspaper circu- 
lation of nearly 37,000,000 readers. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


Texas Hits Black Market 


In Used Trucks 

SAN ANTONIO.—With over- 
charges on the sale of used 
commercial vehicles totaling 
over $17,000 during the past 
month, steps are being taken to 
curb this practice, it has been 
reported by the local office of 
the OPA. 

In some cases where there has 
been a sale over ceiling price 
which does not entail a willful 
violation, the matter will be 
held with as little inconvenience 
and unpleasantness, it was re- 
ported. Investigation has_re- 
vealed, however, that approxi- 
mately 15 percent of the cases 
investigated thus far have been 
found to be willful, and steps 
are being taken to file criminal 
charges. 


customers are sent a card or a 
letter thanking them for their 
business and asking whether the 
service was satisfactory. 

Of the 1,030 cards sent out so 
far, 363 have brought replies, which 
in most cases are complimentary. 
Often the customer mentions by 
name the mechanic or lubrication 
man who worked on the car or 
one of the other employes. Such 
cards are posted on the bulletin 
board, and serve to inspire the 
employes to be more careful and 
courteous. 

All complaints are handled by 
the service manager, Walter Shull, 
who finds the reason for the com- 
plaint and corrects it where possi- 
ble. 

Steps for improvement of the 
Frost organization began last 
November, when Art and Henry 
Frost called in Shull and Ed 
Bishop, parts manager, and point- 
ed out the need for expanding 
operations in their departments. 

After a survey of the building 
layout, it was found that cer- 
tain changes would provide four 
additional service stalls. Arrange- 
ments also were made to use 
space on the used-car lot to park 
cars waiting for service or de- 
livery. These steps helped to in- 
crease the productive work of the 
employes by relieving congestion 
in the shop. 

In January, the mechanics were 
offered an opportunity for overtime 
work. As a result, the 11 me- 
chanics produced 3,025 productive 
hours. Customer labor sales for 
January were 21 percent higher 
than any previous month. 

To relieve Shull and Bishop of 
details, Susan Baker was employed 
to operate the owner service rec- 
ord and Mildred Moore to operate 
the parts department inventory- 
control system. Both of the women 
have proved capable and efficient. 

As a result of the program, the 
dealership has added 600 names to 
its list of service customers, bring- 
ing the total to 1,900. Art Frost 
points out that this is assurance 
of at least 1,900 prospects for new 
cars when they are available again. 


Buick Foundry 


Resumes Operation 


FLINT.—Buick’s grey iron foun- 
dry will shortly be placed in opera- 
tion to manufacture cylinder block 
and cylinder head castings for 
Army truck engines, it was an- 
nounced by Harlow H. Curtice, 
Buick general manager. 

Buick has accepted contracts to 
supply the Hercules Motors Corp. 
with a large monthly schedule of 
engine castings needed to maintain 
an increased rate of military truck 
production. 

It is estimated several hundred 
persons will be immediately em- 
ployed in this production. 

Retooling of the grey iron foun- 
dry equipment is now under way, 
Curtice said, and it is expected 
first metal will be poured early in 
May. 


Two Ex-Dealers Run 


For N. C. Legislature 


RALEIGH, N. C.—Dealers in North 
Carolina are becoming more active 
in state governmental affairs, ac- 
cording to the North Carolina 
Automobile Dealers Assn. Since 
May 27 is election day, the associa- 
tion has urged dealers to talk with 
candidates from their counties and 
vote for those who understand the 
problems of the dealers. 

Among the candidates for the 
legislature are W. T. Culpepper, 
Elizabeth City, a former dealer; 
John S. Watkins, Oxford, father of 
a dealer, and Edwin Pate, Laurel 
Hill, former dealer. 


New GMC Dealer 


TUCSON, Ariz.—GMC_ Truck 
Coach division, General Motors Corp.. 
announced recently the appointment of 
121 Fourth Ave., as 


and 


Westward Motors, 
sales and service. R. K. 
general manager of the firm, Ed 
Velvez is supervisor of mechanical de- 
partment and J. E. Leavitt is office 
manager. 


Walters is | 


Back in Business .. . 


f 


f 


Vy 


THIS IS HOLT CHEW’S new dealership in Denver, which he has just 


reopened after an honorable discharge from the 
his Chrysler-Plymouth business when he entered the armed forces. 


Chew had liquidated 


y. 
At the 


right is Chew’s “super-service”’ station. 


HERE IS A SECTION of the spacious and well-equipped service department 


of Holt Chew’s new business in Denver, showing 


tuneup equipment, etc. 


ubrication rack, motor 


Warning on Gas Dopes 


None Have Been Able to Stretch Supply, 
NADA Inquiry Reveals 


WASHINGTON.—Efforts of mo- 
torists to stretch out their scant 
supply of gasoline by the use of 
so-called dopes have little likeli- 
hood of success, in the opinion of 
the National Automobile Dealers 
Assn. 

“Although the use of these con- 
coctions seems to be increasing 
throughout the country,” an NADA 
statement says, “government tests 
so far have failed to establish any 
evidence of their beneficial quali- 
ties. 

“Upon checking into this situa- 
tion, we made inquiry of the Na- 
tional Bureau of Standards and 
received the following report: 

“‘Although we have tested hun- 
dreds of these dopes, both in lab- 
oratory and in vehicles on the 
road, without finding beneficial re- 
sults in any case, extensive tests 
are now being completed on some 
of the newcomers to make doubly 
certain of the conclusions. The 
main conclusions as they now 
stand are that none of the fuel 
dopes used in small amounts, such 
as an ounce or so per gallon of 
gasoline, have any measurable ef- 
fect, desirable or otherwise, on the 
operation of the automobile or the 
miles per gallon of fuel.’ 

“Manifestly,” the NADA _ con- 
cludes, “it would not be possible to 
declare that any specific prepara- 


Parts for British 
Get WPB OK 


WASHINGTON.—The War Pro- 
duction Board issued last week a 
direction permitting manufacture 
of a sufficient quantity of replace- 
ment parts to maintain approxi- 
mately 21,000 military vehicles of 
various types purchased in this 
country by the British Supply 
Mission in 1943. 

These’ vehicles 
plows, tractors, trailers, amphi- 
bians and trucks. Production of 
replacement parts for these vehi- 
cles was prohibited under Limita- 
tion Order L-158. Direction 2 to 
the order was necessary to provide 
the needed parts. 


include snow- 


tion is without value unless reli- 
able tests had so proved it. How- 
ever, the statement by the Bureau 
of Standards that its tests of hun- 
dreds of these concoctions had 
failed to find conclusive evidence 
of any measurable beneficial re- 
sults in a single case, should be 
taken as sufficient warning to dis- 
tributors not to recommend any 
preparation unless they have evi- 
dence that reliable tests have 
established its worth beyond the 
shadow of a doubt.” 


Wage Schedules 
For Mechanics 


Listed in N. Y. 


NEW YORK.— Tentative adop- 
tion of approvable wage rates for 
workers in automobile repair and 
maintenance occupations in the 
New York metropolitan area was 
announced here recently by Chair- 
man Thomas L. Norton, of the 
Regional War Labor Board. 

Hourly rate ranges, applying to 
nine job classifications not includ- 
ing bus and taxicab repair and 
maintenance workers, were an- 
nounced as follows: Helpers and 
greasers, 75 to 85 cents; semi- 
skilled mechanics, 85 to 95; paint- 
ers and upholsterers, 95 to $1.025; 
automobile mechanics, automotive 
electricians and body metalmen, 
97% cents to $1.125, and automotive 
machinists, $1.04 to $1.22. 


Grand River Chevrolet 


Opened by Rose 


DETROIT.—Opening of the 
Grand River Chevrolet Co., follow- 
ing extensive alterations to the 
building at that location and the 
installation of new service equip- 
ment, is announced by S. H. Rose, 
who recently purchased the busi- 
ness. 

The Grand River Chevrolet Co. 
for many years has been known 
as one of the largest truck dis- 
tributing concerns in the Middle- 
west. 


USED CARS—SERVIC 


Chew Reopens 


a 


His Dealership || | 


In Denver 


DENVER.—Holt Chew, Chrys 
dealer here, has reopened his 
dealership after 14 months of 
Army service. 

Chew acquired his Chrysler fran- 
chise in 1939 and operated succeg 
fully until September, 1942, w 
he liquidated his business and en- 
listed in the Army. 

In November, 1943, he received 
an honorary discharge and return- 
ed to Denver to reestablish t 
dealership in the face of wartime 
shortages and restrictions. 

Chew first located the kind 
building he needed and remodeled 
it to his satisfaction. Next all 
tools and equipment needed for™® 
complete and up-to-date parts and 
service department were obtaing 
Then capable personnel was hire@, 
including a service manager and 
six mechanics. , 

After purchasing 65 late-mode 
used cars, valued at $68,000, he 
opened the doors of his new bu 
ness in February. 


Nash Reports 
$491,064 Net 


For Quarter 


DETROIT. — Nash-Kelvinator 
Corp. reported last week for 
quarter ended March 31 a 
profit of $491,064 compared with 
$590,204 for the same quarter lg 
year. This is after all charges, in- 
cluding provision for income tax. 

For the first six months of t 
current fiscal year, starting Oct. 1, 
1943, net after all charges 
$1,551,325, compared with $1,245,} 
for the first half-year period of the 
preceding year. 

Six months’ provision for inco 
tax is $3,575,000, compared with 


$2,208,000 for the same period lqme. 


year. 
All government contracts includ- 
ing those for aircraft engines, p 
pellers, control governors, afd 
other war equipment, are now on 
a volume basis except for ft 


= 


— 


Sikorsky helicopter which will not 


be in volume production until later. 


Hutchins Visiting 


Dealers on Coast 


DETROIT.—Stressing the “mou 
ing responsibility of automobile 
merchants and _ vehicle owne 
alike in servicing to the utmé 
America’s remaining precious stock 
of cars and trucks,” J. W. Hutchi, 
assistant general sales manager ¥ 
Dodge, now is On a swing to meet 
with dealers on the West Coas 

Hutchins will meet with repre- 
sentatives of the parts and service 
divisions and will counsel wi 
merchants, seeking also the reé- 
actions of owners of cars and 
trucks. 

He will be accompanied on por- 
tions of his trip by W. A. Sallmap, 
Dodge regional manager for ft 
Seattle region, which includes the 
Portland dealers, and further so 
by C. S. Bash, regional manag 
for the Los Angeles region, which 
includes the dealers in San Fra 
cisco. Hutchins will hold meetings 
in the above cities following an 
initial stopover to visit with deg 
ers in Spokane. 


Perfect Circle Reveals 


Executive Changes 
HAGERSTOWN, Ind.—A n 
ber of organizational changes be- 
came effective Apr. 1, Lothg 
Teetor, president of Perfect Ci 

Co., said last week. 

W. Herschell Skinner, form 
purchasing agent of the Richmd 
plant, has been appointed assistant 
purchasing agent of Perfect Cirge 
with offices at Hagerstown. Robé 
Van Winkle succeeds Skinner at 
the Richmond plant. 

Teetor also announced that Stah- 
ley Murray has been made man- 
ager of the warehouse at Hage 
town. Murray formerly was as- 
sistant advertising manager and 
for the last several months 
been in charge of the priorities 
department. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 
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Private Truck Owners’ Guiding Light 


How NCPMTO Seeks to Make Road Easier for Those Who 


Use Commercial Vehicles in Their Business 


Startling Progress Due 
. In Use of Glass 


By A. H. Allen 


GLASS AS AN ENGINEERING material, and as a 
component of other engineering materials, is gradually 


a 


apming of age. 


Though it dates back centuries as a sub- 


Stance in the arts and manufactures, the automobile was 
eally the means of developing structural properties hitherto 


“mnrealized in glass. 
ago, of course, came safety 


-glass—laminations of glass 
eld together by a _ transparent 
sement. Early versions of safety 
"giass left much to be desired from 
an appearance standpoint, since 

some varieties the cement dis- 


"Colored with age and exposure to! 
light and made an unsightly mess! 


~@f safety glass windows and wind- 
shields. Difficulties also were ex- 
perienced with separation of the 
inations and air bubbles which 
distorted vision. 
Technicians steadily worked out 
"gnese bugs, improved manufactur- 
ing techniques 
and cements, sub- 
stituted a “plate” 
type glass for the 
original “win- 
dow” glass, and 
finally arrived at 
the present qual- 
ity of safety 
glass which is 
strong, _ shatter- 
proof and resist- 
ant to weathering 
Allen and light. 
An important 
development along the way was 
he perfection of a polyvinyl 
resin laminating material which, 
the uncured condition, resem- 
bles sheets of thin, white rubber. 
Placed between the layers of 
glass and subjected to heat and 
pressure in autoclaves, it poly- 
merizes. and becomes a strong, 
plorless cementing material far 
superior to former types. 
Meanwhile glass scientists began 
““™ study the effect of heat treat- 
ment and differential cooling of 
automobile glass. They found that 
rapid “quenching” of the outer 
surfaces of a plate glass, the fibers 
ould be placed in compression, 
vhile the inner fibers were in ten- 
sion, resulting in a material of 
esanusually high strength and re- 
sistance to impact, an ideal prod- 
uct for automobile rear window 
~macohts in many models. 
* * * 


—Mther Advances 


Are Secret 
AT ABOUT the same time a 
ethod was perfected for limited 
curving of glass panels in mass 
samroduction, without destroying or 
distorting visual properties. This 
was an epochal achievement, for 
wt did away with bothersome re- 
fections and glare, particularly in 

night driving. 
Thus far the record is clear, 
but there have been a number 
of further advances in glass 


= 


= 


echnology still in the murk of | 


military secrecy. Impact strength 
has been further increased, to 
he point where bulletproof glass 
for aircraft windows is at least 
being whispered of. Numerous 
other applications have been 
moved out of the experimental 
stage. Glass fabric and tape has 
found numerous industrial appli- 
cations, such as for insulation 
where heat and dielectric re- 
quirements are beyond the limits 
of rubber. 

A recent promising development 
s the use of glass fibers in molded 
plastics. Tests have shown strik- 
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“Just Press This Button, and the Top Goes Down” 


Years?ing increases in strength of such 


plastics-and-glass combinations, 
even comparable to some grades 


of steel. 
+ 


Tensile Strength 
Is High 


GLASS IS of course one of the 
highest unit strength materials 
known, some experimenters having 
claimed calculated tensile strength 
from glass fibers on the order of 
3,500,000 pounds per square inch. 
Its weakness is lack of impact or 
torsional strength comparable to 
metals, 


One plastic company conceived 
the idea of impregnating one of 
its plastics with glass powder to 
raise dielectric properties. The 
idea was a good one but the 
combination had even less im- 
pact strength than the plastic 
alone, flying to pieces at the 
merest touch, so the plan was 
dropped. 

Look for further startling prog- 
ress in glass for engineering ap- 
plications. 


* * 


s. * *# 


W ood-Plastic 


Combinations 


STILL ON the subject of mate- 
rials, the duPont interests spon- 
sored an exhibit in New York a 
week ago at which samples of a 
new plastic-impregnated wood 
were shown. This material is some- 


what different from a wood-im-! 


pregnated plastic, several varieties 
of which have been tested. A 
thermosetting plastic—methylourea 
—which is water soluble, is soaked 
up by the wood and then set by 
heat and pressure, producing an 
iridescent material with unusually 
high strength and hardness. 

Still more or less in the lab- 
oratory stage, the development 
may have significant postwar 
possibilities, and is just one of a 
number of wood-plastic combina- 
tions, some of which are already 
in military usage, such as the 
combination of Formica - type 
plastic and wood for propellers 
used on some training airplanes. 


* * 


Another Form 


Of Racket 


ANOTHER FORM of the “engi- 
neering service” racket outlined 
briefly in the last chapter of this 
department has come to light. It 
involves the design of special tool- 
ing and attachments for machine 
tools, often at cutthroat prices and 
highly inferior engineeringwise. 
One machine tool sales office re- 
ports, furnishing data to an “engi- 
neering service’ company which, 
after investigation, proved to be in 
process of designing and building 
an attachment for a client which 
had purchased a machine from 
the sales office. 


The attachment being designed 
was identical in function with a 
standard accessory furnished by 
the machine tool builder for 
around $120. The “engineers” 
were doing a little redesigning 
—for $500—and the product was 
inferior to the standard unit. 


* 
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By William Ullman | 
Washington Correspondent 

W ASHINGTON.— Confronted 
with problems quite distinct from 
those of the owners of for-hire ve- 
hicles, the private truck owners of 
the United States, in the midst of 
the harassment of wartime restric- 
tions, are seeking guideposts to 
protect their interests when the 
emergency is past. Their search- 
light is swung by the National 
Council of Private Motor Truck 
Owners, whose headquarters here 
is within hailing distance of Con- 
gress and the numerous federal 
government departments and agen- 
cies whose activities intimately 
affect their welfare. 

Membership in the National 
Council ranges from a butcher or 
plumber whose lone one-tonner 
must take care of all his busi- 
ness to great corporations whose 
fleets of thousands of huge 
trucks roam street and country- 
side. 

The tremendous volume of these 
individual and wholesale opera- 
tions throughout every corner of! 
the land can be visualized only| 
when it is understood that 88 per-| 
cent of all the motor trucks reg-| 
istered in the United States are 
privately operated. 

* * * 


Fully Authorized 
On All Matters 


The authority and scope of the 
committee is indicated by the reso- | 
lution adopted by the board of 
directors to the effect that the war 
advisory committee is fully author- 
ized to act on all war matters 
affecting private motor truck op- 
eration. 

How it has achieved its aims is 
explained by Ott: 

“The original setup of the com- 
mittee had as its goal the getting 
together of a group of men large 
enough to be representative of all 
the important varied kinds of pri- 
vate motor-truck operation, agri- 
cultural and industrial. Deliberate- 
ly it was not set up as exclusively 
a council group. Its membership 
was about half council member- 
ship and half drawn from outside 
private truck operation. We did 
not want it to be characterized 
by anyone as an agency of the 
council set up only for the ad- 
vancement of the council. 

“We wanted if known as a 
representative group of private 
truck operators all over the 
country. Since that time _ its 
character has changed a little. 
Most of the people who have had 
any contact with the council as 
members of this committee have 
become sufficiently interested 
and convinced of the worthwhile 
character of the council’s work 
to become members but it still 
is not a committee which is 
drawn 100 percent from council 
members.” 

In connection with numerous 
war regulations affecting truck 
operation, the National Council has 
suggested and obtained numerous 
amendments and_ interpretations 
clarifying these regulations in a 
helpful manner. A recent example 
was an amendment greatly simpli- 
fying the record and report re- 
quirements in connection with cer- 
tificates of war necessity. 

The ODT has assured the Coun- 
cil that prior to issuance of con- 
templated regulations it will con- 
sult with the council to the extent 
this is feasible. Previously, regu- 
lations were issued without suf- 
ficient consultation, the council 


pointed out. ; 


Separate Section 
Is Established 


Largely as a result of council 
pressure, a separate private carrier 
section has been established in 
ODT. ODT also has established a 
Labor-Management Committee on 
which the council is represented, 
along with the American Trucking 
Assns. and the International 
Brotherhood of Teamsters. Similar 
representation has been obtained 
on local labor-management groups. 
The purpose of these committees 
is discussion of the manpower and 
labor problems under ODT regula- 


A. M. Grean 
... president 


| 


L. F. Banigan 
- . managing director 


tions but not discussion of particu- 
lar contracts or labor situations. 
ODT has formed various dis- 
trict maintenance committees on 
which the council is represented 
for discussion of parts and 
maintenance labor problems. 

Likewise, it has provided quali- 
fied men to serve as industry 
members of regional trucking 
panels created by the National 
War Labor Board to pass on 
both voluntary and dispute cases 
involving wage adjustments. 

The council was called upon by 
the War Department to assist in 
the development of plans for the 
emergency use of private motor 
trucks in the event of a breakdown 
in railroad transportation in any 
locality due to strike or otherwise. 

The council maintains contact 
with the Truman Small Business 
and Interstate Commerce Commit- 
tees of Congress and at their re- 
quest furnishes information con- 
cerning the effects of regulations 
on private truck owners. It also 
has sought and obtained the co- 
operation of the Bureau of the 
Budget in the simplification of 
questionnaires by government 


agencies. 


s> * * 


Furnishes Agencies 


With Information 


The council furnishes ODT and 
War Production Board with in- 
formation on the requirements of 
private truck owners for parts and 
new vehicles, and consults with 
the Office of Price Administration 
on tire and gasoline rationing. In 
addition, it maintains contact with 
the rubber director’s office. 

The need for greater considera- 
tion of the essentiality of private 
truck transportation, particularly 
distributive operations, has been 
emphasized by the council before 
the War Manpower Commission 
and Selective Service officials. 

Concerning the future, President 
Grean says: 

“Of course we all know that 


during the war we will neces- 
sarily have continuation of regu- 
lation such as we have had, and 
the council will continue in this 
regard to do the same things 
that have been done in the past 
to protect the interests of private 
motor truck owners. However, 
there is one fundamental and 
important thing the council can 
help in doing and [ think all 
business men should be thinking 
of it. It is the question of when 
there will be an end of the ever- 
increasing government. control 
over every phase of our ordinary 
day to day business. 

“The manner in which powerful 
government agencies are now cre- 
ated would be shocking to the 
constitutional lawyer or business 
man of 1930. Take, for example, 
ODT, and by this I mean no criti- 
cism of the purposes of ODT or its 
administration. 

“By virtue of a few words in the 
United States Constitution giving 
the President war powers and a 
few general paragraphs in the In- 
terstate Commerce Commission 
Act, as amended, the President has 
delegated broad powers over the 
control of transportation to ODT. 
In the case of private carriers it 
| was, in effect, a blank check to do 
| what ODT wanted in the field of 
rubber-borne transportation. 


“On the strength of this, ODT 
has issued, I believe, about 40 to 
50 general and administrative 
orders, with dozens of _ supple- 
mental orders, general permits and 
special permits, and a multitude of 
amendments, interpretations, rul- 
ings, etc., and has established nine 
regional offices and 142 district of- 
fices with thousands of employes. 

* * *# 


Extent of Controls 
Cited by Grean 


“In effect, private truck owners 
now conduct their operations 
under a certificate of convenience 
and necessity from ODT, whose 
rules concerning what is conven- 
ient and necessary may change 
from month to month. As an ex- 
ample, under one amendment to 
ODT No. 17, literally taken, a 
driver salesman may not drive a 
block up a side street off his regu- 
lar highway to pick up a new cus- 
tomer without ODT permission. 

“It is easy to see how a minor 
field official, with inadequate 
knowledge of certain operations 
and a non-judicial temperament, 
might well cause untold grief and 
irreparable injury to a_ private 
truck operation before the in- 
justice could be corrected. 


“It is the objective of the 
council to cooperate in the elimi- 
nation of these wartime restric- 
tions and their attendant bureau- 
cratic hierarchies—whether OPA, 
WPB or ODT—as soon as the 
emergency is over.” 


Characterized by President 
Grean as “The Listening Post and 
Fortress of the Private Motor 
Truck Owners on the Home 
Front,” the National Council is 
steadily expanding in membership 
and influence. In the last year its 
membership increased 20 percent 
and the growth continues. In a 
year, bulletins to members _ in- 
creased in volume and special legal 
counsel was added to the expanded 
Washington staff, while a West 
Coast office has been established 
at San Francisco. 


Other Officers 


Are Listed 


In addition to President Grean, 
officers of the National Council 
are G. W. Laurie, American Re- 
fining Co., Philadelphia, Eastern 
vice-president; O. A. Brouer, Swift 
& Co., Chicago, Central vice-presi- 
dent; P. Arnold Anderson, Western 
vice-president; E. M. Fetherston 
jr., Colonial Stores, Inc., Norfolk, 
Va., Southeastern vice-president; 
Robert C. Hibben, International 
Assn. of Ice Cream Manufacturers, 
Washington, treasurer. The man- 
aging director at headquarters is 
Leon F. Banigan. 


There are profit-making opportunities 
in AN Want Ads. See inside “cover, 
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Dealers tell me... 


(Continued from Page 3) 


contributions to the trade. Pointing 
out the lack of new cars for sale 
and the probability that used car 
profit cannot be depended upon, he 
therefore sees the necessity of 
looking to service as the only de- 
pendable remaining source of deal- 
er income. He feels that the man- 
power problem will continue to be 
serious for some time, and recom- 
mends that in order to relieve the 
situation, dealers should make spe- 
cial inducements to discharged 
servicemen, selling them on the 
idea that becoming permanently 
established with an automobile 
dealer is much better than work- 
ing at some war plant where later 
on they may be numbered among 
the unemployed. 

He also suggests that in spite 
of the numerous _ difficulties, 
there still remains something a 
dealer can do about protecting 
his own interests. “It involves,” 
he says, “minute scrutinizing of 
his operation to eliminate un- 
necessary and wasteful expendi- 
tures or services, which can re- 
sult in aiding toward the desired 
accomplishment of showing a 
profit under an operation re- 
stricted exclusively, practically, 


to service.” 
* * 


How Do You 


Answer These? 


HE following suggestions can 

be extremely helpful: 

Bookkeeper should furnish you 
either daily or weekly a detailed 
list of changes against the follow- 
ing expense accounts: 

1. Miscellaneous non-productive 
charges against salaries and wages. 


2. Unapplied time or idle time 
charges. 


Old-Timer 


String of Firsts 
Held by Katz 


BIRMINGHAM, Ala. -—- The 
man who sold the first Stude- 
baker, the first White truck and 
the first ambulance south of the 
Ohio River is still in business 
here. 

He is Frank Katz, 72, garage 
operator. During the first dozen 
years of this century, Katz was 
also dealer at varying times for 
the Maxwell, Oldsmobile, Haynes 
and EMF (Everett-Metzger and 
Flanders) cars. He was then 
co-owner of the Birmingham 
Garage. 

Katz, who in his younger days 
was an automobile racer of 
note, learned the motor business 
in the old country. 

He came to America in 1902 
and worked with Banker Bros., 
garage operator in Philadelphia, 
then with the Peerless Co. at 
Cleveland and then at Kentucky 
Motor Vehicle Co. at Louisville 
where he was manager. 

It was about 1907 that Katz 
went to Birmingham where the 
American Blakelee Mfg. Co. had 
plans to manufacture a car, but 
the plans fell through for want 
of financing. Katz then opened 
a garage. 

“In most of our early sales we 
had to take in horse-drawn ve- 
hicles, then teach the buyer how 
to drive,” commented Katz. “I 
recall selling the first Stude- 
baker to Rufus Rhodes, then 
publisher of the Birmingham 
News. I took in a surrey, a call- 
ing coupe and a pair of black 
mares. The price of the car 
was $4,500.” 


FRANK KATZ still works on 


cars at 72 years of age. 


3. Repairs to building facilities. 

4. Shop tools and equipment ex- 
| pense. 

5. Miscellaneous supplies expense. 

6. Miscellaneous expense. 

7. Tighten controls over purchas- 
ing, inventory and_ distribution 
over such items as stationery, post- 
age, office supplies and shop sup- 
plies such as sweeping compound, 
coveralls, rags, nuts, bolts, cotter 
pins, small tools and all general 
supplies. 

Check the following: 

1. Do you have all your cus- 
tomers’ notes and accounts receiv- 
able currently collected? 

2. Is the value of your stock of 
parts and accessories equal in dol- 
lars and cents to the amount 
shown on your books? 

3. Is the value of your inventory 
of oil and grease equal in dollars 
and cents to the amount shown on 
your books? 

4. Do you have adequate cash re- 
serves set up for all taxes? 

5. Do you have too much or too 
little insurance coverage? 

6. Do you have your rent ad- 
justed to meet present conditions? 

7. Do you have a monthly finan- 
cial statement not later than the 
tenth of each month? 

8. Do you know which of your 
old customers are not coming into 
your service department? 

Are you keeping those contacts 
as an aid to holding your own in 
postwar? 

Are you phoning, you yourself, a 
fixed number of owners each day 
and saying in effect: We are busy 
as the devil but, I have been won- 
dering how you and your car or 
truck are getting along in these 
trying days. We haven’t seen you 
for a while. Maybe, anger will out 
and you can do something about 
it. If everything’s all right, swell. 

9. Are you and your employes 
doing everything possible to main- 
tain customer goodwill and confi- 
dence? 

10. Are you working closely with 
your shopmen, you personally, and 
grasping every opportunity to en- 
courage them through fatter pay 
envelopes wherever the regulations 
permit? 

11. Have you appointed a fire 
marshal and a work safety in- 
spector from among your best-liked 
employes? 

The best managers, the best op- 
erators of automotive establish- 
ments in my experience have all 
been outstanding checkers. This 
faculty is more important now 
than ever.” 


Bury Declares 
Masses‘Gain by 


High U.C. Price 


PHILADELPHIA.—Noting a re- 
port that Life magazine is prepar- 
ing an article for early release 
which will criticize prices charged 
for used cars, Martin Bury, presi- 
dent of the Philadelphia Automo- 
bile Trade Assn., pointed out at a 
recent PATA luncheon meeting 
that Life is a publication for the 
masses “and the masses have bene- 
fitted by used-car price advances 
much more than have the dealers.” 

“The masses own and will sell— 
at a price—98 percent of the used 
cars that change hands,” Bury 
continued. He said that used-car 
price ceilings—establishment of 
which is still “problematical’—will 
create the “greatest black market 
of all time.” Illegitimate dealers 
will prosper, legitimate dealers will 
suffer, he asserted. 

“It will be a grave mistake,” 
said Bury, “for Life magazine or 
OPA to believe that any form of 
price ceiling will prevent individ- 
uals who own 98 percent of all 
automobiles from selling those 
automobiles above a given figure.” 


PATA Names Committee 


'To Study Shop Plans 


PHILADELPHIA. Plans _ for 
improvement in shop-working pro- 
cedures both for war and postwar 
periods are being studied by a 
wage incentive plan committee ap- 
pointed by the Philadelphia Auto- 
mobile Trade Assn. Members of 
the committee are George H. 
Thornton, chairman; J. E. Wolf- 
ington, R. E. Nittinger, E. J. 
Powell, Edward Bauer and Earl 
Mylecraine. 


ead of ground was a recent ceremony at 
Plymouth’s Detroit plant where lack of ground forced tearing up a parking 


lot when work commenced on a model victery garden. 


Plymouth employes 


gave a helping hand to Gardener Joe Cussigh who will have charge of the 


model garden. 


on seeding, planting and caring for home gardens. 


Purpose is to provide employes with demonstration and advice 


With Cussigh are, left to 


right, Marion Weinard, Margaret Thomas, Mary Laurence and Betty Schott. 


Far More Deadly 


(Continued from Page 6) 


passengers within, and a conse- 
quent reduction in the extent of 
injuries and deaths. 

Mechanical engineers and gov- 
ernment statisticians say that 
this body design innovation, in- 
corporating the whole car, would 
in itself reduce injuries, perhaps 
a possible 25 percent, while mo- 
tor vehicle deaths would fall to 
even a greater extent, other fac- 
tors such as road conditions, 
traffic regulations, enforcement, 
remaining as at present. 

Such an accomplishment has 
been impossible of attainment by 
every traffic safety endeavor yet 

tried. If merely changing the body 
shape and making the few other 
improvements to the vehicle, as 
suggested, can bring about such a 
result, their economic worth to the 
American motorist and to the 
manufacturing industry will be 
valued in terms of hundreds of 
millions of dollars. 

Bodies of this particular shape 
lend themselves to being con- 
structed of plastic material, which 
present developments indicate can 
be made at less expense than steel 
bodies. Plastic bodies could be 
poured in a mould in one piece 
eliminating joints, bolts and welds. 
This latter feature is an additional 
protection to passengers’ since 
many fractures in steel body cars 
today occur at joints, where con- 
necting bolts shear off, or at welds 
and riveting points which give 
way. Another advantage of plastics 
is that the coloring permeates the 
entire material and_ surface 
scratches do not leave discolored, 
or defacing marks. Repairs to 
fractured or broken parts can be 
made as simply as repairs are now 


made with cement materials. 
+ © * 


‘Crash Rail’ 
As Protector 

ANOTHER PROTECTION to the 
passengers can be provided with 
this type of body by incorporating 
a “crash rail” completely surround- 
jing the car in the body itself. This 
|“crash rail” would be a substitute 
|for bumpers. It might be made of 
stout tubular steel mounted on 
spring steel arms or brackets from 
the car’s main framework and 
|should completely surround the 
lower part of the body. At the 
| points opposite the vehicle’s road 
wheels, this crash bar would 
arched over a covered opening to 
provide for mounting and de- 
mounting the wheels. 


It has been noted that in 


be | 


many accidents in which vehicles 
have turned over the present 
tops of cars, covered as they 
are with a thin steel sheeting, 
often not over three-eighths of 
an inch thick, provides little or 
no protection to the passengers 
from pointed rocks and other 
obstacles puncturing the top and 
crashing in on the heads of the 
victims. 

With plastic bodies of the design 
mentioned, it is possible to in- 
corporate in the shell the arch 
principles of construction making 
the entire body stronger and more 
rigid than the bodies of today. In 
this type of construction, the top 
would become an integral part of 
the body and could be built of 
greater stoutness furnishing ample 
protection from puncture from the 
outside. In fact, the body of the 
type mentioned would be a one- 
piece, solid spheroid of uniform 
strength throughout, which would 
give maximum protection to the 
passengers at all times. 

The concluding article of this 
series will appear in the May 15 
issue of AuToMoTive News and 
will summarize the several de- 
sign changes recommended for 
immediate adoption as the in- 
dustry resumes production for 
civilian needs. Discussions will 
also be given to the industry’s 
economic position with respect 
to the proposed changes. 


Va. Uses More Gas 


RICHMOND, Va.—Virginia motorists 
consumed. 6,521,635 more gallons of 
gasoline during the first three months 
of the current year than in the com- 
parable period of 1943, according to 
tax collection figures made public by 
the division of motor vehicles. 


Bowles 


(Continued from Page 1) 
imposing ceilings, it is also under 
great pressure from school teach 
ers and other white-collar workers 
who ask: How can we compete 
with war-factory workers in pay 
ing high prices for used cars? 
And the school teachers need cars, 
too. 

The inference is inescapable. 

If used-car prices shoot up 
this spring and summer, controls 
probably will be imposed despite 
the difficulties involved. 

Bowles left the distinct impres- 
sion that OPA was determined to 
deal with the problem honestly and 
fairly, and that OPA would not 
bring distress to the industry, most 
of which, he said, was cooperating 
with OPA, unless it was forced to 
by conditions which outweighed 
the case of the dealers. 

(In Chicago, Bowles is report- 
ed to have told Ed Cleary, man- 
ager of the Chicago Automotive 
Trade Assn., that he was afraid 
that ceilings could not be avoid- 
ed, indicating, perhaps, that 
Bowles had little hope that prices 
would remain stable.) 

In dealing with the general 
future, Bowles told the Economic 
Club that the country will probabl 
be rid of OPA a lot faster after 
the war than most people think. 
While the unwinding of the wa 
economy involves fearful problems 
and the greatest danger will come 
in the twilight period immediatel 
after the war, ceilings will come 
off as soon as supply comes i 
line with demand. 

In the case of food and textiles, 
he said, that time will come 
quickly, probably after the first 
harvest in Europe for food. 

With durable goods, it will 
take longer, but if industry itself 
can work out a program of 
policing supplies of raw mate- 

rials, OPA will step out. The 
danger. may be, he said, that 
OPA may move out faster than 
it should in some fields. 

While at present OPA is com- 
mitted to a policy of holding the 
line against inflation, and is con- 
fident that it can continue to hold 
the line, the policy after the war 
will be quite different. 

Then, he said, the government, 
will be committed to a policy of 
stimulating, encouraging and sup- 
porting free enterprise and the 
initiative of the individual. 

Bowles said that industry can 
look at its vast, postwar market 
in two ways: 

1. There is just so much demand, 
and so industry should spread its 
production and put up the price 
so that it can realize as much as 
possible out of the demand. Such 
a policy would kill the market, 
Bowles said. 

2. Or industry can, as the auto 
industry has done in the past, get 
out its production as fast as pos- 
sible and at as low a price as 
possible. Under this policy, Bowles 
said, the market will grow rather 
than shrink. The theory that a 
saturation point will be reached is 
an outworn one, Bowles said. 


Champion Spark Plug 


Wins White Star 
TOLEDO.—Employes of the 
Champion Spark Plug plant here 
have been awarded a white star 
for their Army-Navy E flag, R. A. 


Stranahan, president, announced 
last week. The original award was 
made last Sept. 11 and the present 
citation represents six more 
months of continued efficiency in 
spark-plug production. 


There are profit-making opportunities 


in AN Want Ads. See inside back-cover. 


TRANSPORTATION NEEDS of the hour and of the future were taken up 
at a five-day meeting of White Motor Co. regional managers and home office 
executives at company headquarters in Cleveland last week. Robert F. Black, 


president, and J. N. 


Bauman, sales vice-president, led the discussions. 





Training Setup 
Boosts Output 
Of Auto Helpers | 


| 

WASHINGTON. — Public voca- ' 
tional training schools in 190 cities | 
throughout the country are turning | 
over to the automotive industry a, 
constantly increasing number of 
workers trained in one or more} 
phases of automotive maintenance, 
the Office of Defense Transporta- 
tion announced last week. 

The United States Office of 
Education, which is sponsoring the 
automotive maintenance training 
program upon the recommendation 
of the ODT, reported that enroll- 
ment in preemployment and sup- 
plementary courses amounted to 
6,473 last Jan. 31, as compared 
with only 2,485 in July, 1943, when 
the program was initiated. 

Preemployment courses are of 
short duration and are intended to 
educate students in one or more of 
the fundamental operations of 
automotive maintenance, such as 
lubrication, tune-up and _ repair. 
brake adjustment, wheel alignment. 
etc. The purpose is to train stu- 
dents in a basic activity and get 
them on the job as soon as possible 
to free highly trained personnel for 
the more _ intricate mechanical 
operations, ODT explained. 

Students generally are _ paid 
during the training period by pros- 
pective employers, ODT said. After 
starting to work, they may qualify 
for better jobs by taking supple- 
mentary courses, continually up- 
grading until they are finished, 
all-around maintenance mechanics. 

Because of the serious depletion 
of automotive maintenance per- 
sonnel caused by the demands of 
the armed services for younger 
men, the training program is de- 
signed to attract older men, 
women, and persons physically in- 
capacitated for military service, 
the ODT said. 


U. S. Asked to Lift 


Tack Restrictions 


WASHINGTON. — Manufacturers 
of commercial-sized jacks used by 
repair shons and garages have 
again petitioned for a _ relaxation 
of the restrictions placed upon the 
production of these implements. 
through the Jack Industry Ad- 
visory Committee, the War Pro- 
duction Board renorted last week. 

Previously, in January, the com- 
mittee had petitioned the WPB for 
the lifting of manufacturing re- 
strictions as set up in Limitation 
Order L-270. Their recent action, 
stressing the need for curb tvpe 
(1% ton) and shop type (four ton 
and up) jacks, pointed out that 
orders were ranging from four to 
eight months behind deliveries. 

In making their request, the in- 
dustrv representatives, according 
to WPB, emphasized that an ade- 
quate supply of large jacks was 
vital to the continued safe opera- 
tion of vehicles. No request was 
made to increase the production 
of iacks for individual consumers 
at this time. 


Reprieve 
Plea to Ford Brings 


Tubes for ’24 Model 

HOUSTON.-—-A plea to Henry 
Ford himself brought Mrs. Agnes 
Koenig, 63, a pair of brand-new 
tubes for her 1924 Motel T Ford 
coupe. The cost—$1.77 each. 

Mrs. Koenig’s Motel T is the 
envy of the neighborhood. Strang- 
ers stop her and ask to buy the 
car, but Mrs. Koenig says she is 
too attached to “the old lady” to 
consider any Offer. 

Her request to Henry Ford was 
forwarded to O. W. Craven, Ford 
representative here, who suggested 
that Mrs. Koenig try the Flatonia 
Motor Co. The tubes arrived short- 
ly thereafter, 


Chicago , Buick Dealers 


Reelect All Officers 

CHICAGO.—AIl officers of the 
Chicago Metropolitan Buick Deal- 
ers Assn. were voted in for another 
one-year term at the organization’s 
annual election meeting. They are 
H. E. Young, Roseland Buick Sales, 
Inc., president; H. G. Hartshorne, 
Hartshorne Motors, Ine., vice- 
president; E. A. Reynolds, North 
Shore Buick Co., Inc., treasurer,’ 
and Ernst Busse, William Busse 
& Sons, Inc., secretary. 
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WANT AD DEPT., 


replies 


HELP WANTED 


PARTS MANAGER WANTED for large 
Dodge and Plymouth Agency in a large 
city in Colorado. Must be capable of 
taking complete charge. Answer in own 
handwriting stating salary expected, 
past experience, qualifications, and 
references and also draft status. Ideal 
working conditions, good climate, and 
good living conditions. STANDARD 
MOTOR COMPANY, 1300 Glenarm Place, 
Denver 4, Colorado. 


SERVICE MANAGER WANTED. Old, 
well established Dealer in Mobile, Ala., 
handling Chrysler Products wants a man 
capable of handling men_ successfully, 
keeping them loyal, and the_ public 
satisfied in the Service Department. 
Must be capable of making plans for 
expansion and executing them. This is 
an opportunity for the man who can 
plan, organize and promote the service 
end of the business. It will be a 
permanent connection and the possibili- 
ties limited only by the man’s ability. 
The remuneration will be ample. Proof 
of your qualifications will be required. 
So please furnish full information about 
yourself, including your health, in first 
letter together with references. Negotia- 
tions will be confidential if desired. 
P. O. Box 80, Mobile 1, Alabama. 


AUTOMOBILE BUYER and SALESMAN 
wanted for large Oldsmobile dealer. Ex- 
cellent opportunity for good experienced 
man. Salary and commission. Phila- 
delphia Motor Car Co., 1155 S. Broad 
St., Philadelphia 47, Pa. 


SERVICE MANAGER WANTED. One of 
the largest Chevrolet dealers in New 
Mexico, established since 1925 has open- 
ing for a first class Service Manager. 
Excellent climate, good working condi- 
tions, normal living cost. Right man 
can make $400 to $500 a month. Box 
638, c/o Automotive News, Detroit 2. 


NATIONALLY KNOWN MANUFACTUR- | 


ER of automotive replacement parts re- 
quires the services of a Sales Manager. 
Excellent opportunity with a large estah- 
lished company. Full details will be held 
in strict confidence. Box 639, c/o 
Automotive News, Detroit 2. 


WANTED: PARTS MANAGER for Ford 
dealer, town 25,000. State qualifications, 
experience and references. STAR MOTOR 
CO., Logansport, Ind. 


SERVICE MANAGER and ASSISTANT. 
Ford or Chevrolet experience, mechani- 
cal, body, paint, etc. Excellent postwar 
prospects. Must be capable handling 
men and customers. Airmail experienee, 
qualifications and references to YOUNG, 
2641 E. Anaheim St., Long Beach, Calif. 


BEAR WHEEL RACK MAN, prefer ene 
having knowledge of frame straighten- 
ing, ideal working conditions, guaran- 
teed minimum. Wire or write, INGMAN 
MOTORS, 1864 SW 8th St., Miami 35, 
Florida. 


EXPERIENCED FORD PARTS MAN. 
Two experienced Ford mechanics needed 
to take care of increased business. Ex- 
cellent opportunity. Good salary. Perma- 
nent connection. Must be draft exempt 
and please give full information when 
replying. JESSE M. CHASE, Ford 
Dealer, Pocatello, Idaho. 


POSITION WANTED 


SERVICE MANAGER—Twenty years car 
and truck experience. Member Chevrolet 
‘*85’’ Club, wishes to change location. 
What have you to offer? Box 637, c/o 
Automotive News, Detroit 2. 


EQUIPMENT — PARTS — ACCESSORIES 
for Pacific Coast distribution. Can 
establish aggressive sales representation 
all key points direct to trade, on exclu- 
sive non-competing lines. Write DON 
HILL, 4034 N.E. Broadway, Portland 
13, Oregon. 


USED CARS WANTED 


HEARSES, FUNERAL CARS or AM- 
BULANCES. Will buy clean 1936 or 
newer models. Henry Von, 3209 Victor, 
Kansas City, Missouri. 


WAGONS 
3510 =E. 


CONVERTIBLES & STATION 
1939-42. Sam Greenfield, 
142nd. St., Cleveland. 


NEW CARS WANTED 


NEW AND USED CARS WANTED. 
We must buy 100—1942 new or used 
Plymouth or Chevrolet 2 door or 4 door 
sedans. Will pay top dollar for clean 
low mileage cars. Call or write DAVID 
T. ROBINSON CO., 4733 Chestnut 8&t., 
Philadelphia, Penna.—Sherwood 1700. 
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NEW CARS FOR SALE 


TEN NEW 
$100 below ceiling, 
BELL AUTO CO., 
Philadelphia, Pa. 


HUDSON '42 Sedans for sale. 
F.O.B. Phila., Pa. 
1529 N. Broad St., 


STUDEBAKER DEALERS’ OPPOR- 
TUNITY. Our warehouse is sold. We 
will sell at ceiling price, 32 New Stude- 
bakers. Will supervise rail shipments 
four in carload if desired. J. F. O’Con- 
nor, Inc., 935 Erie Blvd., E., Syracuse, 
NN, Es 


NEW & USED CARS. Authorized factory 
new car dealer with excellent connec- 
tions located in vicinity of Philadelphia 
wishes to act as agent in accordance 
with your Instructions for the purchase 
of new and used cars. Box 617, c/o 
Automotive News, Detroit 2. 


CHRYSLER °42 (new) Imperial Crown 
limousine, 7 passenger. Will sell or 
trade. Box 628, c/o Automotive News, 


Detroit 2. 


USED CARS FOR SALE | 


MODELS FROM 1937 TO 1942, Prices 
Right. 400 late model cars on hand. 
Large selection of convertibles. Cadil- 
lacs, LaSalles, Buicks, Oldsmobiles, 
Pontiacs, Chevrolets, Fords, Plymouths, 
Dodges, Chryslers, DeSotos, Hudsons, 
Nashes, Willys. Finest Selection in This 
Part of the Country. OHIO AUTO 
— 4307 Euclid Ave., Cleveland 3, 
Ohio. 


12 LATE MODEL USED CARS. Have 
facilities for.rail shipment and _ will 
supervise loading. Can be handled 
through your bank or finance company. 
J. F. O’Connor, Inc., 935 Erie Blvd. E., 
Syracuse, N. Y. 


New York’s Oldest Automobile Whole- 
saler (Established 1921) known from 
Coast to Coast—Large selection of 1937 
to 1942 cars at all times—our Trans- 
portation Department handles all ship- 
ping details— Large Volume — Low 
Prices. Telephone—Write—or Visit our 
Showrooms. 


MURPHY MOTOR SALES INC. 
237-239 WEST 55 STREET 
NEW YORK CITY 
Columbus 5-2121 
1 door west of Broadway 


1941 PLYMOUTH 4-DOOR SEDANS—for- 
mer cabs—35 to choose from. These 
cars have all been repainted in standard 
1941 Plymouth colors, average mechani- 
cal condition. Set of new synthetic re- 
capped tires on all cars. Priced to sell 
fast—$635. GREAT LAKES MOTOR 
CORP., 2359 Main St., Buffalo, N. Y. 


15 USED LATE MODEL clean Buicks, 
Oldsmobiles, Chevrolets, Pontiacs, Plym- 
ouths and Fords. Will sell all or any 
number of them. Philadelphia Motor Car 
Co., 1155 S. Broad St., Philadelphia 
47, Pa. 


1940 CADILLAC SERIES 75—7 pass. 
limousine. Color black. Driven only 
21,000 miles. Appearance and mechani- 
cal condition like new. Hon, Smithson 
& Raymond, 1809 Devon Ave., Chicago, 
Illinois. 


1938 OLDSMOBILE, automatic trans- 
mission, completely rebuilt with new 
parts. Write Northern Automobile Com- 
pany, Bozeman, Mont. 


1941 CLEAN, LOW MILEAGE CARS. 
Sam Greenfield, 3510 E. 14@nd. S&t., 
Cleveland, Ohio. 


USED CARS FOR SALE—175 used cars 
1940, 1941 and 1942 Models. All makes 
and models including Station Wagons 
and Convertibles. Excellent loading and 
shipping facilities to any part of the 
country. CHRYSLER PITTSBURGH 
COMPANY, INC., 5625 Baum Blvd., 
Pittsburgh, Pa. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 

Every Tuesday—Rain or Shine 
Used Cars and Trucks On Hand 
At AH Times 
FOR DEALERS ONLY 
WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 
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DETROIT 


World’s Largest 
Wholesale Dealer 
Thanks You! 


The response to our spe- 
cial telephone service 
has been terrific. Deal- 
ers have found it elimi- 
nates costly trips to New 
York, transportation 
worries and in short is 
an ideal way to buy cars. 


Let Reliance Motors do 
the work for you. We 
deliver, load, and ship 
right to your door. 
Financial arrangements 
to your convenience. 


Why not call or wire Mr. 


Horton now for sample 
carload? Over 300 cars 


in stock. 
& 


RELIANCE MOTORS 
2040 Broadway at 70th Street 


New York, N. Y. 
TEL.—TRAFALGAR 4-2830 


TRUCES POR SALE 


NEW KINGHAM TRAILERS under ceil- 
ing price. Lengths 14’ to 30’. Vans, 
Chassis, Flats, Semis, 4-Wheelers, Tan- 
dems. Immediate delivery on PD321. In 
stock at MIDDLEKAUF, INC., Toledo, 
Ohio. 


1942 DODGE 3 TON NEW 
W.K.A. 60 155 W.B. 


1989 CASE 4 CAR TRAILER 


19389 BROCKWAY 3 T. 
DUMPER 


1988 FRUEHAUF 30 FT. 
TRAILER 


U. S. BEST TRUCK SALES 
1689 Bedford Ave., Bklyn., N. Y. 


BUSES FOR SALE 


NEW 1942 INTERNATIONAL KS-7 School | 
Bus, Superior body, write for price and 
particulars. Dahl Motors, LaCrosse, Wis. 


FOR SALE: 8-Model 685, Pancake White 
Buses. Will make wonderful 4 wheel 
trailers. Box 632, c/o Automotive News, 
Detroit 2. 


BUSSES WANTED 


WANTED! Send list 
surplus equipment at 
Bought, Sold, Exchanged. 
Bus and Equipment Company, 
ington Avenue, New York City, 


of all your 
once. Buses 
Consolidated 
420 Lex- 
N. YF. 


BUSES 


BADIOS WANTED 


1941-42 Pontiac radios. 
and prices. Box 625, 
Detroit 2. 


WANTED: New 
Quote quantity 
c/o Automotive News, 


WANTED NEW CAR RADIOS, any model. 

Advise quantity available, price wanted, 

ete Bear Cat Stores, 2325 So. Michigan 
Ave., Chicago 18, Ill 


DEALERSHIP IP WANTED 
WANTED-—-Chevrolet, 
Buick dealership 
potential in 
634, c 


Ford, 
with 100 
a southern state. 
Automotive News, 


Dodge or 
to 250 car 
Write Box 
Detroit 2 


0 


WANTED: 


| 


TWO HARTFORD 
DEALERS OFFER 


500 USED 
CARS at LOW 
WHOLESALE 
PRICES 


@ All makes—All Body Styles— 
All models from 1936-1942. 


@ Most are low mileage 
have 5 A-1 tires. 


Lower prices than in any other 
market. 


Rail facilities to all 
daily arranged by us. 


Call or wire us. . We will 
make hotel reservations. 


CAPITOL MOTORS, INC. 


368 Main Street, Tel. 7-8144 
HARTFORD, CONNECTICUT 


O’MEARA MOTOR CO. 


653 Conn. Boulevard, Tel. 8-2176 
EAST HARTFORD, CONN. 


These two firms have been in 
business over 25 years. 


cars, 


points 


MISCHLLANEOUS 


WANTED: OLD AUTOMOBILE CATA- 
LOGUES prior to 1924, early copies of 
automobile magazines, special issues of 
auto show numbers of Scientific Ameri- 
can Magazine. Lloyd Partridge, 712 
Federal St., Chicago. 


PARTS WANTED 


RADIATOR GRILLE, complete, 
Oldsmobile. Quaker City Motors, 
Frankford Avenue, Philadelphia, 
Telephone Delaware 6800. 


for 1939 
4233 
Pa. 


1939 Buick grilles Nos. 
11266 - 1309076, 11266 - 1309077, 18130- 
1308895, and left front fender. Box 636, 
c/o Automotive News, Detroit 2. 


group 


WANTED: New or used crank shaft for 
1940 Bantam. Brown Auto Sales, 5020 
Duclid Avenue, Cleveland, Ohio. 


PAETS FOR SALE 


1941 BUICK SPECIAL MOTOR 
Transmission complete with dual 
buretors, starter and generator. Ist 
class condition, $225. Garner Motor Co., 
Poplar Bluff, Missouri. 


and 
car- 


FORD AND CHEVROLET truck cabs to 
fit 40-41-42 conventional type. Body parts 
for 1941 Ford convertible, also some 
Ford truck parts. Wanted right front 
door, hood and radiator for Ford 1942 
6 cylinder. KENNETH WHITWORTH, 
Oneida, N. Y. 


1939 Chev- 

frame, rear housing, front 

axle and aprings, radiator. °38 Paokard, 

8 cylinder motor and trans., perfeet. 

‘41 Dodge express body, new Dodge 

motors, used Dodge motors, ‘39 te 

‘41 Dodge express fenders. KAPUS 
GARAGE, INC., Superior, Wisconsin. 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery. 
Hardware and Glass. 40% to 60% off 
list. Write for free complete price list 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


EQUIPMENT WANTED 


SUNNEN BUSHING GRINDER 

condition. State all details 
Box 626, c/o Automotive 
Detroit, 2. 


in good 
in reply. 
News, 


EQUIPMENT FOR SALE 


BENDIX DYNAMOMETER: Above floor 
model, easy to install or move, com- 
plete with cooling fan, exhaust analyzer, 
and other accessories, equal to new 
condition. Will sacrifice for $1,000 which 
is less than 's cost new. SELL MOTOR 
Co., 714 U. 8. Nat. Bank Bidg., 
Johnstown, Pa. Phone 21231. 


NEW WRECKER TOW CRANE in original 
crate. Will fit most any type ef pick-up 
or truck. Will sacrifice! Box 635, c/o 
Automotive News, Detroit 2. 


| SURPLUS REYNOLDS & REYNOLDS 
Perpetual customer follow-up board 
48” x 64”, also same make perpetual 
used car control board 48” x 60”. 
Both in excellent condition, $40 each. 
Box 627, c/o Automotive News, 
Detroit 2. 


GARAGE EQUIPMENT—electric 
dynomometer, 
compensators, 


chassis 
complete with generators. 
cooling fans and back- 
ground display. Used 3 months. Original 
cost, $4800. Will sell for $2000. Apply 
Box 633, c/o Automotive News, Detroit 2. 


The Great Mid-West Market 
INDIANAPOLIS 


Sensational Indiana Auto 


AUCTION 
For Auto Dealers Only, Every 


THURSDAY 1 p.m. 


Access to over 500 pieces 


THE SCHAEFER CO. 


Phone, Wire or Write 
915 N. Illinois 
Belmont 29093 — Riley 0827 
Indianapolis, Ind. 





PLYMOUTH 


IT HAPPENED TO 


Reading time: 1 Minute, 35 Seconds 


Twenty-five years ago, a boy named Joe, just 
out of high school, got his first job. 


He went to work for the local Dodge dealer 
in the mid-western town where he lived. His 
first job was greasing new cars for delivery. 
It was hard work and his hands were often 
dirty. But Joe liked it. He saved money, too 
. .. and he learned about automobiles. 


Soon he was showing others how to do 
things. He became foreman and then service 
manager in a shop employing twenty-seven 
mechanics. Hundreds of customers relied on 
Joe to help keep their cars in good condition. 


So, when his boss retired in 1927, Joe was 
ready. He took his savings and opened a shop 
of his own... with space for six cars. Soon 
the walls were bulging with extra work. This 
demanded larger quarters. In four years, 
Joe made four moves_ because of increased 


patronage. 


His biggest milestone came in 1931 when 
he realized a long-standing ambition. That was 
to have a Dodge dealership of his own. Today 
he has the largest Dodge sales and service 


organization in his part of the state. 


Nobody stopped Joe from learning, or pre- 
vented him from opening his own business. 


In fact, people liked and encouraged his 
initiative. 

That’s what brought America its astounding 
growth. Because every city and town valued, 
welcomed, believed in competitive enterprise. 
Because thousands of ‘‘Joes” got their chance 
to take advantage of opportunities, and could 
progress as far as their beliefs, desires and 
industriousness could take them. 


The automobile industry . . . manufactur- 
ing, wholesaling, retailing and servicing .. . 
has always been a fertile field for men of 
energy and integrity. 


When peace comes, there should again be 
opportunity everywhere for enterprising indi- 
viduals to establish themselves firmly in the 
automobile business . . . to become active in 
the growth of their own communities . . . to 
prosper in proportion to their ambition -and 
ability. 

w w w 


*K Joe is not his real name. But this is a factual, 
condensed biography of an automobile dealer 
whose business history over the past quarter century 


ts on record in our files. 


YOU'LL ENJOY MAJOR BOWES, THURSDAYS, 9 P. M., E.W.T., CBS Network 


Today dealers handling Chrysler Corporation products provide vital wartime automotive services 


Chrysler Corporation 


° DODGE ° DE SOTO 


CHRYSLER e 


Let’s All Back the Attack—Buy More War Bonds 





DODGE Job-Rated TRUCKS 


